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Iwo Cities Report 
Big Reductions In 
Incendiary Losses 


icative of Trend Throughout 
Country in 1934; Public Of- 
ficials Commended 


ATIONAL BOARD AIDING 


odel Arson Laws Another Factor 
in Success of Vigorous Cam- 
paign Against Arson 
More than two months ago the New 
York City Pond of the Blue Goose gave 
b testimonial dinner to public officials in 
his area who have striven loyally and 
nccessfully to curb the spread of arson 
y arresting and prosecuting those 
harged with the crime of incendiarism. 
This tribute by fire insurance was in 
icknowledgment of the fact that arson 
psses have been reduced considerably 
nh New York. Now evidence comes that 
fmilar reductions in arson fires are be- 
ng achieved in other parts of the 
hountry. 
From Kansas City, Mo., in the Middle 
West comes the statement that in 1932 
here were sixty-one arson fires in that 
ity, causing losses of $712,309; in 1933 
here were sixty-seven such fires, ac- 
unting for losses of $160,656, while last 
ear the number of arson fires had de- 
teased to thirty-six and the resulting 
bsses to $50,590. From Atlanta, Ga., in 
he South come equally encouraging re- 
wits. In 1933 ninety-eight incendiary 
res accounted for losses of $72,314, 
hile in 1934 the number of such fires 
ad decreased to thirty and the losses 
P $11,242. 
Work of National Board 
Several factors have contributed to 
his drastic decline in arson fires. One 
I the most important is the effective 
operation of all authorities that 
hould be interested in reducing crooked 
res. The Kansas City report, issued 
4 the local fire department, mentions 
e National Board of Fire Underwrit- 
rs among others that had aided to es- 
blish the favorable record. This or- 
nization has long assumed a position 
leadership in the fight on incendiar- 
im. It has established arson squads in 
le large cities, employs many 
elie i Tg under the highly 
ship of A. Bruce Bielaski, 

od of the arson department at New 

» and aims to help police and fire 


€partments as well as fire marshals in 
ombating arson. 


bee National Board and the local 
ards of many cities are working closely 
ith district attorneys as well as with 
c ee. On the whole the prosecut- 
Fm cers throughout the country are 
oa ig the full weight of their offices 
nd 1S important work of saving life 

Property from destruction by fires 


(Continued on Page 32) 
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The 1935 Market 


Low-price policies, if they are the Agent’s selling 
habit, yield him and his family a low income. During 
the dark years of the depression, when the insuring 
public was on short rations, but conscious of its insur- 
ance needs, Term and Term combinations, sold in 
liberal numbers, fitted the situation. Those days are 
passing rapidly. The popular demand now is for guar- 
anteed incomes for old age, together with permanent 
forms of family protection. 


And they can be paid for, and are being paid for, 
because the surplus savings of our people, in savings 
banks, savings departments of national banks, and the 
Postal Savings banks, are larger than ever before in our 
history. 


In his prospect-interviews, if he presses home his 
income and savings inquiry, the underwriter will in- 
crease the number of his sales, and their larger value 
will better serve both his clients and himself. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A.-LAW, President 
PHILADELPHIA 


Independence Square 
































| N. Y. Court Affirms 


Agents’ Commission 
On Rejected Case 


Effects of Johnson v. National of 
Vermont Weighed by Home 
Office Underwriters 


JUSTICES ARE UNANIMOUS 


Aviation Involved; Confidential In- 
formation on Applicant Also 
Figures in Case 


Home office underwriters this week 
were weighing the effect of a decision 
by the Appellate Division, New York Su- 
preme Court, which upheld the award 
of $3,647 as commissions to an agent on 
a case which was rejected by the under- 
writing committee of the company. The 
decision of the court was without opin- 
ion, and as it was unanimous with five 
justices sitting it is considered likely to 
stand. 











The original decision ‘of the trial court 
created much surprise in home office un- 
derwriting circles a year ago and the 
appeal to the Appellate Division has 
been watched with great interest. 


The case is Johnson v. National Life 
of Vermont. Henry B. Johnson is a 
lawyer who took over the claim of Aus- 
tin F. Hancock, New York insurance 
broker, who wrote a large application 
on the life of David Harold Byrd. The 
company rejected the case on two 
grounds, aviation and confidential infor- 
mation. Suit was then brought for the 
commissions that would have come to 
Hancock if the policy had been issued 
and kept in force. 

Important factors in the case were a 
bulletin on aviation risks, issued in 1930, 
another clarifying bulletin in 1931, and 
special information forwarded from 
Texas by inspection services. 


Agent’s Grounds for Suit 


The allegation was that the company 
had issued a bulletin stating that it 
would write policies on persons engaged 
in ‘aviation with a rider excluding death 
from aviation; that on the strength of 
this bulletin Austin Hancock wrote the 
application but that the company turned 
it down. The charge was that the com- 
pany had changed its mind in regard to 
its rules. 

The company’s answer was that the 
bulletin did not mean it would write 
everyone engaged in aviation but that 
it would consider them, subject to ap- 
proval of the underwriting committee; 
that the meaning of the bulletin was 
made clearer by the later bulletin on 
the subject; and that the man was re- 
jected not solely because of flying fre- 
quently but because of confidential in- 
formation from investigating agencies. 

The higher court has accepted Jus- 
tice Cotillo’s finding that Byrd’s appli- 

’ (Continued on Page 16) 
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Give the Prospect His Money's Worth a 


Do you know that $18,000 of additional income protection By 
can be had for only $59.20 Gross Annual premium? 


Just as 
I} Hill, notot 
. he police 
THE FAMILY INCOME policy, Ten Year ep crim 
trict, So 
Ward. H 


Plan is a contract that pays to beneficiary —- 


district th 


(at insured’s death) $100 a month until Ten Li eal 


Here alme 








Years from date of contract (then $10,000 pee 


refinement 


cash or optional .settlement). dias 


down the 
To say 
' “congested 


IF THE APPLICANT for this form of life ‘tiem 0 


ministratio 
insurance can purchase similar coverage ay lea 

oe largest lig 
($100 a month) for an additional 15 years, or contr 
of rae athe 


a total of $18,000 for only $59.20 additional lave_mad 


facilities vw 


annual gross premium (age 35), it would seem | Raed 


mayor of } 


that if he is not given the chance to consider spool 
it he would be missing an excellent opportunity. eat that 
oe 
Atter mz 
cers of the 
open 
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There are also some surprising facts about our Insurance with Retirement Income. It would pay you to investigate. 


THE KEANE-PATTERSON AGENCIES 


MASSACHUSETTS MUTUAL LIFE INSNRANCE COMPANY ies 
225 West 34th Street 100 East 42nd Street = a — 
CHickering 4-2384 AShland 4-8610 it has vita 
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President 
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The Prudential’s Social Experiment 


Character of Newark’s Old Third Ward Being Changed 
By Modern Low Cost Apartments Built By Company 


At Request of City Authorities 


Just as New York City had San Juan 
Hill, notorious colored settlement where 
the police hoped to do little more than 
keep crime and ferocity within the dis- 
trict, so Newark had its Old Third 
Ward. Here a mixture of white nation- 
glities with the colored race made the 
district the most difficult spot for police 
and social welfare agencies in the city. 
Here almost anything could happen in 
twenty-four hours and almost anything 
did, including some of the more artistic 
refinements of crime imported from 
East of Suez. Police officers, if they pa- 
trolled the district at all, did so in pairs 
down the middle of the streets. 

To say that the Third Ward was a 


' “congested” district was a polite euph- 


emism covering every known slum con- 
dition. One after another of city ad- 
ministrations had attacked the problem 
cf Newark’s congested areas. Tempo- 
rary clean-ups never got to the root 
of conditions. Newark is one of the 
largest light manufacturing centers of 
the country, has an enormous population 
of wage earners, used in a wide variety 
of industries, but high property values 
have made prohibitive proper housing 
facilities within the wage range. 


City Sought Prudential’s Aid 


About half a dozen years ago the then 
mayor of Newark came to President Ed- 
ward D. Duffield of the Prudential with 
a proposal that the insurance company, 
as an investment, build some large scale 
housing projects. The answer was sim- 
ple at that time, for such a use of policy- 
holders’ funds was specifically prohib- 
ited by the New Jersey insurance invest- 
ment laws. 

Atter many conferences between offi- 
cers of the Prudential and Newark city 
oficials the latter undertook to have the 
laws amended to permit the Prudential 
t0 go into housing projects. It would 
have been a simple matter and an easy 
way out for the Prudential to take the 
hard-boiled attitude, to say such an un- 
dertaking was outside the province of an 
msurance company. Its very object also 
—low cost housing—meant a low yield 
not attractive for investment funds. 
but President Duffield has broad ideas 
about the humanitarian functions of life 
msurance, its importance to the family, 
and place in the American scene gener- 
ally. Besides, the Prudential is a New- 
atk institution, was founded there in a 

toad Street basement more than sixty 
years ago. It has 10,000 home office em- 
ployes, mostly Newark residents. It is 
the largest employer, the largest institu- 
lion of any kind in the city or state and 
one of the biggest taxpayers. In short, 
it has vital interests in Newark. 


First Project a Success 


President Duffield has blazed trails 
tore. He put this idea before the di- 
fctors and they approved it. The first 
Tesult was the Chellis Austin Apart- 
Ments, located within walking distance 
t Broad and Market Streets, a suc- 
‘ss from the start. 


Having felt its way step by step 


through the first housing project, thx 
Prudential boldly undertook a real so- 
cial experiment, one that was aimed to 
strike at the community problem of con- 
gestion and all that went with it. This 
was to be more than just another tene- 
ment housing project. It became an 
elaborate test of methods of attacking 
and eradicating bad social conditions 
fostered by a low state of living that in- 
fected the whole district down to the 
children. 

Working out the plans for this far- 
reaching program became the responsi- 
bility of Willard I. Hamilton, vice-presi- 
dent, who lived with the problem from 
the beginning. 

The Prudential had a social survey of 
Newark made by trained investigators. 
Starting with the complete picture, the 
company decided, in co-operation with 
Newark officials, to attack the problem 
in its most malignant spot—the Third 
Ward. The Chellis Austin Apartments 
(named for a well-known director, since 
dead, who took a strong personal inter- 
est in the plan) achieved the objectives 
set for that project, but this undertak- 
ing did not cut deeply enough into the 
social evils aimed at. The Chellis Aus- 
tin tenants were white collar workers 
who snapped up these modern apart- 
ments at low rentals. But though the 
rents were low, measured by all com- 
parable standards, the $10.80 to $12.60 a 
room it was found necessary to charge 
to carry the project and return a mini- 
mum 34% to 4%, was not getting down 
to congested area needs. 


Second Project Got to Root of 
Congestion 


After a great deal of preliminary plan- 
ning with the Newark City Commission. 
during which every known city housing 
scheme was studied, a plan was finally 
evolved. This became a practical work 
ing scheme only by blazing trails in 
several directions and taking some wn- 
precedented action in co-operation with 
the city. In selecting the location in the 
Third Ward for this unique experiment 
about every agency of the city was 
drawn upon for information—city de- 
partments, welfare and_ social service 
organizations, even police and fire de- 
partment records. 

The cost and goine overhead of all 
that land—two city blocks—could never 
be carried by the rental scale set for the 
project. At the suggestion of Prudential 
officials. the city agreed to create a 
neighborhood playground and park down 
through the center of the project with 
the apartment buildings on strips along 
the street frontage. This space was fig- 
ured so closely that there is only three 
feet from the building wall to the prop- 
erty line on the side facing the park. 

This plan substantially reduced the 
carrying charges for the property and 
also went a long way to change the 
character of the whole. neighborhood 
along the lines planned. 

To finance the acquisition of the land 
the city issued bonds. It was a poor 
time to float bonds at the nadir of the 
depression, so the Prudential took the 
issue as an investment, the whole trans- 
action being a happy solution of several 


problems. It was agreed that instead 
of the new park being a load on the 
city it would pay for itself by raising 
values and tax returns on surrounding 
property. The extent to which this park 
development is a real civic improvement 
for the section can be realized in the 
fact that this open area is wider than 
3road Street—132 feet—being 146 feet 
clear between the Prudential property 
lines. What it will mean to the neigh- 
borhood in creating an atmosphere of 
health and community life cannot be 
measured. After six months’ operation 
the better conditions are reflected in 
many ways. Even school attendance has 
greatly improved, according to school 
authorities. 

Every Modern Facility at Low Cost 
One has to visit these apartments tc 
appreciate the extent to which modern 
equipment and facilities—luxuries of a 
generation ago—have been made avail- 


able to lower wage-earning groups. The 
Chellis Austin building has 406 apart- 


ments, covering the entire outside area 
of a whole block with wings projecting 
into a beautifully landscaped interior 
court. Most of the apartments are three 
or four rooms with tiled bathroom 
equipped with high grade fixtures. 
Needless to say, everything is thorough- 
ly fireproof. Hardwood floors are set di- 


rectly into cement so that even these 
could get only surface burns. In figur- 
ing the rental the bathroom is _ not 


counted as a room. 

Each of the 406 kitchens is equipped 
with gas range, kitchen cabinet, combi- 
nation sink and laundry tub, gas clothes 
drier, electric refrigerator and dutmb- 
waiter service. The multiple system of 
refrigeration is used. There is a centrai 
heating plant operated by fuel oil, fur- 
nishing both heat and hot water. The 
plant has four boilers and a hot water 
boiler. At one end of the block along 
Fleming Avenue there are eleven stores, 
each with an entrance onto the interior 
court so that children may shop for the 
family without going into the street. In- 
stead of individual gas and _ electric 
meters there is a fixed monthly charge 
of $1 per room per month for both these 
services, with no limit upon consumption. 

Among the facilities for tenants are 
a recreation room with piano where 
dances, card parties and other forms of 
community entertainment and activity 
may be held. There is also a ping-pong 
room for recreation. Each unit has its 
own storage place, which is kept thor- 
oughly clean, heated and_ ventilated. 
Part of the interior court is set aside 
for a children’s playground with plenty 
of apparatus and benches. 

On the property is a permanent ad- 
ministration office with a manager, assis- 
tant manager and a girl clerk. There is 
a head janitor and head engineer, each 
of whom has an assistant. A uniformed 
officer is on duty both day and night 
and a gardener is employed the vear 
round to keep the grounds in condition. 

Prospective tenants must fill out an 
application blank, giving full informa- 
tion about their financial situation and 
equipment, including references. Among 
the tenants are a doctor and a dentist 
who maintain offices there. 

The Douglas unit has 374 apartments 


In Housing 





HAMILTON 


WILLARD I. 


As vice-president of the Prudential in 
charge of personnel and real estate, Wil- 
lard I. Hamilton has had the responsi- 
bility of working out the multitudinous 
details of the company’s housing proj- 
cets. He was not without experience, 
however, for he headed the committee 
that supervised the construction of the 
Prudential’s largest home office unit, 
the Gibraltar Building. Mr. Hamilton is 
actively connected with many organiza- 
tions in New Jersey. He is president of 
the New Jersey State Chamber of Com- 
merce and also of the Newark Chamber. 
He is also chairman of the New Jersey 
Water Policy Commission. 





which rent for from $8 to $10 per room 
and they are 96% rented. 
Company Will Have $5,000,000 in Three 


Projects 
30th developments were scientifically 
planned to require the least possible 
amount of maintenance work for the 


permanent staff that would give the 
greatest efficiency. The regularity with 
which rents are paid reflects a sense of 
obligation on the part of the tenants. 
This might be expected to be a problem 
in the case of colored occupancy, as they 
are more generally marginal workers, 
but the amount of arreas is insignificant. 
Also, tenants rarely move and then only 
for the most necessary reasons. 

The Prudential is now engaged in the 
third of its housing projects, the build- 
ings being in the course of erection. 
They adjoin and extend on the blocks 
beyond the Douglas Apartments 
Whether or not these will be given over 
to colored tenants has not yet been de- 
cided. 

It costs about $978 per room to build 
the apartments, including land and all 
other expenses. Altogether the Pruden- 
tial will have about $5,000,000 invested in 
the three projects. Land is held for a 
fourth project, but this will not be at- 
tempted for a while. 

Asked whether the Prudential found it 

(Continued on Page 6) 





Page 4 





February 22, 1935 

















Y 
AY 
A 


< 
AN 







y’ 
YY 
oe Ny 








: 
eee 










AN 


We 
\ 
Ws 










ANY 
“AN 
\ 





Ne all 
, 
Ry 








The “ad” will give the names of all 


1935 MEMBERS 


and an appropriate 


STATEMENT OF PURPOSE 


Does membership mean enough to you to make you feel your name should be included? 


Will 
Your 


Name 


Be 


Here? 


Will your policy- 
holders read your 
name in this adver- 
tisement that the 
Life Underwriters’ 
Association is plan- 


ning to run 


APRIL Ist, 


in at least one promi- 


nent morning daily? 


THE ONLY WAY TO INSURE THE APPEARANCE OF YOUR NAME IS BY PAYING YOUR 1935 DUES 


NOW!!! 


ELLES M. DERBY, Executive Manager, 


THE LIFE UNDERWRITERS’ ASSOCIATION OF THE CITY OF NEW YORK, INC. 


HOTEL PENNSYLVANIA, NEW YORK CITY 
CHickering 4-3261 : 


This space paid for by a friend of The 
Life Underwriters’ Association of New York. 
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Harold W. Flitcraft Is 
Courant’s New Editor 


NEPHEW OF FORMER EDITOR 





Laurence Flitcraft’s Paralytic Stroke 
Came Year After Article About His 


Own Disability Insurance 





A number of changes have recently 
been made in the editorial staff of the 
Life Insurance Courant of Oak Park, IIl., 
because of a paralytic stroke which dis- 
abled Laurence Flitcraft, for fifteen years 
its editor, on his fifty-first birthday, Jan- 
uary 21, 1933. This unforeseen event oc- 
curred just a year after he had written 
his popular and widely circulated story 


about his own life insurance, which is 





HAROLD W. FLITCRAFT 


now serving him through its disability 
provisions, as such insurance has served 
two of his brothers before him. 

_ Since Laurence Flitcraft has now been 
incapacitated for two full years, in both 
speech and limbs, the Courant’s staff has 
been altered accordingly. A nephew, Har- 
old W. Flitcraft, who was named asso- 
ciate editor in 1927 and has served as 
acting editor during the past few months, 
has now become the editor. He obtained 
his training in journalism at the Uni- 
versity of Illinois, where he affiliated 
with Theta Delta Chi. 

He is now president of the Chicago 
alumni group of that fraternity. Shortly 
after leaving the university Harold W. 
Flitcraft began his work with the 
Courant, just eleven years ago. 

The Staff 

His brother, Stanley G. Flitcraft, en- 
tered the family’s publishing business in 
1928 after a wide experience in life in- 
surance agency and home office work, 
Principally in the New York area. In 
1930 he was made assistant business man- 
ager of the Flitcraft publications and 
after the death of Roland B. Flitcraft 
in 1930 he succeeded to the position of 
business manager. His activity is large- 
ly devoted to personal contacts among 
home offices and agencies. 

Clement B. Flitcraft, assisted by these 
two of his sons and by the rest of the 
editorial staff, is still active in the busi- 
ness. He now has the distinction of be- 
Ing the only active partner, although no 
change in ownership has occurred since 
A. J. Fliteraft transferred the business 
to his four sons—Laurence, Roland, Clem- 
ent and Norman. Roland was the first 
lo become disabled, then Norman, and 
nally Laurence. Norman and Laurence 
still survive. All three brothers suffered 
ifferent typés of disablement. 

, 4he new member of the editorial staff 
's Ralph E. Lane, statistician, who stud- 
led ‘mathematics and statistics at the 


Vniversity of Illinois. He is a member of 


(Continued on Page 12) 

















It’s as simple as that, this problem 
of family protection and the part the 
Life Insurance salesman may take in 
its solution. 


Men with dependents should provide pro- 


tection for them. That is elementary. 


They look to the salesman for sound advice 
and he should be prepared to give it to 


them. That is common sense. 





Che Prudential 


Insurance Company of America 


Epwarp D. DuFFiz.p, President 





Home Office, Newark, New Jersey 




















Two Committees On 
Agency Practices Meet 

CONFERENCES IN NEW YORK 

Agency Officers’ Group Deliberates With 


National Association Representatives 
Present at One Session 





The committee appointed by the Asso- 
ciation of Life Agency Officers last fall 
to consider the problem of improving 
agency practices met in New York last 
Friday and Saturday. Vice-President 
Frank H. Davis of the Penn Mutual pre- 
sided as chairman. On Ffiday afternoon 
the National Association of Life Under- 
writers was invited to take part in th« 
deliberations. 

As a result of the conference it is ex- 
pected that certain specific suggestions 
will be forwarded within a short time to 
the member companies of the Association 
of Life Agency Officers. 

During the two days’ deliberations the 
following members of the Association of 
Life Agency Officers’ committee were 
present: Vice-President H. H. Armstrong 
of the Travelers, Secretary John Mar- 
shall Holcombe, Jr., of the Association 
of Life Agency Officers, Vice-President 
W. W. Jaeger of the Bankers Life, Vice- 
President W. W. Klingman of the Equit- 
able Society, and President T. A, Phil- 
lips of the Minnesota Mutual. ; 

The following members of the National 
Association of Life Underwriters’ com- 
mittee were present: Chairman T. M. 
Riehle, manager, New York, Equitable 
Society; E. W. Brailey, general agent, 
Cleveland, New England Mutual; iH. : 
Burnett, manager, Pittsburgh, Reliance ; 
Paul F. Clark, general agent, Boston, 
John Hancock Mutual; Chester O. Fisch- 
er, general agent, St. Louis, Massachu- 
setts Mutual; Lester O. Schriver, gen- 
eral agent, Peoria, Aetna, and Roger B. 
Hull, managing director and general 
counsel, National Association of Life Un- 
derwriters. 





John R. Harris Paid Surprise 
Tribute by Friends at Dinner 


John R. Harris, head of the Ordinary 
application division, Metropolitan Life, 
who recently was promoted to become 
assistant secretary of the company, was 
given well-deserved tribute yesterday 
evening by his many friends in the divi- 
sion. The occasion was the annual din- 
ner dance of the Ordinary application 
division held at the London Terrace. 
The tribute was staged as a surprise to 
Mr. Harris. 

Members of the division numbering 
more than 100 were present, as well as 
former members who now hold respon- 
sible positions in other parts of the home 
office. These men Mr. Harris refers to 
as his graduates. He has been with the 
Metropolitan more than forty years and 
placed himself at the head of the Ordi- 
nary application division when it was 
just a small part of the company. 

Committee members in charge of the 
dinner arrangements were Joseph Shiels, 
Frederick Balz, Francis Kinney, Edward 
Roach and Frank Bridges. 

Among the old timers present were 
Ransom H. House, supervisor in the ap- 
plication division and closely associated 
with Mr. Harris since 1908, J. S. Bulger, 
B. J. Dunne, J. F. Senior, J. D. Doyle, 
Thomas Finlay, Thomas Abbott, August 
Sandberg, M. W. Peterson, E. J. Quirk, 
A. J. Becker and others. 





$1,000,000 ROUND TABLE 


Caleb R. Smith, chairman of the 1935 
Million Dollar Round Table, announces 
the 1935 Round Table session will be 
held September 17 at the Hotel Fort Des 
Moines, Des Moines. Mr. Smith is 
anxious to have all those who have writ- 
ten $1,000,000 or more of business for 
1934 get in touch with him at Ann Arbor, 
Mich. 
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Address Fire Insurance Group 


“Security” a Relative Term, 
John S. Thompson Points Out 
Discussing Federal Program 


term 
history of mankind is a repetition of con- 
to in- 


Security is a _ relative and the 


stant attempts (often successful) 
crease that stable element of life, John 
S. Thompson, vice-president and mathe- 


matician of the Mutual Benefit Life, last 





JOHN S. THOMPSON 


week told the special life insurance meet- 
ing of the Blue Goose, which is a social 
organization in the fire insurance field. 

Mr. Thompson discussed the Roosevelt 
security program and analyzed it from a 
life insurance point of view. “Life insur- 
ance companies have done their bit to- 
ward warding off insecurity,” he said. Se- 
curity is a relative term which looks back 
to some previous state, not a condition 
which can be concretely obtained. The 
cave-man who found a more inaccessible 
cave, the tree-dweller who found a higher 
tree, each believed that he had found 
security. Through the ages this search 
for security has gone on, every period 
adding to the bulwarks against insecurity. 
Since before the war nations have been 
looking for security. Lately there has 
been an increased search for financial 
security by individuals. 

Therefore no security is final. “Insur- 
ance companies will have just as great 
a chance to build security twenty-five 
years from now as they do today, even 
if the government program is carried 
through. Likely there will be even greater 
opportunity.” 

Life insurance as an institution has no 
quarrel with the Federal program ex- 
cept possibly as a taxpayer if the cost 
grows too great. It will be inevitably 
a heavy burden on the community. 


What to Do With Unemployment 
Reserves 


Discussing the unemployment reserve 
project, Mr. Thompson wondered what 
could be done in the way of reserves. 
The financial market could not take these 
reserves. It would be disastrous to liqui- 
date great quantities of securities during 
a financial crisis. The set-by for the 
period of depression should be in some 
form of goods. Parks, railroads, cannot 
be liquidated. 

However, he suggested, the huge com- 
pulsory saving might be great enough to 
prevent the possibility of speculation on 
a wide scale and thus make less probable 
the incidence of depressions. But life 
insurance is concerned in the unemploy- 


| Life Men Guests at Fire 


Insurance Newark Dinner 

Life insurance and fire insurance 
men seldom get together but last weck 
in Newark three prominent life fig- 
ures of that city were guests of honor 
and chief speakers at a regular din- | 
ner of the Blue Goose, which is an 
organization of fire insurance fieldmen 
for social purposes. The speakers were 
Willard I. Hamilton, vice-president of 
the Prudential Life; John S. Thomp- 
son, vice-president and mathematician 
of the Mutual Benefit, and Charles J. 
Zimmerman, general agent for the 
Connecticut Mutual in Newark and 
president of the Life Underwriters’ 
Association of Northern New Jersey. 
The affair was held at the Downtown 
Club in Newark’s biggest skyscraper. | 

Mr. Hamilton’s talk included much 
of the material on the Prudential’s 
housing plans which appears in an- 
other story in this issue. The sneech« 
of Mr. Thompson and Mr. Zimmer- 


man are summarized on this page. 





ment insurance only as other businesses 
are. 

In regard to government competition in 
the issuance of annuities and old age 
pensions, Mr. Thompson said, “The gov- 
ernment can’t change the cost of mor- 
tality.” 

The example of War Risk Insurance 
has often been cited as an illustration 
of how government activity has increased 
rather than decreased writings of private 
companies. “What happened to the huge, 
almost incredible, amount of War Risk 
insurance written?” he asked. “It melted 
away like snow in the sun.” But the 
example had been set, and great mew 
quantities of insurance were written by 
the companies as a result. 











THE LIFE UNDERWRITER 
ON A CAREER BASIS 


CLIFFORD L.A\CANILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURANCE (O/\PANY 


MAIN OF FI(E® 347 MADISON AVENUE 
TIMES SQUARE BRAN(H?!1450 BROADWAY 





Zimmerman Tells How Life 
Agents Beat the Depression 


Various factors that aided life insur- 
ance in coming through the depression 
in such excellent shape were detailed for 
the benefit of a fire insurance group by 
Charles J. Zimmerman, general agent for 
the Connecticut Mutual Life in Newark, 


CHARLES J. ZIMMERMAN 
when he addressed the Blue Goose, New 
York City Pond, at the Downtown Club 
in Newark. 

In addition to the inherent stability of 
the life insurance institutions there were 
a number of improvements in the matter 
of selling that kept new production from 
going down further than it did and 
which made it possible to insurance 
agents to quickly take advantage of the 
business upturn. These included the use 
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a 
of package-programmed selling, time con. 
trol and visible sales material, not pe, 
in the field but used to a much great. 
extent in the last few years than befor 
The home office program of national aj. 
vertising, increasingly appearing in map. 


azines, newspapers and on the radio, ha} 


been a great help. The changing attityd, 





of the public in regard to what consti. 
tutes good investment has also been q 
chief factor. 





Prudential Housing 
(Continued from Page 3) 


necessary to add a large home office 
staff to carry on these building pro. 
grams, Vice-President Hamilton said 
that the company has had for many 
years an architect-engincer’s depart. 
ment under Edmund C. Stout and this 
office has carried the detail of supery- 
sion. They drew the plans in conner. 
tion with a consulting architect and the 
Prudential’s own staff supervises cop. 
struction, thus saving substantially op 
architect’s fees. : 
The undertaking has been a source of 
much satisfaction to the city authorities 
As an investment it has held its oyn 
with current investment yields, 4l- 
though not planned or approached from 
this angle. Again a life insurance com- 
pany has functioned in a broad way to- 
ward social betterment. ; 





GENERAL AGENTS’ CONFERENCE 


Northwestern Mutual Meeting Held This 
Week—M. J. Cleary and Percy 
H. Evans on Program 

The General Agents’ Association of the 
Northwestern Mutual Life was in session 
this week at the Edgewater Gulf Hotel 
in Edgewater Park, near Biloxi, Miss, 
A single annual meeting in a four-day 
conference from February 19 to 22 was 
held this year instead of the usual 
practice of holding three yearly zone 
conferences. 

M. J. Cleary, president of the com- 
pany, was the speaker at the Thursday 
noon luncheon and gave the closing ad- 
dress of the convention Friday noon. 
Percy H. Evans, vice-president and ac- 
tuary, spoke at the Tuesday luncheon. 

Grant L. Hill, director of agencies, pre- 
sided at the opening session on Tuesday 
morning. Speakers were Arthur C 
Hoene, Duluth, Minn., and U. H. Poin- 
dexter and Russell P. Thierbach of the 
home office. Walther Buchen, head of 
the advertising agency bearing his name, 
reviewed the Northwestern Mutual's 
advertising campaign for 1935. 

Other outstanding individuals on the 
four-day program included J. J. Hughes 
and W. Ray Chapman of the home of- 
fice; Harry L. French, Madison, Wis.; 
M. L. Woodward, Detroit; C. R. Gar- 
rett, Sioux City, Ia.; Myron H. O. Wil- 
liams, Seattle, and Ralph M. Hamburger, 
Minneapolis. 


NEW BOOK ON REQUIRED LIST 

“The Art of Leadership,” by Ordway 
Tead, has been placed on the list of re- 
quired reading for the graduate course 
of the Life Office Management Associa- 
tion in “Office Management.” It was 
appraised by the book review committee 
of the L. O. M. A. as being an outstand- 
ing contribution to the literature on per 
sonnel administration. The book is de- 
signed to serve in two directions—to of 
ganizations in training executives to ? 
leaders and to individuals interested ™ 
improving their capacity as executives. 








CONN. MUTUAL AHEAD 
The Connecticut Mutual Life’s January 
production was 34% ahead of that month 
for last year. The annuity increase wa 
509%. Of the company’s sixty-eight 
agencies sixty are ahead for 1935. 


NEW YORK LIFE APPROVED 

The New York Life has been approved 
to act as mortgagee under the terms o 
the mutual mortgage insurance plan 
the Federal National Housing Act, it has 
been announced by James A. Moffett 
Federal housing administrator. 
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It PAYS to Sell Acacia Policies 


‘¢(-\UALITY Business from Quality Agents” is the Acacia Field Standard of Practice put daily into action 
by the members of the William Montgomery Quality Club. 


45% of Acacia’s agents had qualified for membership in this 
unique Club by the time it had been in existence about six months! 
These men produced 70% of the total new business of the Company 
for 1934. ‘Quality Business from Quality Agents” pays the policy- 
holders, the agents, and the Company. 

Although the Club is new, the Quality Standard has always 
been emphasized by Acacia’s Management. How well this standard 
pays can be judged by the results. 

1934 was another year of forward march for Acacia, as the 
Annual Report, below, testifies. 


And throughout the past five perplexing years, Acacia has con- 
tinued its steady advance. Each year Acacia’s assets have been larger 
than any previous year. During the years 1930-1934 its assets in- 
creased 65%, from $33,865,580 to $56,084,634. 

No other company within twenty millions in assets above or 
below Acacia’s fifty-six millions, nor even the ten largest companies 
in the United States and Canada, has equalled or indeed come very 
near, without absorption of other companies, to Acacia’s record of a 
65% increase in assets during the past five years. 

Acacia continues to progress. 





SUMMARY OF ANNUAL REPORT 
As at December 31, 1934 


ASSETS 

First Mortgage Loans on Improved Real Estate 

Bonds and Stocks: 
United States Government Bonds eccccccecmsseesesnee $3,378,988.95 
Public Utility Bonds 2,570,719.83 
Miscellaneous Bonds 2,213,277.60 


$20,037,192.34 











$8,162,986.38 
221,996.79 8,384,983.17 





Miscellaneous Stocks 


Loans on Company’s Policies Secured by Policy Reserves. 16,265,129.28 
Real Estate 5,437,224.53 











Cash in Banks and in Office 1,237,254.16 
Net Premiums Deferred and in Process of Collection..eecessessmsnesun . 3,414,199.68 
Interest Due and Accrued 885,786.34 
Miscellaneous Assets 422,864.66 





Total $56,084,634.16 





Less: 


Furniture, Equipment and Other Not Admitted Assets... 240,735.47 


$55,843,898.69 


RESERVES AND LIABILITIES 
Legal Reserve to Protect Policyho!ders Computed on the Ameri- 
can Experience Table of Mortality and 312% interest on 
all policies 
Extra Reserves to Protect Policyholders for Disability and Other 
Benefits and Supplementary Contracts 





$50,305,644.84 


1,780,570.23 





$52,086,215.07 














Reserve for Dividends to Policyholders 662,141.03 
Reserve for Policy Claims Outstanding 377,580.64 
Reserve for State and Federal Taxes 197,903.93 
Premiums and Interest Paid in Advance 346,395.48 
Miscellaneous Liabilities 53,775.50 





Reserve for Contingencies—To adjust the valuation of Secur- 
ities and Miscellaneous Assets as provided by the National 
Convention of Insurance Commissioners ($202,058.39) and 
additional reserves for possible future losses on Other 
Assets $812,058.39 
Unassigned Surplus 1,307,828.65 2,119,887.04 








$55,843,898.69 











“Based on the Best Interests of the Permanent Producing Agents” 


Ace agency contract includes (1) standard first year Commissions, with extra compensation on $5,000 
policies and up; (2) a steadily increasing monthly Salary, based in amount on the agent’s increasing business 
in force, instead of the usual nine or ten year “disappearing” renewals; (3) Bonus twice a year for Quality busi- 
ness, increasing in rate and amount with the quantity of such business; (4) Old age income; (5) Disability pro- 


tection; (6) Income to survivors. 
producing agents. 


Acacia’s agency contract is based on the best interests of the permanent 


Acacia Agents Have Unusual Selling Advantages 


Acacia’s agents have the customary policy forms and several 
specials to offer, including waiver of premium and double indemnity 
benefits. Further, by reason of Acacia’s forethought in computing 
adequate rates, its agents continue to offer the disability monthly 
income feature. 

Acacia’s mail advertising helps its men obtain Quality business. 
For example, 70% of its 1934 leaders in results from mail advertising 
were members of the William Montgomery Quality Club. These 
agents produced as high as $45,000 paid-for business per hundred 
mail advertising units used during all of 1934. 


Acacia agents offer their prospects and policyholders the most 
This 


feature is in a class by itself, entirely different from the so-called 


outstanding feature of all, guaranteed low premium cost. 


“low net cost insurance,” which depends for its showing upon esti- 
mated future dividends. Acacia has “the lowest premium rates of 
any mutual old-line company.” Its premium rates are lower than 
those of many stock companies. Acacia maintains its record for 


low cost insurance. 








ACACIA 


MUTUAL LIFE INSURANCE COMPANY 


Chartered by the Congress of the United States, March 3, 1869. More than $350,000,000 of Insurance in Force. 
Home Office: Washington, D. C. 


Branch Offices in More Than Sixty Principal Cities 
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Orthodox Forms of Protection Best 
For Average Men, A. B. Wood Says 


Sun Life of Canada President Thinks Fundamental Insurance Contracts Are Not 
Concentrated on Sufficiently; Comments on 


Arthur B. Wood, president of the Sun 
Life of Canada, reviewed affairs of the 
insurance world as well as of the Sun 
Life itself in his first annual report as 
president. Among comments made by 
Mr. Wood was that in his opinion ortho- 
dox plans of life insurance, providing for 
a substantial payment in case of death, 
are best adapted to the circumstances of 
the average head of a family. He again 
stressed the fallacy of placing huge taxes 
upon life insurance companies under the 
impression that “the company” bears the 
load, whereas the load is actually borne 
by the public, the policyholders whose 
equities are being taxed. 

Mr. Wood’s comments follow at length: 


In recent months the pronouncements 
of leaders in finance and industry have 
been marked by common agreement that 
a definite advance is being made along 
the road to recovery. As trade returns 
for the year are becoming available, 
these views are receiving the confirma- 
tion of statistics. The various indices 
from which we are accustomed to meas- 
ure the condition of business clearly in- 
dicate improvement, but perhaps even 
more important than these practical evi- 
dences of returning prosperity is the sen- 
timent, everywhere to be discerned, of 
improved confidence. 

The ability of the public to maintain 
existing ‘assurance and to take new poli- 
cies is determined by the margins of in- 
come available after the immediate ne- 
cessities of life have been met, and as 
policyholders are drawn from almost 
every class of society the movement of 
business necessarily reflects the changing 
economic situation of the constituencies 
served. The acute depression of the past 
few years, involving widespread reduc- 
tions in individual incomes, resulted in 
marked declines in new assurances writ- 
ten and in greatly increased terminations 
of existing policies. The improved con- 
dition of business during the past year is 
reflected in general increases in new as- 
surances written and a decline in ter- 
minations. As a consequence, the down- 
ward movement of assurances in force 
in companies operating on this continent, 
which has reduced the totals from the 
record figure reached in 1931 by about 
15%, has been arrested. 

Apart from the influence of general 
economic conditions on the movement of 
assurances, the companies have a simi- 
larly close association with industry 
through their investments. The aggre- 
gate assets of the life assurance com- 
panies on the North American continent 
now amount to the impressive figure of 
$22,000,000,000. The wide diversification 
of their investments identify them direct- 
ly or indirectly with all forms of busi- 
ness, with the consequence that their ex- 
perience year by year reflects the chang- 
ing conditions surrounding industry and 
finance. 

New Insurance Advances 9% 

The operations of our company for the 
past year show results in general har- 
mony with the experience of the com- 
panies as a whole. For the first time 
since 1930 new assurances show an ad- 
vance over the previous year, the in- 
crease of 9% being contributed to gen- 
erally by the several departments of our 
organization. Last year I pointed out 


that 89% of the entire business on our 
books originated in Canada, Great Brit- 
ain and other parts of the empire and 
the United States. It is from these 
fields that the greatest contributions to 
the increase in new assurances acquired 
during the year have been derived. 

Assurances in force, which reached 
their peak three years ago, showed re- 
ductions of approximately 5% in each 
of the years 1932 and 1933. During 1934, 
however, this downward trend was ar- 
rested, the decline for the year being less 
than 1%. In this satisfactory result the 
increase in new business was an element; 
but the most significant factor was the 
marked decrease in lapses and surren- 
ders of policies. 

Terminations from these causes were 
18% less than in 1933, and the lowest 
since 1929; while on the other hand re- 
vivals and reinstatements of policies were 
the highest in our history, exceeding the 
figure for 1933 by 35%. It may be re- 
marked that after five years of business 
reaction our total assurances in force are 
$309,423,000 in excess of the amount on 
our books at the end of 1929. 


Big Increase in Group 


Particularly worthy of comment is an 
increase during the year of $28,800,000 in 
the amount of group assurance in force, 
resulting from substantial increases both 
in new policies written and in the 
amounts carried under existing policies. 
This affords convincing evidence of in- 
creasing employment. 

The heavy demand for policy loans, 
which presented a major problem for the 
companies during the acute stages of the 
depression, has now fallen to normal pro- 
portions. The marked decline in the ex- 
ercise of this privilege during the year 
has been accompanied by an equally sig- 
nificant increase in repayments on ac- 
count of existing loans. 

The increase in total income and the 
reduction in total disbursements resulted 
in an excess of income over outgo of 
$43,569,000. 

Management and Mortality Savings 


The effort maintained throughout the 
depression to adjust the cost of manage- 
ment and operation to the changes in 
the general economic situation has re- 
sulted in further substantial savings be- 
ing effected during the year, without any 
sacrifice of the high standard of service 
to our policyholders. 

The death claims for the year showed 
further reduction and amounted to only 
56.3% of the amount provided for that 
purpose. This very satisfactory mortal- 
ity rate is evidence of the continued care 
taken in the selection of risks. 

These two items—savings from the 
provision made for the expenses of man- 
agement and operation, and from the 
provision made for mortality—constitute 
two of the three main sources from 
which the profit earnings of life assur- 
ance companies are derived. The remain- 
ing important source of profit is the ex- 
cess of interest realized on investments 
over the rate required to maintain policy 
liabilities, and on this point I would like 
to make more extended comment. 

It is a basic requirement that the funds 
of a life assurance company shall be in- 
vested to yield at all times at least the 
rate of interest assumed in the calcula- 


1934 Results 


tion of premium rates and reserves. This 
minimum requirement becomes a natural 
test in the selection of new investments. 
The excess earned over this minimum 
represents the contribution of interest to 
profit earnings; the amount of this ex- 
cess is inevitably affected by the changes 
in general investment experience. 

Need Long-Term Investments Again 

The fundamental financial policy of life 
assurance companies is to invest chiefly 
in securities of long-term character, cor- 
responding with the long-term nature of 
the policy contracts they issue. Normal- 
ly the annual income of an established 
company is sufficient to meet every ob- 
ligation as it arises and leave a substan- 
tial excess for new investment. 

The abnormal conditions that prevailed 
two or three years ago created a situa- 
tion new in life assurance experience. 
People of almost every class felt the 
weight of financial pressure, and _ this 
condition was reflected in an extraordi- 
nary demand for policy loans and sur- 
render values. The principal problem of 
the companies consequently became that 
of maintaining a position of liquidity 
sufficient to meet these demands fully 
and promptly. To provide for this situa- 
tion the policy was followed of maintain- 
ing substantial cash balances and increas- 
ing holdings of short-term bonds. This 
phase has passed with the improvement 
in the general economic situation, and the 
principal concern of the companies has 
again become that of finding satisfactory 
long-term investments for the increasing 
funds. 

Most Important Current Problem 

The present position of the investment 
market is that the volume of money avail- 
able for investment, both in the hands 
of private investors and corporations, has 
greatly increased, while avenues of in- 
vestment have become greatly restricted, 
with the result that the rates of interest 
obtainable on new investments, which 
have shown progressive decline for sev- 
eral years past, fell to still lower levels 
in 1934. These conditions combine to 
present the companies with their most 
exacting current problem. 

Having regard to these circumstances, 
our experience during the past year was 
very Satisfactory. The interest rate 
earned on the mean invested assets 
showed only fractional diminution as 
compared with the year before, while the 
revenue derived from investments actual- 
ly showed a moderate increase. 

1934 Investments in High Grade Bonds 

New investments were limited to bonds 
and other high-grade securities, substan- 
tial amounts being placed in government 
and government guaranteed issues of 
Canada, the United States and Great 
Britain, and in carefully selected munici- 
pals and other bonds of the highest char- 
acter. Our bond account advanced dur- 
ing the year by $45,872,000. The position 
has not yet been reached when mort- 
gages offer a substantial outlet for the 
funds of the life assurance companies, 
but as conditions improve and this field 
again becomes available, the company is 
desirous of extending and enlarging this 
valuable form of service to the public. 

The profit earnings from all sources 
amounted to $21,281,000. - After provid- 
ing for dividends to participating policy- 


ARTHUR B. WOOD 


holders and applying an amount of $; 
000,000 to the writing down of securitie 
and increasing reserves, the surplus car- 
ried forward remains approximately th: 
same as for the previous year. 

Making Appropriate Adjustments of 

Premium Rates 

Among the important problems ari 
ing from the present condition of th 
investment market is the question «i 
making appropriate adjustments of prt 
mium rates. We may expect that rt 
turning prosperity will gradually i- 
crease the demand for money, and » 
put a higher value upon it; in the meat- 
time however regard must be had fo 
the immediate situation, and the unce- 
tainty as to the time over which th 
present low investment rates may pet 
sist. 

The effect of reductions in the reventt 
derived from invested assets may 
brought home by observing that a tt 
duction of one-half of 1% in the ne 
rate of interest earned on the mean i 
vested assets of a company, would « 
the average require an increase of a- 
proximately 51%4% in premium rates 
counterbalance it. Actually, the averag 
rate of interest earned upon the com 
bined assets of the hundred leading cot 
panies operating on this continent has 
declined by approximately 1% since 1% 

In the case of participating  polici 
adjustments are readily made by vat 
ing the profit scales to accord wil 
changing experience. So far as singt 
premium policies and annuities are cor 
cerned, it is essential that the purcha 
price, since it is paid in one sum, si! 
be sufficient, with the rate of interest® 
which it can be at once invested, to met 
all the guarantees entered into. In the 
case of non-participating plans provisi# 
for falling rates of interest must be matt 
by appropriate premium increases. +" 
necessary adjustments to bring our pt 
mium rates into harmony with prest# 
conditions and probable future treme 
have already been made. 

Public Demand for Annuities 

The difficulty of the companies m ob 
taining attractive investments at rem 
nerative rates of interest is of cout 
shared by the public, and this fact 


(Continued on Page 18) 
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F. L. Morton Explains 
New Tax Regulation 


INTEREST TAXABLE AS INCOME 





N. Waddell, Former Football 
mag oO Gives Inspiring Talk; Ad 
P 


lans Announced 





A forecast and explanation of the new 
federal income tax regulation concern- 
ing the settlements of a policy contract 
under the various modes of settlement, 
which should be forthcoming within the 
next few weeks, was made before the 
Life Underwriters’ Association of New 
York City on Tuesday evening by For- 
rest L. Morton, tax expert and head of 
the agency service bureau of the New 
York Life. On the program also was 
Robert N. Waddell, general agent, Con- 
necticut Mutual, Pittsburgh. 

Mr. Morton and Julian S. Myrick con- 
ferred with the Treasury Department of- 
fcials in Washington recently and sug- 
gested that they change their original 
plan for taxing the proceeds of life in- 
surance policies left under the modes 
of settlement to one more equitable to 





Part-Time Agreement 

The new agreement relative to 
“part-time agents,” which is out- 
growth of meetings between the Davis 
(Life Agency Officers) and National 
Association of Life Underwriters com- 
mittee, will go to companies for sig- 
nature in a few days. 











the policyholders and beneficiaries. The 
Government was planning to put into ef- 
fect on all instalment proceeds the annu- 
ity law which would provide for a 3% 
tax on the face amount of the policy. 

The ruling which will probably be 
adopted provides that on the proceeds 
that are left at interest only—the com- 
pany holding the face amount of the 
policy for future distribution—the income 
from the proceeds of the policy under 
this mode of settlement be subject to 
the income tax. 

If the proceeds are payable in instal- 
ments for a fixed number of y@ars, or for 
a fixed number of years and for contin- 
ued life, the amount that would have been 
payable by the insurance company imme- 
diately upon the death of the insured 1s 
to be divided by the total number of in- 
stalments payable over the fixed number 
of years for which payment is to be 
made, and the quotient represents the 
portion is to be included in gross income. 
from gross income. The amount of each 
instalment in excess of such excluded 
portion is to be included in gross income 

For example: If, at the insured’s death, 
$1,000 would have been payable in a sin- 
gle instalment, but ten equal annual pay- 
ments are made in lieu thereof, the por- 
tion of the instalment received during 
any taxable year to be excluded from 
gross income is $100. Any amount re- 
ceived as an instalment in excess of $100 
is to be included in gross income. 

Mr. Waddell, who is a former coach 
of the Carnegie Tech football team, gave 
an ispitational talk, comparing the suc- 
cessful agent with the successful foot- 
ball player. He said: “A great football 
vlayer plays the game from his heart— 
he desires to be a great football player. 
f you don’t desire to lead your agency, 
to beat last month’s production, to make 
a living for your family and serve your 
community—you’ll never reach capacity.” 

Ad to Appear April 10 

A feature of the meeting was the pres- 
entation of the first proof of the asso- 
Cation ad bearing the names of active 
members. The executive committee has 
decided that the half page spread wil! 
appear in the New York Herald-Tribune 
on April 10. J. M. Fraser, president of 
the association, introduced C. J. Zimmer- 
man, president of the Newark Associa- 
lion, and Milton Hertzberg. recently ap- 
pointed manager for the Equitable So- 
clety, New York. 


’ i 


nnual Statement 


THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY 


Substantial Increase in Dividends 








The annual report of The Northwestern 
Mutual Life Insurance Company for 1934 
shows that dividends paid to policyholders 
during the year amounted to $31,560,000— 
approximately 27 per cent of the partici- 
pating premiums collected. For 1935, the 
sum of $34,600,000 has been allotted for 
this purpose, an increase of over three 
million dollars. 


Total admitted assets of the Northwest- 
ern Mutual on December 31, 1934, were 
$1,018,384,000, an increase of more than 
$20,000,000 during the year. New insur- 
ance for 1934, including annuities, showed 
an increase of 24.6 per cent—evidence of 
the respect with which the public views 
the institution of Life Insurance in gen- 
eral, and The Northwestern Mutual in 
particular. 


Disbursements to Northwestern Mutual 
policyholders and _ beneficiaries were 
$135,508,000. Total insurance in force 
with the company now amounts to more 
than three billion seven hundred million 
dollars. 


Further information regarding The 
Northwestern Mutual Life Insurance 
Company, or a copy of the Company’s 
complete report for 1934, will be supplied 
upon request. 


Mutual 


LIFE INSURANCE COMPANY 


The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
” of more than 600,000 policyholders. 





Reinsure Abr. Lincoln 
Without Policy Liens 


ILLINOIS BANKERS GETS CO 





O. F. Davis and Dr. J. R. Neal to Con- 
tinue at Springfield Office Super- 
vising Accident Business 





Reinsurance of the entire business of 
the Abraham Lincoln Life of Springfield 
by the Illinois Bankers Life of Mon- 
mouth was approved Monday by the 
stockholders of both companies. 

Approximately $60,000,000 insurance and 
$13,000,000 in assets are transferred to the 
Illinois Bankers Life, which assumes full 
liability for all the policies, agency con- 
tracts, and other obligations of the Abra- 
ham Lincoln, without loss or impairment 
of any kind. This is one of the few 
major reinsurance transactions in recent 
years involving no loss to policyholders 
or agents. 

The Illinois Bankers Life, with the ad- 
dition of the Springfield company’s busi- 
ness, now has more than $130,000,000 in- 
surance in force, $31.000.000 in assets, 
100.000 policyholders and surplus and 
capita! over all liabilities of more than 
$1,000,000. 

Director of Insurance Ernest Palmer 
later Monday approved the contract, 
clearing the last possible obstacle. Un- 
der the terms of the contract, the Mon- 
mouth company will give a cash payment 
of $100,000 immediately to the Spring- 
field company. An additional sum, ‘not 
to exceed $10,000 annually for five years, 
will be paid Abraham Lincoln Life stock- 
holders from savings brought about by a 
change in methods of handling certifi- 
cates and policies of the Springfield Life 
absorbed by the Abraham Lincoln Life 
in 1931. 

“The Abraham Lincoln Life directors 
considered a number of bids and believe 
this one to be to the best interests of 
the policyholders and _ stockholders,” 
Ralph M. Turnbull, president of the com- 
pany, said after the meeting. “Of the 
10,000 shares outstanding, 8,768 were rep- 
resented at the gathering.” 

How Company Will Operate 

The home office of the Illinois Bank- 
ers, it was stated by officers of that com- 
pany, will continue in Monmouth. The 
home office of the Abraham Lincoln Life, 
across the street from the state capitol, 
will be used for an indefinite period as 
headquarters for the company’s accident 
and health business, the charter of the 
Illinois Bankers Life having been amend- 
ed to permit it to continue those lines 
in addition to life insurance. A substan- 
tial portion of the office personnel in 
Springfield will be retained in this con- 
nection. O. F. Davis, agency director of 
the Abraham Lincoln, will have charge 
of accident and health sales, and Dr. 
John R. Neal, the company’s secretary, 
will handle the underwriting of those 
lines. 

The Illinois Bankers Life Assurance 
Co. was incorporated in 1929 as the suc- 
cessor of the Illinois Bankers Life Asso- 
ciation, which had operated on an assess- 
ment basis from the time of its organiza- 
tion in 1897. Eighty per cent of the 
insurance in force was placed upon the 
legal reserve basis. The company is li- 
censed to operate in fourteen states and 
the District of Columbia. 

The company was organized arid has 
been owned and operated throughout its 
history by Monmouth interests. Its of- 
ficers are William H. Woods, president; 
Dr. J. R. Ebersole, vice-president and 
medical director: E. H. Henning, vice- 
president ; Hugh T. Martin, general coun- 
sel; Arthur T. Sawyer, secretary-treas- 
urer. 





L. O. M. A. CONFERENCE DATES 
The executive committee of the Life 
Office Management Association in New 
York Wednesday approved the dates 
for conferences. The eastern conference 
will be held in New York on April 22 
and 23. The midwestern meeting at 
Kansas City, Mo., May 20 and 21. The 
annual conference will be at Cincinnati 
from September 30 to October 2. 
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Hathaway Launched First World’s 


Insurance Congress At San Francisco 
By A. V. Bowyer 


Still active in directing one of the larg- 
est life agencies in the West, W. L. 
Hathaway, founder of the first World’s 
Insurance Congress; the man who did 
so much in making insurance an integral 
part of a great international exposition 
(when it became an important factor in 
the Panama-Pacific Exposition in San 
Francisco in 1915), now is approaching 
his forty-fifth year with the Mutual Life 
of New York. 

All but seven of these years has been 
as a manager and during that time he 
has been the man who laid the founda- 
tion for greater public understanding and 
appreciation of the business. People in 
San Francisco still discuss life insurance, 
and insurance generally, with a sound 
recollection of the part it played in 1915. 
For the past several years Mr. Hatha- 
way has virtually retired from civic ac- 
tivities and has devoted his entire time 
and attention to the agency. 

His agency, which covers Northern 
California, Nevada and Hawaii, has now 
more than $114,000,000 of life insurance 
in force, the bulk of which has been 
acquired since he became manager of 
the San Francisco office in January 1, 
1906—just a few months before the great 
earthquake and conflagration which de- 
stroyed his office but not the spirit of 
himself or of several of his agency staff 
who are still active with him. 

Start of Hathaway’s Career 


Mr. Hathaway started in the business 
with the Mutual Life in 1891 as an agent 
in San Francisco under the late A. B. 
Forbes. In May, 1898—almost seven 
years to the day—he was selected to be 
manager for the company at Albuquerque, 
N. M., and many are the tales he can 
tell of those early days when he had to 
assume many other duties than being a 
mere manager of an agency. He was the 
company in many respects in a large 
territory and many times he was on the 
defensive as demagogues and strange 
types of early politicians attempted to at- 
tack the business for personal gain. 

Before coming to San Francisco in 
1906 Mr. Hathaway was manager at Port- 
land, Ore., for three years where again 
he acquired many interesting experiences 
and stimulation to his firm conviction 
that the public should be educated to 
realizing fully the service of life insur- 
ance and its part in the national economic 
fabric. 

It was the development of this convic- 
tion that brought about his determina- 
tion, when the leaders of the exposition 
idea were formulating their tentative 
plans, to step into the picture and insist 
that insurance be considered on a par 
with other industries and enterprises. He 
then developed the idea of the World’s 
Insurance Congress, the first time such 
a plan had ever been conceived and actu- 
ally consummated. He received consid- 
erable co-operation from journalists, 
companies and organizations who could 
visualize the great scope of such an en- 
deavor. 

Focused Attention on Insurance 


The actual events at the Exposition and 
the Insurance Congress itself brought 
the business in all of its ramifications 
forcibly to the attention of the public 
throughout the nation. It brought the 
leading authorities and thinkers of insur- 
ance and allied activities together; it 
brought industry, finance and commerce 
into an atmosphere that still radiates ac- 
tual benefits. 

For the past fifteen years Mr. Hatha- 
way has not been as active as formerly. 
He still maintains an aggressive interest 
but feels that he had planted the seed 
and brought to blossom one of the most 
promising movements the history of in- 
surance knows. He is now intensely in- 
terested in his own agency and although 


W. L. HATHAWAY 


more or less showered with honors and 
encomiums he sits modestly in his private 
office as active in agency affairs, in the 
interests of his agents and company, as 
though he had never successfully engi- 
neered and achieved such a gigantic un- 
dertaking. 

Insurance history for the past fifty 
years cannot be written without chapters 
to W. L. Hathaway, the indomitable 
worker, the tireless champion of the 
“Service of the Institution of Insurance” ; 
the sincere and affectionate husband and 
father—the understanding agency mana- 
ger and Hathaway—the man. 





January Increase of 20.4% 


Due to Boom in Ordinary 


1935 started with an increase of 20.4% 
in amount of new insurance production, 
according to the figures of the Associa- 
tion of Life Presidents, which show a 
total new paid life insurance of $824,903,- 
000 last month against $665,457,000 in 
January of 1933. 

Ordinary insurance was responsible for 
the increase, amounting to $601,300,000 
last month, against $435,676,000 in Janu- 
ary of 1934—an increase of 38%: Indus- 
trial insurance was $196,255,000, against 
$197,108,000—a decrease of four-tenths of 
1%. Group insurance amounted to $27,- 
348,000, against $32,673,000—a decrease of 
16.3%. 





PORTLAND MANAGER’S CAREER 





James C. Oliver, Appointed by Fidelity 
Mutual in Maine, Went from Private 
to Major During War 
James C. Oliver has been appointed 
manager for the Fidelity Mutual at Port- 
land, Me. He is a graduate of Bowdoin 
College where he was an outstanding 
athlete, president of his class and win- 
ner of the Phi Beta Kappa degree. Fol- 
lowing graduation in 1917 he entered the 
army and rose during the war from pri- 
vate to major, subsequently serving as 
commander of the South Portland Amer- 
ican Legion Post. For the past six 
vears he has been a leading producer 

of the Sun Life. 


N. Y. NEW TAX LAW 
Governor Lehman of New York has 
approved the Falk bill as chapter 36, 
laws of 1935, amending section 3, in- 
surance law, by increasing tax on for- 
eign life insurance company premiums 


from 1% to 14%. 
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Walking through the Roney-Plaza, 
the Miami-Biltmore and other hotels in 
Miami Beach these days reminds one of 
a trip through the Hotel Pennsylvania 
on banquet nights of the Life Under- 
writers Association of New York. A 
letter received from a friend at the Flor- 
ida resort contained these paragraphs: 

“Walter E. Barton, president of the 
Charles B. Knight Agency, New York, 
and a director of the company, remaine:| 
over at the Miami-Biltmore to shoot 
some golf following the Union Central 
convention. Mr. and Mrs. Barton left 
Saturday for New York. 

“At the beautiful racetrack I saw 
Herman A. Stark, who since 1930 has 
been a Union Central leader. Diederich 
H. Ward went fishing at Everglades for 
a few days. 

“Lawrence E. Simon, Massachusetts 
Mutual general agent, and Mrs. Simon 
are members of the Roney-Plaza col- 
ony. B. J. Perry, vice-president of the 
Massachusetts Mutual, is at St. Peters- 
burg. 

“Russell M. Simons, Home Life gen- 
eral agent, has an apartment here and 
is in much better health than when he 
came down. Looks fine. 

“Lawrence Priddy has bought an- 
other house down in Miami Beach. He 
owns several, and also he bought some 
property at the ocean front near the 
Pancoast, which purchase has_ turned 
out to be a mighty fine investment. The 
Priddys have entertained quite a few 
insurance men here; in fact, he has be- 
come a general information bureau and 
when life insurance men come here and 
want to know where some New Yorker 
is stopping they generally give him a 
ring. 

“William A. Law, president of the 
Penn Mutual, and Mrs. Law are due 
next week and will visit Mr. and Mrs. 
John A. Stevenson. Dr. J. V. E. West- 
fall and Mrs. Westfall visited the Stev- 
ensons recently.” 





The Convention Year Book, “Annual 
of American Insurance Thought,” pub- 
lished by the Convention Year Book 
Co., 206 Broadway, Insurance Advocate 
Press, has been published. It is the four- 
teenth edition. Most of the material 
consists of addresses, but the lead-off 


ee 
article, which is by Aaron J. Grobste; 
Willard Regan Agency, Connecticn 


Mutual, and called “Preparation for ¢h 
Joby” is in the form of a letter Pp 
friend who has just decided to enter lif 
insurance. One paragraph follows: 
“I have confidence you will be a great 
life insurance agent. Your geniality of 
character, your studious habits and your 
family environment are great assets to 


€ 


you. Your training in economics an¢ 
your interest in sociology will help 
greatly. They will serve as beacons oj 


light to make clear the blueprints oj 
the house of protection you will builj 
for your clients.” 

The life insurance president represent. 
ed is James Lee Loomis, Connecticy; 
Mutual, his talk on life insurance trys. 
teeship delivered before the Milwauke; 
convention of the National Association 
of Life Underwriters last September 
being used. 

Among other authors are Albert E, X 
Gray, Jay L. Lee. Harold Regenstein 
W. Stanton Hale, Carl H. Mason, Jame: 
Elton Bregg. Manuel Camps, Jr., Pau; 
Speicher, Arthur Y. Schoen, Harry 
Phillips, Jr., Charles McC. Heissenbut. 
tle, James A. Tyson, George J. Kutcher 
Philip O. Works, Stewart ” Anderson 
Richard D. Lichtermann, Arthur V 
Youngman, Glenn B. Dorr, Emma H 
Ditzler, Leon Gilbert Simon, C. Preston 
Dawson, Theodore M. Riehle. Edward 
C. Anderson, Kathryn Ford, Clancy D 
Connell, Theodore M. Simmons, Grant 
Taggart and Fred Woolf. 

Mr. Kutcher and A. E. N. Gray are 
the only men who appear with two con- 
tributions. The address of President 
Riehle of the National Association of 
Life Underwriters appearing in the book 
is one he read before the New York 
Sales Congress in March, 1934, called 
“Primary Selling Principles.” In it he 
made an argument for the endless chain 
system of prospecting. Discussing so- 
liciting he also said: 

_“We must stop dignifying minor con- 
siderations. We must rather magnify 
major considerations. We must not le! 
life go by us. Life is short and time 
is too fleeting to worry about petty 
things. We must go out and hit th 
bell before life marches right past us.” 


Uncle Francis 





ASSETS DOUBLED IN 5 YEARS 





Bankers National Life Progress During 
Depression Period; 1934 New Busi- 
ness Gained 40% 

During the five years of the depression 
the assets of the Bankers National Life 
of Jersey City have increased close tc 
100%—from $2,050,810 to $4,056,827. The 
assets figure as of December 31, 1934, 

was 15% above that of 1933. 

Insurance in force stands at $72,067,- 
461, a gain of about 20%. New business 
written gained 40% during 1933 to a fig- 
ure of $34,696,650. Real estate for the 
year showed a decrease from the 1933 
figure to $102,590. First mortgages on 
city property are $407,182; on farm prop- 
erty $105,366. Bonds amount to $2,127,- 
109, of which $995,236 is in government, 
state, county and municipal obligations. 

Together with the annual statement 
sent to policyholders the company is is- 
suing a booklet, “Who Owns the Life 
Insurance Companies?” which explains 
how the policyholders themselves are af- 
fected by taxation of or legislation deal- 
ing with life insurance institutions. 





ALONZO FLACK COOLEY DIES 


Alonzo Flack Cooley, thirty-four years 
an agent for the Northwestern Mutual 
Life, died suddenly following a heart at- 
tack on February 14 at his home in 
Mount Vernon, N. Y. He was connected 
with the Clifford L. McMillen agency, 
New York, although he maintained his 
own office at 420 Lexington Avenue. 


LOAN REPAYMENTS GAIN 123% 





Phoenix Mutual Life Reports Record 
Gain in January; Loans Outstand- 
ing Drop $500,000 
The Phoenix Mutual Life reported for 
January, 1935, without a single repay- 
ment of unusual size under any one pol- 
icy the largest volume of cash repay- 
ments of any month in its history, rep- 
resenting a gain of 123% over January, 
1934. The report showed the largest 
number of loans repayed in full of any 
month on record, a gain of 54% ovet 
January of last year and marks the thiri 
time in the past four months that policy- 
holders have set a new peak record for 
voluntary cash repayments on polic} 
loans. New paid-for business in Januar, 

gained 24% over January, 1934. 
While the ability of policyholders to 
repay their loans increased, the nee 
for new borrowing considerably lessened 
There was a drop of 29% in demand fo 
new cash loans as compared with Jan 
ary, 1934, and a 21% drop in the m 
portant item of loans to pay premiums 
The total amount of the company’s out 
standing loans at the end of Januaty 
was’ more than $500,000 less than 0 
the corresponding date a year ago. _ 
The company feels that these figure 
reflecting the financial conditions of mort 
than 192,000 policyholders in thirty-three 
states are a distinct indication of ™ 
proved business conditions. 
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G. I. Cochran Comments On Upturn; 
Pacific Mutual Results for Year 


George I. Cochran, president of the 
Pacific Mutual Life, in reviewing opera- 
tions of the company at the annual meet- 
ing of stockholders February 4, ex- 
pressed the opinion that the year 1934 
marked a definite turn in life insurance 
business. “For the first time in several 
years,” he said, “the companies as a 
whole have shown substantial new writ- 
ings, and all indications point to the fact 
that during 1935 the ratio of increase in 
new business will continue to progress.” 

President Cochran in submitting the 
company’s 1934 balance sheet pointed out 
that the company’s admitted assets on 
December 31 last were $205,211,144, rep- 
resenting an increase of more than $7,- 
000.000 over the total at the close of 
1933. New life insurance issued on paid- 
for basis in 1934 aggregated $54,965,707, 
as against $45,291,269 in 1933, an increase 
of 21%. In the commercial accident de- 
partment new -premiums in the amount 
of $323,942 were collected during 1934, 
representing an increase of 42% over the 
previous year, and annuities increased 
22 6% over 1933. 

Total income for the year was $5,- 
489,687, representing an excess of income 
over disbursements of $7,596,854. In 1933 
the company reported total cash income 
of $43,960.833. Policvholders were paid 
a total of $25.918721 in 1934, compared 
with $28,280.581 in 1933 and bringing the 
total of such disbursements since organ- 
ization to $313,666,279. 

Total life insurance in force was $637,- 
275.616 as against $654.584,643 at the close 
of 1933. Capital, surplus and contingen- 
cv reserve was $13,735.187 as against $14,- 
786,853 a year previous. The average 
rate of interest earned was 5.13% as 
against 5.47% in the previous year. The 
death rate, actual to expected, was 61.2% 
compared with 59.1% in 1933. 

Loans to policvholders registered a de- 
crease during 1934 amounting to $38.- 
016.607 at the end of the year as against 
$40,573 690 at the close of 1933. 

Small Amount of Real Estate 

President Cochran stated that despite 





BIG NEWS FOR THE AGENT 

The bulletin of the Texas State Agency. 
Lincoln National Life, recently ran a 
short article pointing out that the bic 
news of the day for the individual is 
also the big news of the day for the 
life insurance agent. The article follows: 

“A newspaper research man recently 
wrote an article on the big news of the 
dav. For the multitude, he said, it is a 
murder, a kidnaping, a baseball game, a 
tornado, but for the individual it is—Mr. 
and Mrs. Harry Sullivan announce the 
engagement of their daughter to Frank- 
lin Peterson. 

“Births: John and Mary Henderson, a 
boy. 

“Deaths: Philin Tohn, aged fortv-five. 


“Mortgages: Westinghonse, Charles 
and Lucv. the Homestead Improvement 
Co.. $7.500. 

“Transfers: Washington State Bank to 


Samuel and Gertrude Mayer, Lot 10, Sec- 
tion &, $8,000. é 

“Do you realize that the hie news of 
the dav for the individual is the big news 
of the day for vou as a life underwriter ” 





R. R. BENJAMIN ENTERTAINED 
Members of the actuarial division of 
the Metropolitan Life who are closely 
associated with Roy R. Benjamin met at 
dinner in Cavanagh’s Restaurant last 
Monday evening to do honor to Mr. 
Benjamin, who was recently promoted 
to the position of assistant actuary. 





LITTLETON FITZGERALD DIES 
Littleton Fitzgerald, agent at Rich- 


mond, Va., for the Northwestern Mu- 
tual Life for nearly half a century, died 
at his home last week. 
of age. 


He was &7 years 


abnormal conditions of the past five 
years real estate owned by the company 
as of Secember 31, 1934, as a result of 
foreclosure, represented only 2.55% of 
the company’s total assets. Similarly, 
bonds in default as to principal, interest 
or both amounted to less than 1% of 
total assets and those bonds are listed 
in the company’s assets at their market 
value. 

The holding of securities shows bonds 
at $43,144,201 as against $36,247,302 at 
the close of 1933. Preferred stocks 
amounted to $3,035,522 against $2,337,916 
and common stocks’ were carried at $1,- 
114,961 against $502,274. 





DINNER TO LOUIS LIPSKY 


Nathan Straus is the chairman of a 
committee of sponsors who are to ten- 
der a testimonial dinner to Louis Lipsky 
in May on the occasion of his fifth 
anniversary as president of the Eastern 
Life of New York. 

Governor Herbert H. Lehman has con- 
sented to serve on the sponsoring com- 
mittee, as have also, among others, 
Judge Mitchell May, Bernard S. Deutsch, 
Harry Scherman, president, Book-of-the- 
Month-Club, Prof. Louis Finkelstein, 
Judge Otto A. Rosalsky, Rabbi Wolf 
Gold and Carl Sherman. 





EQUITABLE D. C. STATEMENT 

The Equitable Life of the District of 
Columbia total assets as shown in the 
annual report are $10,484,631. Of this 
$3,915,171 is in first mortgages, $1,281,544 
in public utilities. 
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Announcing results for 1934 


Our report for 1934 is one more instalment in a record that 


Like the great institution of which it is a 


part, the Company has proved itself competent to cope 
with changing conditions and now finds itself stronger 
than ever both actually and in public esteem. 

Probably the most significant feature of the last year has 
been the inclination of the investing public to profit by 
the investment standards and legal safeguards guarantee- 


ing life insurance funds. 


This has maintained life insur- 


ance sales during a period of reduced national income 
and resulted in an increase in the Connecticut General’s 


premium income. 


We are noting here only a few outstanding items in the prog- 


ress of the Company 





taken from the finan- 
cial statement for 
1934 and ask all who 
are interested to send 
for our seventieth 
annual report. Your 
request directed to 
our local office or to 


the Home Office will 





January 1, 1935 

Admitted Assets . ee . $171,310,376 
Policy Reserves and other 

Liabilities . . rere 162,714,263 
Contingency Fund ...... 1,250,000 
Excess Security to 

Policyholders ...... 7,346,113 
Increase in Assets 1934 . 8,502,559 
Increase in Income 1934 2,324,030 
Total Income 1934. ..... 41,842,966 
New Paid Life Insurance 1934 113,142,320 
Life Insurance in Force 985,861,704 








be promptly honored. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


W. A. JENKINS PROMOTED 





Lincoln National Associate Actuary Add; 

Title of Underwriting Secretary; 

Taught at Michigan and Harvard. 

Wilmer A. Jenkins has been appointed 
underwriting secretary and associate a 
tuary of the Lincoln National Life, sy¢. 
ceeding Cecil F. Cross, underwritin 
secretary, who is now secretary and = 
sistant manager of agencies. “Mr. Jen- 
kins was formerly associate actuary and 
has been with the company since 193] 

Mr. Jenkins holds fellowships in both 
the Actuarial Society of America and 
the American Institute of Actuaries. He 
was awarded a B. S. degree at the Uni. 
versity of Chicago in 1922 and thre 
years later an A. M. degree at the Uni. 
versity of Michigan. At Michigan he 
imstructed in insurance mathematics, He 
later studied and taught insurance math. 
ematics at Harvard University. 

He was associated with L. A. Glover 
& Co., consulting actuaries of Chicago 
from 1926 to 1931. He came to Fort 
Wayne as assistant actuary for the Lin. 
coln National in 1931. 


MADISON ASS’N SEMINAR 

The Madison, Wis., Association of 
Life Underwriters held its first annual 
birthday. William K. Niemann, Bankers 
Life of lowa, was chairman. Joseph T 
Gallagher, superintendent of claims, 
Northwestern Mutual, was unable to be 
present but copies of his speech were 
distributed. Speakers were H. J. Mor- 
tensen, Insurance Commissioner: 
George A. Boissard, president, Wiscon- 
sin Life; Noah J. Frey, president, Na- 
tional Guardian Life; Lawrence G. Sin 
er, Travelers, Milwaukee, and William 
H. Rietow, Jr., Equitable Society, She- 
boygan, Wis. 





G. T. WOFFORD DEAD 

George T. Wofford, a_ representative 
of the New York Life for thirty-eight 
years, died February 2 following a sud- 
den heart attack. He was also president 
of Wofford Brothers, Johnson City, 
Tenn., a general insurance firm which 
was established in 1886. He was the 
father of Harris L. Wofford, manager 
of the Prudential Life office in 90 John 
Street, New York. 





NEWARK C.L.U. COURSE 


A C. L. U. review course started this 
week in Newark at Dana College under 


the direction of Albert J. Schick, a 
Cc. L. U. and New York University 
graduate. He will be assisted by Lau- 


rence J. Ackerman, now teaching casual- 
ty insurance and insurance principles in 
Seth Boyden School. 





JEFFERSON STANDARD CHANGE 

The Jefferson Standard Life has 4ap- 
pointed Charles A. Howard, formerly 
agency organizer for the company al 
Florence, as agency assistant in charge 
of Richmond, Va., territory. S. C. Ben 
Simon, the former agency assistant at 
Richmond, is now general agent for the 
Lincoln National at Norfolk. 





LACKEY AGENCY 80 YEARS OLD 

The agency of the Massachusetts Mu- 
tual Life at Detroit, now headed by 
George E. Lackey as general agent, }s 
eighty years old this year. During Feb- 
ruary the office delivered $2,645,042 i 
business. Each agent is expected to m- 
sure eighty lives during the anniversary 


Flitcraft Editor 


(Continued from Page 5) 


Phi Beta Kappa and also of the mathe- 
matical honorary fraternity, Pi Mu Ep- 
silon. During his senior year he became 
president of his chapter of Pi Mu Ep 
silon. His previous life insurance ¢* 
perience and the statistical nature of the 
Courant give him a large share in the 
preparation of the magazine. 
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Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 


SO I ies hac cvaacewsieacies 
Interest Due and Accrued............ 
Premiums Due and Accrued.......... 


LIABILITIES 





a 6 ook & rendinwe etn 
Policyholders’ Funds ................ 
Policy Claims in process of settlement. . . . 
Dividends to Policyholders............ 
pO er, er 
Miscellaneous Liabilities ............. 


Oe oii s Sire cere cn 


SURPLUS, Massachusetts Standard... . 
TOTAL CONTINGENCY FUNDS... 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 


December 31, 


December 31, 











1933 1934 
$445,678,555  $473,911,284 
11,062,261 12,499,294 
12,274,396 11,978,782 
$469,015,212 $498,389,360 
$364,287,397  $385,437,421 
74,562,638 82,202,769 
1,617,376 1,775,419 
6,693,084 4,885,663 
1,404,090 1,445,849 
320,941 382,828 
$448,885,526 $476,129,949 
4,459,678 4,581,603 
$453,345,204  $480,711,552 


$ 15,670,008 


$ 20,129,686 


TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 
SIXTY-THREE MILLION DOLLARS 


$ 17,677,808 


$ 22,259,411 


During the year 1934 
the Cash Receipts of the Company 
were over 
FORTY MILLION DOLLARS 


in Excess of Disbursements 
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Penn Mutual Shows 
Gain For Year 1934 


WM. A. LAW MAKES COMMENT 





Views Mortgage Situation; Assets Total 
$556,641,601; Insurance In 
Force is $1,847,112,503 





The Penn Mutual Life ended 1934 
with every month showing a gain com- 
pared with 1933 and new business for 
the year totalling $156,805,984, as against 
$140,916,320. William A. Law, president 
of the company, in his statement to pol- 
icyholders which accompanied the an- 
nual report stated, “The same dividend 
scale will be continued and the rate of 
interest upon dividends and proceeds of 
policies held by the company will re- 
main at 444%.” 

Commenting on the mortgage situa- 
tion President Law said, “The tide of 
foreclosures has not yet turned but 
many sales are being made at a profit 
and if past experience indicates accur- 
ately the future, we shall finally emerge 
satisfactorily from this trying situation. 
We must act with justice to policyhold- 
ers and at the same time exercise a 
spirit of helpfulness to debtors as hu- 
mane as circumstances will permit.” 

Assets of the company for the year 
totalled $556,641,601, an increase of $26,- 
187,838. Surplus amounted to $25,- 
260,143. The total amount paid policy- 
holders in claims, surrender values and 
dividends was $66,641,126. Insurance in 
force totaled $1,847,112,503. Assets were 
listed as follows: 


*U. S. Government bonds......... $48,289,718 
*State, county and municipal bonds 37,071,870 
*Railroad, equipment, utility and 

sundry first mortgage bonds...... 113,319,205 
*Preferred and guaranteed stocks.. 12,001,621 
Mortgages, ground rents and loans 

secured by mortgages (all first 

Pn Ch cisnneetesesrocesoees 157,677,416 
DO GO CUED ccccccvcesesouse 111,620,173 
Home office property ...........+. 8,597,475 
Geer Reel Matete. ...cccccccceces 32,999,256 
Cash in banks and in company’s 

SE «secccreeeegresceunssceeess 13,214,301 
Interest and rents due and accrued, 

newb Ene eadseconsedecscecces 9,791,291 
Net deferred and unreported pre- 

DE §=Saclabdeneseasesaaeennde 12,059,270 


*All at values prescribed by National Con- 
vention of Insurance Commissioners. 


CLARENCE A. WRAY DEAD 





Philadelphian of Old School Was Forty- 

Eight Years in Insurance; Home 

General Agent and Clubman 

Clarence Alexander Wray, a Philadel- 
phian of the old school, life insurance 
man for forty-eight years (mostly as 
general manager), and father of Ludlow 
Wray, former football coach at the Uni- 
versity of Pennsylvania, died last week 
at the age of 76. 

Mr. Wray entered the life insurance 
field in 1887 as an agent for Vanuxem, 
Haynes, Sandberg & Co., which repre- 
sented the New York City Life in Penn- 
sylvania, Ohio, Delaware and Illinois. He 
soon was made manager for the state 
of Delaware. In 1895 he severed his 
connection with the New York Life to 
become general agent for the Home Life 
of New York in the forty-one Eastern 
counties of Pennsylvania and the state 
of Delaware. He was a Home Life gen- 
eral agent and active in the business un- 
til last September when he suffered a 
heart ailment. 

Mr. Wray lived at the Union League 
Club in Philadelphia, and other clubs he 
belonged to included Philadelphia Crick- 
et Club, Little Egg Harbor Yacht Club, 
St. Andrew Society, Riverton Gun Club 
and the Kettle Club. He was president 
of the Philadelphia Association of Life 
Underwriters for two terms, had previ- 
ously been secretary and was afterward 
for many years its treasurer. 


HARRY PHILLIPS IN HOSPITAL 


Harry Phillips, Jr., outstanding pro- 
ducer with the Engelsman agency, Penn 
Mutual, New York City, was operated 
on last Saturday at the Lenox Hill Hos- 
pital for an infected leg. Felix Levy, 
also of the Engelsman agency, took Mr. 
Phillips’ place on the program of the 
Philadelphia Sales Congress on Monday. 





INCORPORATED 1865 








Sun Life Assurance Company 
of Canada Heap OrFice - MONTREAL 





Sixty-fourth Annual Report—1934 


ASSURANCES IN FORCE, December 31, 
1934 - - : - - e . 
This large amount, the accumulating estates 
of nearly a million Sun Life policyholders, will 
become payable to them or their dependents 
during thi 


is generation—a stabilizing factor of 
great social and economic value. 


NEW ASSURANCES PAID FOR ee 
INCOME - - + 2© «© © « -» 


DISBURSEMENTS - - - - = - 
EXCESS OF INCOME OVER DISBURSE- 
MENTS - - + = © # « -« 


PAYMENTS TO POLICYHOLDERS AND 
BENEFICIARIES: 


During the year 1934 - - - - 
Since Organization - - + - - 


ASSETS a ee ee ee ee ee 


Bonds: government, municipal, public utility 
and others; stocks, preferred and common; 
loans on mortgages; real estate; loans on Com- 
pany policies; cash in banks, and other assets. 


LIABILITIES - - - - - « - 
Almost nine-tenths of this sum represents the 
policy reserve—the amount set aside to guar- 
antee all policy payments as they become due. 

PAID-UP CAPITAL ($2,000,000) 


and balance at credit of share- 


holders’ account’ - - - $3,299,728 
RESERVE for depreciation in 

mortgages and realestate - 5,012,619 
SURPLUS - - - - - 


5,950,818 


$2,748,725,403 


236,215,901 


159,251,028 
115,661,302 


43,589,726 


88,160,206 
888,330,239 


665,378,716 


651,115,551 


$14,263,165 


The valuation of bonds and stocks has been made in accord- 
ance with the basis authorized by the Insurance Department 
of the Dominion of Canada, and in conformity with the bases 
authorized by the Departments of Insurance of the various 
Provinces of Canada, and the National Convention of Insur- 
ance Commissioners of the United States. Policy liabilities have 
been valued by the full net level premium method, a standgrd 
more exacting than is required under the provisions of the 


Deminion Insurance Act. 














Convention, the results are as follows: 


Assurances in force (paid for basis)- - - 


Assets - - - - 
Liabilities, exclusive of ca 


pital stock and share- 


holders’ account - - es s 
Paid-up capital and balance at credit 
of shareholders’ account - - $3,299,728 


Reserve for depreciation in mortgages 


andrealestate - - - - 5,012,619 
Surplus- - + + -+- = - 5,853,346 





The Statement of Accounts has been prepared on the basis pre- 
scribed by the Insurance Act of the Dominion of Canada, the 
security values being in accordance with the basis authorized by 
the Dominion Insurance Department. The torm of report adopted 
by the National Convention of Insurance Commissioners of the 
United States involves a different principle in dealing with certain 
items of business. Using this form of report, and valuing the bonds 
and stocks in conformity with the basis authorized by the National 


- $2,732,899,879 


664,818,741 
650,653,048 


$14,165,693 








Sun Life Assurance 


Company of Canada 





Janet Behrens January 
Continental American Leade, 


Miss Janet Behrens, attractive pro- 
ducer for the Samuel Brandwein agen, 
Continental American Life, New Yor 
City, stepped out in front during the 
month of January and led all agents oj 
the company. Both her premiums an4 
volume of new business were very high 
and contributed largely to putting the 
Brandwein agency in first place for the 
company with more than 50% increas 
over January, 1934. 

Miss Behrens writes both large and 
small cases and sells with a view to fi. 
ting the policy to the insured’s needs 
Her prospects come _ from __ yarioy; 
sources—centers of influence, endless 
chain and cold canvass. At the haif. 
way mark in February she had already 
surpassed her January record and bids 
fair to be among the company leaders 
for this month. 

She has been in the insurance busi- 
ness for more than eight years and has 
been with the Brandwein agency a year, 


NATIONAL COUNCIL MEETING 








First Since Adoption of New By-Laws 
to Be Held in Nashville on 
April 26 and 27 


The first meeting of the National 
Council, National Association of Life 
Underwriters, under the new by-laws 
adopted at the Milwaukee convention 
last Fall will be held at the Andrew 
Jackson Hotel, Nashville, Tenn. on 
April 26 and 27. T. M. Riehle, presi- 
dent, National Association, will preside. 

Membership of the National Council 
includes the presidents of state associa- 
tions and the national committeemen, 
one from each elected association. In 
case this member cannot attend, the 
board of directors of the state associa- 
tion or of the elected association may 
appoint a member to attend in his stead 
with like powers. 

The Tennessee State Association is 
holding a sales congress in Nashville 
on April 26, to which members of the 
National Council have been invited. 





PLAN NAUTICAL DINNER 





Leading Producers’ Night of San Fran- 
cisco Association to Be Held on 
Board S.S. Virginia 
The Leading Producers’ Dinner of the 
San Francisco Life Underwriters’ Asso- 
ciation is to be held on a ship this year, 
under the chairmanship of an Annapolis 
graduate, Harry N. Lyon of the Fidelity 
Mutual. The dinner, to be held Thurs- 
day, February 28, will be the tenth an- 
nual event of its kind. San Francisco 
life agents, managers, general agents. 
wives will meet on the Panama Pacific 
Line steamship Virginia. Certificates 
will be given to leading producers who 
are members of the San Francisco asso- 
ciation. A dance in the main ballroom 

of the ship will follow. 


VAN SICKLER’S NEW POST 





General Agent for State Mutual Life in 

St. Louis; Twenty-five Years in Busi- 

ness; Since Age 18 

The State Mutual Life of Worcester 
has appointed William H. Van_ Sickler 
as general agent in one of its St. Lous 
agencies. Mr. Van Sickler has been with 
the Chester O. Fischer agency of the 
Massachusetts Mutual in that city. 

Twenty-five years in the life insurance 
field, Mr. Van Sickler’s experience gots 
back to when he entered the business 
as a young man of 18 just after gradua- 
tion from the St. Louis high school. In 
recent years he has specialized in estate 
analysis and estate conservation wor 
and is a consistent producer. 


HERMAN ABELS ANNIVERSARY 
Herman Abels, assistant secretary of 
the Franklin Life, was given a seven 
star service pin by the company on com 
pleting his thirty-fifth anniversary this 
month. 
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Fifteen years have passed since the Phoenix Mutual 
began to employ only full-time men on its sales force. 


In that fifteen years, the company has made steady 
progress. Its achievements pay tribute to the sound- 
ness of its sales plans and the loyalty of its men. But 
never has there been a greater tribute than the com- 
pany’s record for 1934! Here are the highlights: 


41% Increase in Sales: With practically the same 
size field force, new life insurance paid for in 1934 
showed a gain of 41% over 1933. 


48% Gain in New Premiums: Excluding single 
premiums, new first year premiums increased 48%. 


Gain in Insurance in Force: Insurance in force 
increased about $600,000 —a noteworthy achieve- 
ment this year, especially for a company not writing 
group or industrial insurance. 


Record Income: Total premium income was larger 
than in any previous year and exceeded 1933 by 
$3,770,000. 


Other Increases: Assets increased $10,000,000 and 
surplus, $996,000. In the past five years, assets have 
grown $40,000,000. 





A copy of the company's 84th Annual Statement 
and Presidents Report will be sent on request. 
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Holds Policy 1,000,000 





GERARD S. NOLLEN 


On February 13 President Gerard S. 
Nollen of the Bankers Life of Iowa ap- 
plied for an additional policy on his life ; 
it was issued bearing the serial number 
1,000,000. Bankers Life policy number | 
was issued fifty-six years ago to Edward 
A. Temple, founder and first president. 

DR. COOK ON UNDERWRITING 
“Can't Go Through Hell Without Being 

Singed,” His Explanation of Mor- 

tality of Business Men 

Dr. Henry W. Cook, vice-president 
and medical director of the Northwest- 
ern National Life, made some pungent 
comments on present-day mortality 
when speaking at a meeting of the Al- 
bachten-Strudell agency of the company 
in St. Louis last week. 

Commenting on the terrific strain im- 
posed on countless business and indus- 
trial leaders by hectic days of the pre- 
depression period and the gloom of the 
post-depression period, he said that few 
men have come through without scars. 

“You can’t go through Hell without 
being singed,” he pointed out, and 
showed the great increase in the num- 
ber of deaths from chronic degenerative 
diseases in the past ten years. He 
showed a chart which revealed that the 
mortality experience of fifty-four lead- 
ing companies during the past seven 
vears had increased from 50% of the 
expected to more than 60%, with the 
curve still decidedly upward. He said 
the Northwestern National’s mortality 
ratio in 1934 was 45.6%. 


CONTINENTAL APPOINTS CLARKE 





Gets Pittsburgh General Agency as Part 
of 1934 Expansion Plan; C. W. Elton 
Head of Office 

The Harry G. Clarke Co. of Pittsburgh 
has been appointed general agency for 
the Continental Assurance in western 
Pennsylvania. C. W. Elton is head of 
the Clarke Co. He entered insurance 
nine years ago as special representative 
in the group department of the Connecti- 
cut General. After five years in home 
office and field he was made assistant 
manager in Pittsburgh. In 1933 he re- 
signed to become president of the Clarke 
agency. A graduate of Carnegie Tech, 
department of business administration, he 
was in engineering work for one year 
and then in the advertising field before 
entering insurance. 

Mr. Elton was one of the founders of 
the Pittsburgh Accident & Health Club 
and is a past president. The appoint- 
ment is in line with the Continental’s 
plan for agency building during 1935. 


SAILS FOR BERMUDA 
Mary Swann, one of the Equitable Life 
Assurance Society leaders in number of 
lives written, 


sails for Bermuda. 
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MRS. KEMP BOUGHT ANNUITY 
New York Post Contest Winner, Wife 
of Insurance Man, Put Prize to 
Appropriate Use 
Mrs. John J. Kemp, wife of the well 
known insurance broker and who won a 
contest put on by the New York Post, 
used the $10,000 prize money to purchase 
an annuity, she revealed when inter- 
viewed for a special edition announcing 
winners in the second contest. She said, 
“T took every cents of it—all $10,000—and 

invested it in an annuity. 

“It doesn’t bring in a great deal to me 
now, only about 3%, but it’s a guarantee 
for the future. That annuity, believe me, 
has taken a great load from my mind. 
I know that whatever happens between 
now and any time in the future I will 
be taken care of for the rest of my days. 
In addition, the money is so invested that 
if anything happens to me before I am 
sixty years old, my son, John, Jr., will 
be protected.” 


“A PICTURE OF PROGRESS” 





Connecticut Mutual Uses Visualized Re- 
port for Policyholders; Designed 
For Average Reader 

The Connecticut Mutual Life this year 
makes a departure from methods used in 
the past in presenting to policyholders 
the company’s report of operations. The 
annual policyholders magazine, which 
has formerly contained the full report of 
the company president and the annual 
statement figures, is this year a visual 
portrayal in booklet form of the import- 
ant results of 1934. 

Graphs, charts and pictorial illustra- 
tions plus excerpts from the report of 
James Lee Loomis, president, make up 
“A Picture of Progress” as the new 
pocket-size magazine is called. It is 
expected that these visualized highlights 
will appeal to and be more clearly un- 
derstood by the average reader. The 
usual financial statement and list of 
investments can be obtained on request. 


GEORGE MAMMEN DIES 

George Mammen, who was with the 
Metropolitan Life for thirty-five years 
prior to his retirement in 1928, died Feb- 
ruary 12 in Milwaukee, Wis. He was 
born in Germany and came to this coun- 
try in 1891. Two years later he joined 
the Metropolitan at Covington, Ky., and 
in 1904 was transferred to Milwaukee. 
Upon his retirement he was assistant 
general manager. He was 72 years of 





age. 
Rejected Case 
(Continued from Page 1) 

cation was denied solely because of 


aviation. 

Johnson contended that the bulletin 
was an offer to insure anyone, irrespec- 
tive of to what extent the applicant 
made use of planes. 

The National Life’s contention was 
that Bulletin No. 48 of 1930 did not make 
any such offer; that an injury suffered 
as a result of aviation might not result 
in death at the time and yet might short- 
en the insured’s expectancy of life, and 
that in extreme cases of participation 
in aviation the company was at liberty 
to reject, even though the application 
were made “with aviation risk exclud- 
ed.” In other words, the company con- 
tended that by its Bulletin No. 48-A of 
1931 it merely clarified the meaning of 
3ulletin No. 48 of 1930 and that its po- 
sition in the latter bulletin was in no 
way inconsistent with its rights under 
the first. 

Two Grounds for Rejection 

According to the National Life’s brief, 
the rejection of the Byrd application was 
upon two separate and distinct grounds 
and for two independently operating 
reasons, either one of which alone would 
have brought about the rejection. One 
of these was that Byrd’s indulgence in 
aviation was excessive and created a 
ereater risk than the appellant was will- 
ing to assume even “with aviation risk 
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excluded” in accordance wi ; 
No. 48 of 1930. _—_ 

The other ground for rejection related 
to the “character of this applicant” and 
the rejection on this ground was based 
on “confidential reports” secured by the 
appellant through “investigating * * + 
inspection agencies.” 

The rejection of the applicant on this 
second ground was described by one oj 
the witnesses as being “On account of 
information with regard to the appli- 
cant’s habits and character” and by the 
other as “Certain important matters of 
confidential information brought out jn 
the inspection reports.” The appellant 
did not produce the reports and offer 
them in evidence upon the trial and the 
court on the trial was entirely sympa- 
thetic with its act in so doing. ~ 


Company Claims Right to Honest 
Rejection 

The company claimed that it was at 
liberty to reject this large application 
for life insurance for any reason that 
it honestly (and not arbitrarily) saw fit, 
disclosed by the confidential investiga- 
tion reports, and that it might do so 
without disclosing more specifically than 
it did the particular reason for rejection 
and without introducing the report in 
evidence on the trial. 

Company Must Act on Own Judgment 

The objection of appellant to the pro- 
duction by it and introduction in evi- 
dence of its investigating agency’s con- 
fidential report on the applicant, plain- 
tiff’s assignor, was nothing but the ex- 
ercise of simple good taste, the same 
good taste which dictated that it should 
not assign, except in general terms, the 
disclosures of that report as an original 
ground for rejection of the application. 

Both of these acts afforded protection 
to the investigating agency. Both were 
inherent in the right for which the ap- 
pellant contends, that it might be al- 
lowed to rely on this report without in- 
terference from anyone, or attempted 
substitution of the judgment of someone 
else for its own. 

“Is the question, then, to be turned 
into a battle of character witnesses? 
Must an insurance company put on the 
stand witnesses who will testify to the 
applicant’s bad character? In the na- 
ture of things this would be a well-nigh 
insupportable burden.” 

Question as to How Far Case Will Apply 

Just how far the Johnson case will 
apply as precedent in future cases is a 
point for debate. The appeal brief cited 
an earlier precedent made by Judge 
Beekman which ran as follows: 

“It is plain that the defendant was 
entitled to the full and free exercise 0 
judgment by the defendant in determmn- 
ing whether the risk offered was safe 
and desirable, and if it was considered 
undesirable the company had the right 
to reject it and its judgment in that re- 
gard could not be reviewed. Life insut- 
ance is subject to such contingencies, 
and the merits of each individual risk 
are involved in such uncertainty that ot- 
dinary prudence and the efficient mam- 
agement of the affairs of the compaty 
would seem to require that the officers 
of the defendant should be entirely free 
to accept or reject each application upo 
its merits. This construction does no 
conflict with any of the provisions of the 
contract, and must be considered as 3 
condition of the business in reference 0 
which the contract was made.” 
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A. B. Wood Report 


(Continued from Page &) 


reflected in a marked increase in the de- 
mand for annuities and other forms of 
contract in which the investment feature 
predominates. 

As a result the companies are being 
increasingly used as a medium for mak- 
ing safe and profitable investments, of- 
ten when family protection would ap- 
pear to be the greater need. It has been 
considered advisable to limit issues on 
certain plans, and to withdraw some 
forms of policy of the purely or mainly 
investment type. 

It is perhaps timely to recall the pur- 
pose for which life assurance was or- 
ganized, and the nature of the service 
which has resulted in its development to 
its present proportions. Its purpose is 
to provide financial compensation against 
the hazards of premature death, or sur- 
vival to old age. If death comes before 
a man’s family obligations have been 
fully discharged, the policy is there as a 
financial protection to those dependent 
upon him. If the policyholder reaches 
old age, and is in need of personal pro- 
vision, the equities that have gradually 
been built up in his policies through the 
years are available for his support. 
While other plans have been devised to 
meet unusual and individual needs, these 
special forms of service should be re- 
garded as incidental, or supplementary 
to these broad purposes. 


Fundamental Policy Contracts Meet 
Fundamental Situation 

It is apparent that the orthodox plans 
of life assurance, which provide for a 
substantial payment in case of death, 
and in addition offer increasing surren- 
der values year by year, are best adapted 
to the circumstances of the average head 
of a family. The hazard of death is 
ever present, and precedes the contin- 
gency of survival to old age. The man 
who takes an adequate amount of as- 
surance on standard plans provides for 
both hazards in the order in which they 
naturally present themselves. 

There has been a tendency in the re- 
cent past to use the services of the life 
assurance company for purposes far re- 
moved from these basic intentions; and 
I believe the best interests of the public 
as well as of the companies themselves 
will be served by a larger concentration 
on tried and tested plans of assurance. 
The agency organizations of the com- 
panies can do much to correct current 
tendencies by emphasizing the service- 
able character and merits of orthodox 
plans of assurance in their canvassing. 

Taxation Tendencies 

I made some reference last year to the 
subject of taxation, but since this matter 
is one which affects the interests of 
every holders of a life assurance policy 
no apology need be made for again cal- 
ling attention to it. There is a marked 
tendency towards increasing taxes on 
life assurance companies, probably aris- 
ing from the widely held impression that 
levies made upon great corporations af- 
ford corresponding relief to our citizens. 
Properly understood, however, a life as- 
surance company is an instrument by 
which people are brought together into a 
co-operative enterprise. Nearly a half of 
our population are identified with this 
enterprise as policyholders in the various 
companies. The function of management 
is simply to administer the affairs of 
these co-operating members for their 
collective benefit. The funds of a com- 
pany are accumulations from premiums 
paid by policyholders, and are the aggre- 
gate of their individual equities. It is 
upon these equities that taxation levied 
on the company inevitably falls. the bur- 
den is consequently borne by the finest 
type of citizen. for the most part of mod- 
est station in life. who by taking life 
assurance is striving to protect his de- 
pendents from becoming a public charge. 
Public bodies must be reminded that 
every undue burden imposed upon life 
assurance companies, by taxation or in 
other ways, must inevitably fall upon 
policyholders. 


ATLANTIC LIFE PROMOTIONS 





J. W. Sinton Becomes Vice-President; 
James is Actuary; McConnell Sec- 
retary; Annual Statement 

The ‘Atlantic Life recently made sev- 
eral promotions in the official staff which 
were announced at the annual meeting 
last week. J. W. Sinton, actuary and 
secretary, becomes vice-president; Ray 
P. James, assistant actuary, becomes ac- 
tuary and H. L. McConnell is promoted 
to secretary. 

David E. Fortna, connected with the 
actuarial department for many years, be- 
comes assistant secretary. Clifton M. 
Miller, Jr.. was named manager of the 
company’s newly created bond depart- 
ment. At the meeting it was also an- 
nounced that Edmund A. Saunders, a 
former president of the company, had 
retired as chairman of the board and 
this office had been abolished. Mr. 
Saunders remains on the board. 

Angus O. Swink, president of the com- 
pany, stated that admitted assets of the 
company amounted to $24,831,915 at the 
close of 1934 and that insurance in force 
on that date was $132,694,878. Total in- 
come was $4,991,498 and disbursements 
totalled $4,459,587. Capital, special re- 
serves and _ surplus amounted to 
$1,535,983. 


HEAD FINANCIAL DEPARTMENT 


Jefferson Standard Life Names C. H. 
Doggett as Manager with M. H. 
Crocker Assistant 


The Jefferson Standard Life has ap- 
pointed Charles H. Doggett as manager 
of the company’s financial department 
and M. H. Crocker as assistant manager 
of the department. Both appointments 
became effective February 1. 

Mr. Doggett joined the Jefferson 
Standard fifteen years ago and has spent 
the entire time in the financial depart- 
ment. Mr. Crocker has been with the 
company eight years. Prior to his con- 
nection with the financial department he 
served in various other capacities with 
the company. 








A. V. OTT AGENCY PAID-FOR 


The A. V. Ott agency, Equitable So- 
ciety, New York, paid for $1,636,894 new 
business during January to continue the 
splendid record which the agency made 
during 1934. The volutne of new busi- 
ness was on 202 cases. In addition to 
the paid business for the month, a vol- 
ume of $1,064,644, representing 109 cases, 
was written. On February 15 the agency 
had already paid for more than $500,000 
for this month. 


IRL JACKSON JOINS WITTEN 





Associate General Agent for Massachy. 
setts Mutual in Cincinnati Has Been 


With St. Louis Agency 


Irl B. Jackson has been made associate 
general agent with Laurence C. Witten 
for the Massachusetts Mutual Life at 
Cincinnati. The agency covers the south. 
ern Ohio territory. 

Mr. Jackson has been assistant mana- 
ger for the Equitable Society in 
Louis. After a successful business ¢a. 
reer in Missouri he became associated 
with the society ten years ago and serve 
as agent, district manager and unit man- 
ager before being appointed assistant 
manager. 

Laurence C. Witten was incapacitated 
during a great part of 1934 due to jill 
health. The business of the agency was 
carried on by his associates who produced 
a gain over the year before. Mr. Witten 
came to the Cincinnati agency in 1915, 
More than half of the present selling 
force has been with the agency for ten 
years or more. 





GOODRICH MADE ACTUARY 

C. R. Goodrich, assistant actuary of 
the Central States Life, has been named 
actuary of the company. 














ASSETS 


Loans on Real Estate - - 
Loans on Approved Collateral 
Loans to Policyholders - - 
Bonds - = = = = = 
| Stocks* - - - - 





| 

i Real Estate - - - - - 
i| (Including Home Office) 

| 


Interest Due and Accrued - 
Life Department - - - 
Accident Department - - 


Cash on Hand - - - - 
| Other Assets ae 


| 

| Gain in Admitted Assets - 
Total Income- - - - 

| Accident Premium Income 

| 





Thé 





(| (Pref. $3,035,522.06, Com. $1,114,961.95) 


Outstanding and Deferred Premiums— 


TOTAL ADMITTED ASSETS 


December 31, 1934 


LIABILITIES 


Reserves on Policies- - - - 
Reserves for Claims Approved 


- $ 87,300,334.51 
- 4,737,002.50 


Payable in Instalments - - 13,535,271.00 
-  30,016,607.28 Claims Awaiting Proofs - - - — 2,202,383.00 
° 43,144,201.63 Premiums and Interest Paid in 
- 4,150,484.01 Advance - - - - * << 1,585,244.68 
Reserved for Taxes Payable 1935 727,000.00 
- 16,159,029.35 All other Liabilities - - - - 484,546.93 | 
- 2,756,816.00 Total Liabilities - - - - $191,475,957.02 
Capital Stock - eS 5,082,000.00 | 
- 3,475,833.10 Surplus Set Aside for Future 
- 697,664.75 Dividends to Policyholders - 1,076,570.92 
- 4,440,909.43 Surplus Unassigned - - - - 3,944,535.50 
- 332,261.88 Reserve for Contingencies - - 3,632,081.00 | 
$205,211,144.44 TOTAL - - - - - = - $205,211,144.44 | 


Total Life Insurance in Force - = = = = e ee 
New Life Insurance Issued (Paid-for Basis) - - - - - 
Paid Policyholders during 1934 - - - - - - - - 
Grand Total Paid Policyholders since Organization - - - 
Capital, Surplus (Assigned and Unassigned) and Reserve for Contingencies 
Average Rate of Interest Earned - - - - - - - - 
Death Rate, Actual to Expected - - - - - - - - 


*Computed on basis authorized by National Convention of State Insurance Commissioners. 





Founded 1868 


Insurance Company 


GEORGE 1!.COCHRAN, presive+ 
Home Office—Los Angeles, California 


PACIFIC MUTUAL PRESENTS ITS 


67th ANNUAL STATEMENT 


RESULTS FOR 1934—SIXTY-SEVENTH YEAR 


acitic Mutual Lite 


OF CALIFORNIA 





$172,941,511.41 


$ 7,004,001.39 
45,489,687.91 
5,762,992.84 
637,275,616.00 
54,965,707.00 
25,918,721.25 
313,666,279.83 
13,735,187.42 
5.13% 

61.2% 
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Tri-State Congress 
Gets Huge Attendance 


ONLY THREE SPEECHES MADE 





Felix Levy, C. C. Day, Vash Young on 
Philadelphia Program; “Capsule” 
Idea Is Success 
A “capsule” sales congress was staged 
in Philadelphia on Monday of this week 
for agents from Pennsylvania, New Jer- 
sey and Delaware. The idea of the Tri- 
State Congress program planners was to 
select those who would be the three out- 
standing speakers if an all-day sales con- 
gress were put on and instead tc present 
just those three in one afternoon .- >ssion. 
The idea was successful and resulird in 
the largest attendance any Philadeiphia 
sales congress has had. The official count 
was 1,205. The large ballroom of the 
Bellevue-Stratford was filled and_ there 
was an overflow in the adjoining Crystal 
Room. There were many women present. 
Felix U. Levy, Engelsman agency of 
the Penn Mutual Life in New York, sub- 
stituted on the schedule for Harry Phil- 
lips, Jr., also of the Engelsman agency, 
who is ill in the hospital. Mr. Levy made 
one of the outstanding talks, outlining his 
personal mental attitude. Carroll C. Day, 
general agent for the Massachusetts Mu- 
tual at Oklahoma City, delivered his talk 
on “Philosophy of Living” that has given 
him a wide reputation as a speaker and 
philosopher. Vash Young, Equitable So- 
ciety agent whose production is large and 
who writes best-selling books of inspira- 
tional advice, gave one of his typical 
addresses. He has paid for $1,500,000 
since the first of this year. 

Tisdale Chairman 


Millard R. Orr, president of the Phila- 
delphia association and who was to have 
been chairman of the meeting, was also 
ill and his place was taken by Alex V. 
Tisdale, vice-president. 

Announcements of the Philadelphia 
Association’s plans for the rest of the sea- 
son were made. Educational meetings 
will be held in March and April; Dr. S. 
S. Huebner will address the policyhold- 
ers’ luncheon in May and T. M. Riehie, 
president of the National Association, will 
be speaker at the June meeting, which 
finishes the year. 

Levy’s Theory of Self-Confidence 


Mr. Levy’s theory of self-confidence 
made one of the high spots of the day. 
He said in regard to mental attitude: 
“The man with the brains has the edge 
over the other fellow, but that edge dis- 
appears if he doesn’t put it into use. 
My mental attitude is that I can close 
every man I talk to.” He went on to say 
that he knew it couldn’t be done and 
that the law of averages was against him 
“but I believe it just the same.” And 
he cited the cases of Babe Ruth, who ex- 
pected to hit a home-run every time he 
went to bat although he knew he 
couldn’t; and of Bobby Jones, who ex- 
pected a long drive straight down the 
fairway ; and of a good trial lawyer who 
expected to win every case. 

“Are these men overly optimistic?” he 
asked. Then he answered: “No. It is 
merely supreme confidence in their own 
ability. They can see nothing but suc- 
cess and when they fail, they have the 
ability to bounce right back.” 

Adequate preparation generates confi- 
dence in the salesman, himself, and also 
confidence in the prospect that the agent 
knows his stuff. 








L. O. M. A. BULLETIN NO. 2 
The second number of the L. O. M. A. 
Bulletin published by the Life Office 
Management Association made its ap- 
pearance last week. The first issue of 
the bulletin, which came out in Janu- 
ary, drew several favorable comments 
from member companies of the associa- 
tion. The current issue carries reports 
on statistical and operating reports, of- 
ce appliances, inter-office correspond- 
ence, clerical salary adjustments and a 
Case study of actual and attempted de- 
falcation where home and branch office 
routine was involved. 
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reaches the heart. . . all these combine 
to build up more and more listeners 


every week for Roses and Drums. 


These listeners are prepared and 
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advantages from Union Central na- 
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Baltimore Agency At 
Local Travelers Dinner 


PRODUCTION WINNERS’ AFFAIR 





King, Wientz, Orange and Linder Among 
Leaders; Home Office Executives 
Attend; 200 Present 


Winners in the metropolitan territory 
of the Travelers’ recent nation-wide pro- 
duction test campaign were hosts at a 
dinner in the Biltmore Hotel on Wednes- 

This dinner was also at- 
a number of officers of the 
Nearly 200 people were at 


day night. 
tended by 
company. 
the dinner. 
The seven leaders in the campaign in 
the metropolitan territory, scores being 
recorded by the point system, included 
Samuel King, Herman Robinson agency ; 
Jacob Wientz, Empire State agency; 


Benjamin Orange, Louis _ Reichert 
agency, and Maurice Linder, Brooklyn 
agency. 


From Baltimore eighteen members of 
the Apple & Bond agency came to the 
dinner, including the point leader in the 
Baltimore production campaign, Dan 
Klotzman. The chairman of the dinner 
committee was Thomas W. Cole, man- 
ager, Empire mate branch. Other mem- 
bers were H. Persell, manager of the 
Forty-second ‘tuun branch; R. N. 
Haines, manager, 55 John Street, and 
George W. Johnston, manager of the 
Liberty Street branch. 

From the home office of the Travelers 
came H. H. Armstrong and B. A. Page, 
vice-presidents; and Ralph L. Smith, as- 
sistant superintendent of agencies. John 
McGinley, vice-president, was also at the 
speakers’ table. 





Burns Presents Stabilizer Plan 
Before N. Y. C.L.U. Meeting 


Before the New York chapter of Char- 
tered Life Underwriters this week Wil- 
liam H. Burns, independent producer of 
Philadelphia, explained “The Stabilizer” 
plan which he uses in seiling men with 
an estate. Mr. Burns sells on three basic 
needs—clean up, backlog and investment. 
He believes that four outstanding reasons 
for selling each of these needs accompa- 
nied by a presentation with eye-appeal 
is all the equipment necessary. 

He explained the presentation of an 
actual case which he called the parallei 
deed plan. The clean-up provides for 
expenses while the backlog is the sta- 
bilizer of the estate. Each part of the 
plan is based on the minimum amount 
of life insurance, but is a sound founda- 
tion upon which to build in accordance 
with needs. It is easy for the insured 
to determine at all times from this plan 
which part needs building. 

C. Lamont Post, president of the chap- 
ter, presided at the meeting and intro- 


duced the speaker. Benjamin Alk an- 
nounced the repeat review course of 
Parts I and II which begins at New 


York University March 1. .Part III be- 
gins March 20. He urged chapter mem- 
bers to do their part in building the 
enrollment for these courses. William 
F. Plume, chairman, publicity committee, 
announced that Life Association News, 
monthly bulletin of the National Associa- 
tion of Life Underwriters, would give 
definite space to news of the C.L.U. start- 
ing with the current issue. 





Travelers Promotions 

The Travelers has made these promo- 
tions in its life, accident and Group divi- 
sion: Ralph L. Smith, Weymouth L. 
Murrell, Carson W. Hodges, Harry O. 
Freeman to be assistant superintendents 
of agencies; Talbot O. Freeman, Group 
supervisor; and Milton F. Jones, assist- 
ant supervisor of agency field service. In 
the casualty division Joseph F. Murtaugh 


has been made assistant superintendent 
of agencies. 


Riehle Gives Hoover 
Field Force Greeting 


INTERVIEW WAS IN HOTEL HERE 





Agents Pleased That Former President 
of U. S. Has Become Director of 
an Insurance Company 


Shortly before Herbert Hoover left for 
California, after having been made a di- 
rector of the New York Life, he was 
called upon by Theodore M. Riehle, pres- 
ident of the National Association of Life 
In his capacity as spokes- 
man for the life insurance field forces 
generally he expressed to the former 
President their gratification and pleasure 
that he has identified himself with life 
insurance, and what this alliance meant 
for insurance. This meeting was in the 
Waldorf-Astoria. 

It was Mr. Riehle’s second contact with 
Mr. Hoover as he called upon him when 
the latter was President when Mr. Riehle 
was chairman of the program committee 
of the San Francisco convention of the 
National Association of Life Underwrit- 
ers. 

After that visit President Hoover wrote 
to Mr. Riehle his opinion of life insur- 
ance. In part his letter said: 

“Convey to the National Association of 
Life Underwriters my deep appreciation 
of the importance of their work in the 
life of the people. 

“Life insurance is so generally the first 
safeguard of women and children in their 
protection for the future that it ranks 
as one of the foremost economic guard- 
ians of the home. The vast capital in- 
volved in providing this protection is 
likewise one of the great stabilizing influ- 
ences in the economic life of the nation.” 





Underwriters. 





Mo. Fraternals Fight Code. 
To Have Them Supervised 


Fraternal insurance organizations in 
Missouri are protesting the sections of 
the new code that would bring them un- 
der supervision of the state Insurance 
Department the same as regular legal 
reserve organizations. Under the pro- 
posed code the fraternals would have to 
meet the same requirements as to invest- 
ment of funds, deposit of securities with 
the Insurance Department, and such pro- 
visicns as do the old line life companies, 
and they would have to pay a license fee 
for each of their solicitors. There would 
also be a 2% premium tax. 





VIEWS SOCIAL LEGISLATION 

George A. Bowles, insurance commis- 
sioner of Virginia, speaking before a 
rally of agents of the Life Insurance Co. 
of Virginia in Richmond last week, 
voiced the opinion that social legisla- 
tion will always fall short of the normal 
American living standard. He advised 
strongly against “the error of confus- 
ing the permanent principle of insur- 
ance with temporary relief through 
charity.” 





CRUTCHFIELD ANNIVERSARY 

E. M. Crutchfield, general agent, 
Equitable Society, Richmond, Va., this 
month celebrated his twenty-fifth anni- 
versary with the company. Members of 
his agency observed the occasion with 
a tribute of flowers and applications. 
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ARE YOU ANXIOUS TO ADVANCE ? 


— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 




















WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 
90 John Street, New York 


Telephone Beekman 3-6799 











TORONTO HOLDS CONGRESS 


J. E. Bragg, Wall, Laird, Michaud and 
Mayor Simpson on Program; Also 
Moving Pictures 


The Toronto Association’ of Life Un- 


derwriters held its annual sales con- 
gress on Tuesday of this week. Head- 
line speakers included James Elton 


Bragg of New York, who gave four one- 
hour talks; E. A. Wall and W. C. Laird 
of the London Life, who gave a sales 
demonstration of the Family Income pol- 
icy; Paul Michaud of the Mutual Life, 
whose talk mingled humor and _ philos- 
ophy. At the luncheon the speaker was 
Mayor James Simpson of Toronto. 
Moving pictures were shown by cour- 
tesy of the Aetna Life. 





GOV. CONGRATULATES PRICE 


Frank J. Price, Jr., associate manager 
of the advertising department of the Pru- 
dential, who has a wide acquaintance 
among prominent people of New Jersey, 
received a telegram the other day from 
Governor Harold G. Hoffman congratu- 
lating Mr. and Mrs. Price on their twen- 
ty- -fourth wedding anniversary which was 
on February 16. The Governor closed his 
message with the words “What Pricx 
Glory!” Mr. Price has acted as pub- 
licity director for many organizations and 
movements from time to time and just 
now is executive secretary and director 
of public relations for the New Jersey 
State Crime Conference which will be 
held in Trenton March 1 and 2 when 
about 2,000 delegates including many 
state and government officials will attend. 





STATE MUTUAL CHANGES 


The State Mutual Life of Worcester 
has changed its minimum monthly pre- 
mium on family income and retirement 
income contracts from $10 a month to $5 
a month on the theory that these con- 
tracts have better persistency than un- 
programmed ones. The company is now 
writing term insurance and family incom* 
on self- supporting women or women with 
independent income. 





SIX LEADERS IN HAAS AGENCY 

Six of the Mutual Life of New York’s 
fifty leading producers are with the A. F 
Haas agency in Pittsburgh. When the 
list of leaders was announced the Pitts- 
burgh Sun-Telegraph photographed the 
six men in conference with Manager 
Haas and ran the story. 


CAMERON PROVINCIAL MANAGER 
The Western Empire Life, Winnipeg. 
has appointed R. G. Cameron provincial 
manager for Manitoba. Mr. Cameron was 
formerly with the Mutual Relief Life. 
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IOWA COMMISSIONER BILL 
E. I. Mason, Iowa state senator whose 
resolution calling for investigation of 
Iowa’s Insurance Department was tabled 
two years ago, has introduced a similar 
one this year. 


Wendell P. Barker 


(Brought Forwartl from Page 25) 
agencies and brokerage He is 
now counsel for the Pearl and is an in- 
dependent counsel for the Corroon & 
Keynolds companies. He did some re- 
markably fine work in the reorganiza- 
tion of the National Surety Co. as the 
National Surety Corporation, and his re- 
lations with the Insurance Department 
during the time of that outstanding re- 
habilitation were very close. 

For some years he was a member of 
Bonynge & Barker, which among their 
other representations had that of the 
old Wilcox, Peck & Hughes outfit. 
When Paul Bonynge was made Justice 
of the Supreme Court the partnership 
was dissolved. Until recently and for 
about a year David Rumsey, former 
vice-president of the Continental, wa> 
a partner. 


Guaranteed Mortgage Experience 


Mr. Barker is a member of several bar 
associations. He is also a member ot 
the Insurance Society of New York and 
the Casualty & Surety Club. 

In a statement about Mr. Barker Gov- 
ernor Lehman said: “He is familiar with 
estate and mortgage investments. 
He is well versed. in the problems of re- 





offices. 


organization. Since last-*year he has 
been séfving as counsél to the joint 
legislative committee appointed to in- 


vestigaté and study guaranteed mmort- 
gage problems.” 
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1935 “DIAMOND JUBILEE YEAR” 


GUARDIAN OF AMERICAN FAMILIES 
FOR 75 YEARS 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
Established 1860 
50 UNION SQUARE - NEW YORK CITY 

















Des Moines’ 


17 


Hotels 


assure accommodations of every type 
for delegates to the NALU Convention 
the week of September | 6th 
+ 


Bankers Life Company 
Des Moines, lowa 
+ 


A Mutual Life Insurance Company in its 56th Year 











THE 
MANHATTAN LIFE 
~ INSURANCE COMPANY 


+++ 


654 Madison Avenue at 60th Street 
New York City 


+++ 


| 


Founded 1850 
+++ 
Thomas E. Lovejoy, President 
| +++ 


Retirement Income 
Disability 
Preferred Risk 


Life Endowment 
Double Indemnity 


Modified Life 
Salary Savings 





























EXTRACT FROM 


64th ANNUAL REPORT 
December 31, 1934 


GROSS INCOME 





$16,405,935.33....... (Increase: $870,310.12) 
PREMIUM INCOME 
$12,594,534.64....... (Increase: $783,506.94) 
ASSETS 
$78,515,318.60..... (Increase: $3,130,147.80) 


INSURANCE IN FORCE 
$396,015,756.00. . . (Increase: $18,731,817.00) 


CAPITAL, SURPLUS, and SPECIAL 
CONTINGENCY RESERVES 


$14,.886,407.96....... (Increase: $248,602.63) 


TOTAL PAYMENTS UNDER POLICY CONTRACTS 
SINCE ORGANIZATION 


$96,123,428.51..... (Increase: $7,061,272.29) 


THE LIFE INSURANCE COMPANY 
of VIRGINIA 


Richmond 
Chartered 1871 


Bradford H. Walker, President 


irginia 
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CREDIT RESERVOIR SET-UP 
The Federal Home Loan Bank Sys- 
tem which has been in operation about 


thirty months might well be the largest 


mortgage reserve structure taking into 


consideration the resources of its 3,150 
members which is made up of approxi- 
mately 35% of all American building and 
loan associations holding half of the $7,- 
000,000,000 home mortgage assets of all! 
such associations in the United States; 
also nine mutual savings banks and four 
life insurance companies. These separate 
units become members of the system by 
subscribing to stock in the various re- 
gional banks entitling them to twelve 
times the amount of their subscription 
in advances from the banks. 

The whole plan is described by the 
Federal Home Loan Bank Board, the 
parent organization, as one that serves 
the mortgage finance field in a way sim- 
ilar to the Federal Reserve system in 
commercial banking activity. The current 
line of credit of about $255,000,000 can be 
loaned to members for capital purposes 
and for making new loans to home own- 
ers for building or improving homes or 
refinancing mortgages. Only about $83,- 
000,000 is now in use as represented by 
from the banks to members. 
These bank loans are made at interest 
rates from 4% to 4+4%4% on long term se- 
from 314% to 5% on 


advances 


cured loans, and 
short term loans. 

It is this 
Fahey, chairman of 


into system that John H. 
both the Federal 
Home Loan Bank Board and the Home 
Owners Loan Corporation, has sought to 
bring the life insurance companies. The 
insurance companies are already active 
as mortgage lenders within the 
prescribed by the various investment re- 
Strictions contained in state laws for 
governing life insurance companies. 
Under the parent Federal Home Loan 
3ank Board there are three permanent 
organizations supervised by it—the Fed- 
eral Home Loan Bank System, the Fed- 
eral Savings and Loan Associations and 


limits 


the Federal Savings and Loan Insurance 
Corporation. They all deal with the 
12,000 private financial institutions which 
make long term home loans. The direct 
bearing of these Federal institutions up- 
on the $20,000,000,000 of American urban 
home financing is based upon their effect 
in expanding the volume and reducing 
the current cost of long term credit to 


home owners. All three of the Govern- 


ment organizations are relatively new. 
Some 700 Federal savings and loan as- 
sociations with assets exceeding $175,- 
000,000 are now operating in forty-three 
states. The act providing for these mu- 
tual associations was passed less than 
two years ago. Up to February 1 the 
Home Owners Loan Corporation had re- 
financed about 800,000 homes involving 
$2,300,000,000 of Federal credit largely 
disbursed to private lending institutions. 

The functions of the three permanent 
institutions supervised by the Federal 
Home Loan Bank Board are: 1. To de- 
velop and expand the practice of long 
term home mortgage loans by private 
lending agencies; 2. to make long term 
reserve credit available to private lend- 
ing agencies to be advanced to home 
owners; 3. to insure the safety of pri- 
vate savings held in long term thrift in- 
stitutions ‘nvest their funds in 
home mortgages. 

While the work of these three agen- 
cies together with the Home Owners 
Loan Corporation has greatly amplified 
the loanable resources of private home 
financing institutions, there is at present 
a lag in the demand for this vast reser- 
voir of credit. 


which 





Charles J. Zimmerman, general agent 
for the Connecticut Mutual Life in New- 
ark, is the subject of a story in Forbes 
Magazine for February, written by C. D. 
Frazer as one of a series called “Amer- 
ica’s Most Successful Salesmen” and 
dealing with outstanding personalities in 
all sales fields. The article starts, “The 
life insurance salesman—or any salesman 
for that matter—must have a nose for 
money. A mere healthy urge to makc 
commissions is not enough. He must 
possess a quality like that of the willow 
divining-rod which prospectors once used 
to find oil.” The author concludes that 
Mr. Zimmerman has such a faculty and 
always has had it, since his Dartmouth 
days when he put himself through college 
promoting Intercollegiate Balls during 
holiday seasons in New York, Boston 
and Paris. 

* * * 


Bill Brown of the Doremus-Haviland 
agency, Guardian Life in New York, is 
carilloneur of the Grace Episcopal Church 
in Plainfield, N. J. The church has a 
large set of bells which is played every 
Sunday and on special occasions. Last 
week Mr. Brown played a brief program 
on the carillon of Riverside Church, New 
York, which has the largest set in the 
world. He is continuing his musical 
study there under Channing Lefebvre, in- 
ternationally known organist and caril- 
loneur. Mr. Brown was inducted into 
life insurance by John T. Haviland when 
the latter was general agent for the 


Penn Mutual in New Jersey and went 
with him to the Guardian. 








DR. ALFRED MANES 


Dr. Alfred Manes, distinguished Ber- 
lin educator and world’s most prolific 
and erudite author on insurance topics, 
has been in South America since he was 
forbidden by the German Government to 
lecture in Germany. It will interest 
readers of The Eastern Underwriter to 
know that the German Government’s 
Ministry of Science—the ministry which 
a year and a half ago made the lecture 
ban—has recently given permission to 
Dr. Manes to lecture at the Commercial 
University in Berlin, and, also, that Dr. 
Manes has declined to give such lectures. 

* * * 


Levi G. Lichliter, Jennerstown, Pa., 
district manager for the Mutual Life of 
New York, has been appointed by Gov- 
ernor George H. Earle as chairman of 
the Pennsylvania Securities Commission. 
He has been in charge of Somerset and 
Cambria counties for the Mutual Life, 
has been Democratic chairman in Som- 
erset County for two years, and was 
manager of the Home Owners’ Loan 
Corporation for thirty-six western Penn- 
sylvania counties with offices in Pitts- 
burgh. For seven years he was secre- 
tary and treasurer of the Somerset 
County Bankers’ Association, and for- 
merly was cashier of the People’s State 
Bank of Jennerstown. He is a graduate 
of Mercerburg Academy and for four 
years had taught political science and 
history in the high school at Boswell, Pa. 

* * * 


Clyde P. Johnson, vice-president, Wesi- 
ern & Southern Life, has been appointed 
an official delegate to represent Cincin- 
nati at the thirty-ninth annual meeting 
of the American Academy of Political 
Science in Philadelphia April 5 and 6. 

* * * 


James Lee Loomis, president of the 
Connecticut Mutual Life, has been 
chosen president of the Hartford Com- 
munity Chest for 1935. During the past 
year Peter M. Fraser, vice-president of 
the company, served as campaign man- 
ager of the chest drive which exceeded 
its quota by 3.1%. 

x * * 


A. V. Ott, general agent, Equitable 
Society, New York, is on a vacation in 
California where he is visiting his moth- 
er. His brother is engaged in the in- 
surance business in California. 

ca * + 


Michael J. Cleary, president North- 
western Mutual Life, has accepted re- 
election as first vice-president of the 
Milwaukee Association of Commerce. 


The Human Side of Insurance 





Major Nicholas Biddle of Jenkintowy 
Pa., noted sportsman and a member of 
the Philadelphia insurance firm of Biddle 
Townsend & Co., has been named a mem. 
ber of the Board of Game Commissioners 
of Pennsylvania. As a member of the 
Philadelphia Academy of “Natural Sei. 
ences he has made expeditions for big 
game specimens to New Brunswick, Brit. 
ish Columbia, Alaska and Honduras. Re. 
cently he returned from a tour of ex. 
ploration among the little-known islands 
in the Bahama group, and in Haiti. He 
served on the Mexican border and won 
his commission as major with the 26th 
Division during the World War. He is 
now a member of the Army Reserve 
Corps, and also of the First City Troop 
of Philadelphia. 


* * * 


John C. Myers, who is resigning as 
general adjuster of the Camden Fire on 
March 1 to become an independent ad- 
juster at Toledo, O., will have his son, 
Mead T. Myers, in the adjusting firm 
with him. The elder Mr. Myers is a 
well-known personality in the fire insur- 
ance loss field. He is on the advisory 
board of the Fire Companies’ Adjustment 
Bureau and a member of the Eastern 
Loss Executives’ Conference. After com- 
pleting his education he was admitted to 
practice law in Michigan in 1913. He 
served with the London Guarantee & 
Accident, Standard Accident and _ the 
Home before resigning in 1926 to go into 
the independent adjusting field at Detroit. 
In 1931 he became general adjuster for 
the Camden. His office at Toledo will 
give special attention to inland marine 
and special risk losses. 

* *k * 


F. C. Browning, Royal-Liverpool casu- 
alty manager in Canada for some years, 
was given a luncheon party at the Mon- 
treai Club before his departure for Eng- 
land where he takes up an important 
post in the group’s service. Alex Hurry, 
Northern Assurance, who is president of 
the Canadian Casualty Underwriters’ As- 
sociation, was the toastmaster and he 
stressed that the presence of forty-five 
casualty officers at the affair was in it- 
self sufficient evidence of the esteem with 
which Mr. Browning was held by the 
Canadian fraternity. Manager John Jen- 
kins presented him with an oil painting 
as a farewell gift. 

* * * 


Gayle T. Forbush, who retired a few 
weeks ago as United States manager of 
the Royal Exchange, spoke on present- 
day trends in fire insurance before the 
monthly meeting of the Bay State Club 
at the Parker House in Boston recently. 
Mr. Forbush now makes his home near 
Boston. 

* * * 


Henry Swift Ives, special counsel, As- 
sociation of Casualty & Surety Execu- 
tives, talked on February 20 before the 
Buffalo Association of Fire Underwrit- 
ers on the pending compulsory automo- 
bile legislation in Albany. 

‘= © 


Thomas C. Cheney of Morristown, Vt, 

a prominent local agent of that state, 

has been re-elected a trustee of the Uni- 

versity of Vermont. 

made by William H. Wills, president pro 
tem of the state Senate. 
x ok Ok 


E. Haddon Gray, New Jersey fieldman 
for the General of Seattle, who recently 
returned from a vacation at St. Peters 
burg, Fla., left last week for a trip t0 
the home office of the company. He 33 
expected back around March 1. 

* * * 


H. Macnabb, fire manager of the Eagle, 
Star & British Dominions, arrived i 
New York last Thursday for a visit t0 
the United States head office. 





His nomination was ° 








Februa 


_— 
SS 


i 


46th Fi 


As so¢ 
evening 
ness-Occ 
caught i 
ators’ st! 
insuranc 
how the 
ings ar 
Fifth Av 
latter be 

Most | 
Avenue 
cated wl 
cated ins 
the Ralp 
of the I 
the forty 
Fifth Av 
Monday : 
ished. 1 
with clie: 
It took f 
negotiate 
some ele 

In the 
headquar 
of Life 
Mutual, ( 
Schlesing 
on the fi 
negotiate 
did not 1 
Jones, as 
manager 
got impa 
the day 
stairs twi 

“I did 
writer, “ 
town wh 
climb to 1 
or the to 
the leani: 
arrive at 
puffing. - 
cise altho 
of leg m 
play in st 
essary in 
at Lake P 
soft as a 
of what 
through » 
Hannibal 
you haver 
Person, o 
_ Later j 
in the Sal 

In the 
there are 
or eight 
Weighing 
lounging 
trouble. 
the buildi 
.. Smith. 
Monday. 








larine 


casu: 
years, 
Mon- 
Eng- 
yrtant 
lurry, 
nt of 
s’ As- 
id he 
y-five 
in it- 
. with 
y the 
1 Jen- 
inting 


a few 
er of 
>sent- 
e the 
Club 
ently. 
near 


|, As- 
xecu- 
e the 
rwrit- 
tomo- 


, Ve 
state, 
Unt- 


n was ° 


it pro 


dman 
cently 
eters- 
rip to 
He 1s 


Eagle, 
ed i 
sit to 











February 22, 1935 








Page 23 











46th Floor Insurance Office Caught 
In Elevator Strike 

As soon as insurance men read in the 
evening papers Monday that two busi- 
ness-occupied skyscrapers had _ been 
caught in the grip of the elevator oper- 
ators’ strike in New York they called up 
insurance outfits in the buildings to learn 
how the situation was met. Both build- 
ings are on Forty-second Street—500 
Fifth Avenue and the Salmon Tower, the 
latter between Fifth and Sixth Avenues. 

Most interest was taken in 500 Fifth 
Avenue because in that structure is lo- 
cated what is probably the highest lo- 
cated insurance office in the world. It is 
the Ralph G. Engelsman general agency 
of the Penn Mutual Life, which is on 
the forty-sixth floor. The strike hit 500 
Fifth Avenue at 10 o'clock, just as the 
Monday morning agency meeting had fin- 
ished. Twelve of the agents had dates 
with clients; so they walked down stairs. 
It took from twelve to fifteen minutes to 
negotiate the journey. Later in the day 
some elevators started running. 

In the Salmon Tower Building is the 
headquarters of the National Association 
of Life Underwriters, the Connecticut 
Mutual, Columbian National and William 
Schlesinger. The National Association is 
on the fifteenth floor and lunch carriers 
negotiated the distance so that the staff 
did not need to be hungry. Wilfrid E 
Jones, associate editor and advertising 
manager of the Life Association News, 
got impatient a couple of times during 
the day and walked up and down the 
Stairs twice. 

“I did not mind it,” he said to the 
writer. “I thought of all those visitors to 
town who are not happy unless they 
climb to the top of the Statue of Liberty 
or the tourists who climb to the top of 
the leaning tower of Pisa in Italy and 
arrive at their destination happy and 
puffing. Furthermore, it was good exer- 
cise although I found that there are lots 
of leg muscles which are brought into 
play in stairclimbing which are not nec- 
essary in going over the golf links, even 
at Lake Placid. This generation is pretty 
soft as a generation, anyway. Just think 
of what those soldiers in Africa went 
through who negotiated the Alps with 
Hannibal and the elephants. By the way, 
you haven’t a bottle of arnica about your 
Person, or have you?” 

_ Later in the afternoon the elevators 
in the Salmon Tower were running again. 

In the Empire State Building where 
there are a lot of insurance offices six 
or eight tough-looking huskies, each 
Weighing two hundred pounds, were 
lounging around the lobby waiting for 
trouble. They were in the employ of 


the building, chairman of which is Alfred 
. Smith. There was no trouble there 
Monday. 











A. G. Thacher, Jr., Defeats D. 
P. Kingsley, Jr., in Squash 
Racquets Final 

Two sons of prominent insurance men, 
and one of these sons himself in insur- 
ance, met on Sunday at the Racquet 
and Swimming Club of Ardsley-on-Hud- 
son, N. Y., to settle the championship of 
the club’s annual squash racquets tour- 
ney. Archibald G. Thacher, Jr., son of 
Archibald G. Thacher of the marine in- 
surance law firm of Barry, Wainwright, 
Thacher & Symmers, triumphed over 
Darwin P. Kingsley, Jr., son of the late 
president of the New York Life Insur- 
ance Co., only after a hard-fought match 
of five games. The scores were 13—15, 
17—14, 12—15, 15—13 and 15—3. Mr. 
Thacher, Jr., who is associated with the 
Atlantic Mutual in the underwriting 
branch of the inland marine department, 
is a member of the New York’s Lockett 
Cup team, while Mr. Kingsley, Jr., is a 
University Club star. The latter is a 
lawyer and associated with the New 
York firm of Clark, Carr & Ellis. 


* * * 
Many Insurance Men at Miami 
Beach 


Miami Beach has made a tremendous 
comeback and at the present time— 
heighth of the season—rooms are at a 
premium at every hotel. Here are two 
ways showing which way the wind is 
blowing: 

More than 260 houses have been erect- 
ed since January 1. 

Betting at the racetrack is nearly 
$500,000 in excess of what it was_at this 
time last year. 

More Northerners than ever are build- 
ing or renting homes. 

One reason for these homes is that it 
is so much easier to get there speedily 
than it formerly was. The aeroplane 
reservations at this time of the year are 
quickly snapped up. 

A Miami paper the other day in its 
inquiring reporter column asked six per- 
sons, picked at random, how they 
thought Miami and Miami Beach could 
be made more attractive to visitors. 
“Equalize the prices,” five of them an- 
swered. “There is too great a margin 
between the winter and other seasonal 
rates.” 

At that every one finds a place to 
sleep. Last week I went to Miami 
Beach at midnight in order to ascertain 
if there were any people sleeping on the 
shore. It was deserted. This is a con- 
trast to New York beaches and parks in 
the summer time where thousands of 
people are found sleeping. One of the 
most distressing aspects of New York 
City life and of many other large cities 
in the North at the present time is the 
number of outcasts trying to snatch 
shelter in doorways and other places. 

Among the new homes built at. the 
Florida resort the most attractive is that 
of Mr. and Mrs. John A. Stevenson of 
Philadelphia, commanding probably the 
best view of any of the houses there. 
Some other Eastern insurance people 


have Miami Beach houses. All have in- 
creased considerably in value since they 
were built. 

A small army of insurance men is now 
visiting Miami Beach. Among those I 
met were F. Highlands Burns, chairman 
Maryland Casualty; J. Arthur Nelson, 
president New Amsterdam Casualty; 
Sumner Ballard, president International 
Insurance Co.; Boles, president 
General Reinsurance Corporation; Har- 
ry Frank and L. A. Pilcer, metropolitan 
general agents, automobile department, 
America Fore, and Mitchell May, New 
York City agent. 

* * 


Ordway Tead’s New Book 


Ordway Tead, lecturer in personnel 
administration, Columbia University, is 
the author of a book entitled “The Art 
of Leadership” which is published by 
Whittlesey House, a division of the Mc- 
Graw-Hill Book Co., Inc., N. Y. 

The book is designed to be of service 
in two directions—to organizations try- 
ing to train executives to be leaders and 
to individuals who are interested in im- 
proving their capacity either to lead on 
the job or to become leaders. The cen- 
tral theme of the book is that organi- 
zations are the chief medium of human 
action today. Within every organiza- 
tion there is a whole hierarchy of de- 
partment heads, each doing executive 
work. 

Executive work is typically thought of 
as bossing or directing. This book shows 
that leading can be more productive 
than bossing. It analyzes the nature of 
leadership and goes into detail to show 
what qualities leaders have to give evi- 
dence of and how they can give those 
qualities practical effect in hour-by-hour 
dealings with other people. 

The book is not content with generali- 
ties but gives scores of concrete sug- 
gestions and illustrations of every phase 
of the work of leading. Special chap- 
ters are devoted to the problems of 
women as leaders, to the difficulties of 
assistant leaders, and to the training of 
leaders. 

a a 
A Quote From Lord Macaulay 

In his book on leadership Ordway 
Tead quotes Lord Macaulay by sayin: 
“Men who distinguish themselves in 
their youth above their contemporaries 
almost always keep to the end of their 
lives the start which they have gained.” 

In his chapter on the qualities neces- 
sary in leadership Mr. Tead names ten 
qualifications as necessary. They are: 
1, physical and nervous energy; 2, a 
sense of purpose and direction; 3, en- 
thusiasm; 4, friendliness and affection; 
5, integrity; 6, technical mastery; 7, de- 
cisiveness; 8, intelligence; 9, teaching 
skill; and 10, faith. Some quotes from 
his chapter on leadership qualities fol- 
low: 

“Organizations tend to put a premium 
upon a display of sheer activity or busi- 
ness and upon constant physical pres- 
ence on the job. Yet the values which 
leadership peculiarly demands are not 
cultivated by a flurry of constant action. 
More thoughtfulness, more chance for 
meditation, for serenity, for using one’s 
imagination, for developing one’s total 
personal effectiveness and poise, for be- 
ing more straightforwardly human with 
one’s associates—these are _ required. 
And these values flourish where there is 
physical wellbeing. People who are go- 
ing to lead have to be rested and fresh; 
they need enough vacations and holidays 
to assure this. They need time to think 
about the aims and problems of their 
organization. And their working sched- 
ules should allow for this. 

“The leader is entitled, if not required, 
to invest his cause with some excitement 
and glamor. The energy he displays in 
espousing it is a big factor in this 
glamor. The cause becomes attractive, 
attention-compelling and provocative to 
the led. Surely the leader is deficieni 
in psychological astuteness if he does 
not consciously try to ‘put himself over’ 
with a contagious display of energy. 
People have the right to expect that 
within limits he will put on a good show 

“We should never forget that people 


love to be led. The experience releases 
something in them which wants release 
and in the expression of which they 
find contentment. They become identi- 
fied with a strong force outside them- 
selves into which with others they can 
pour their own increasing energy and 
thus feel a harmony of oneness with a 
power bigger than themselves. The 
leader’s show of energy helps to release 
energy.” 
> & -«& 
Hauptmann Convicted on 107th An- 
niversary of Flemington Court 
House Fire 


When Bruno Richard Hauptmann was 
convicted of murder in the first degree 
at the Flemington Court House on Feb- 
ruary 13 fire insurance men who know 
their history of American fire losses re- 
called that the old Flemington Court 
House was burned on February 13, 1828, 


one hundred and seven years ago. This 
fire was fought with water buckets, 
there being no other fire protection 


available at the time. , 
* * x 


Insurance of Manuscripts 


I read in the Review of London a few 
days ago the following item on insur- 
ance of manuscripts: 

“We understand that it is now pos- 
sible to insure manuscripts with Lloyd’s. 
The underwriters undertake, against a 
moderate premium, to carry the risks of 
the loss of an at least half-finished 
manuscript through theft, fire, or loss. 
The insured is under the obligation each 
week to report to the underwriter con- 
cerning the progress of his work. The 


insurance expires automatically when 
the work has been completed and 
copied.” 


* * * 


Lloyd’s Honors Ascania Heroes 

S. J. Aubrey, chairman of Lloyd’s, re- 
cently presented Lloyd’s Silver Medal 
for saving life at sea to Lieut. E. R. J 
Pollitt, R.N.R., and the Bronze Medal to 
ten members of the crew of the Cunard- 
White Star liner Ascania, which went to 
the help of the British steamer Usworth 
on December 14 last. 

* * x 
Lloyd’s Issuing Free Policies to 
Anglian Policyholders 

It is announced by E. T. Needham & 
Co., London insurance brokers, that ar- 
rangements have been made bya Lloyd’s 
group whereby motorists previously in- 
sured by the Anglian Insurance Co., now 
in compulsory liquidation, can take up 
a policy with a 100% rebate for the un- 
expired period. 

* * x 
Insurance Square Club of New 
Jersey Organized 

At a meeting held at the Downtown 
Club in Newark, N. J., on January 28, 
1935, the Insurance Square Club of New 
Jersey was organized. The object of 
the club is to promote friendship and 
a closer relation between Masonic 
brothers who are engaged in _ all 
branches of the insurance business. 

The January meeting was attended by 
sixty-four members and the club has 
already enrolled a total of 137 members. 
The charter member roll will be kept 
open until the May meeting of the club, 
after which no more charter members 
will be accepted. 

Meetings are scheduled to be held on 
the second Monday of each month and 
for the present the facilities of the 
Downtown Club of Newark will be used 
for that purpose. All dinner meetings 
of the club will be self supporting. The 
next regular meeting will be held on the 
evening of March 11, it being thought 
wise to dispense with the February 
meeting by the officers of the club. 

The officers of the club and its trus- 
tees are as follows: Edgar A. McCaskie, 
president; Leon Watson, Ist vice-presi- 
dent; Loftus Hengeveld, 2nd vice-presi- 
dent; Vernon E. Beavers, treasurer; R. 


F. Moore, secretary, 9 Clinton street, 
Newark, N. J. ’ 
Trustees—Stanley Stults, John F. 


Crummey, John B. Kidder. 
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Hartford Fire Makes 
Numerous Promotions 


KREMER AND RUSSELL V.-P.’S 





Tyrol, Holmes, Wight Now Secretaries; 
Six, Including Miss Malmquist, 
Assistant Secretaries 





Several promotions were announced by 
the Hartford Fire last Thursday follow- 
ing the annual meeting of the board of 


directors. James L. Thomson, vice- 
chairman of the finance committee, was 
elected chairman of the finance com- 


mittee; Charles S. Kremer, who was sec- 
retary, was promoted to vice-president; 
Gilbert A. Russell, also a secretary, be- 
comes second vice-president; Arthur W. 
Tyrol, John M. Holmes and Malcolm 
G. Wight were elected secretaries, and 
the following were elected assistant sec- 
retarics: Miss Elin Malmquist, G. S. 
Atkinson, P. S. Brown, R. D. Morse, 
A. L. Polley and W. S. Vanderbilt. Miss 


Malmquist, who is the first woman ever 
to be elected a member of the executive 
staff of the Hartford Fire, is also de- 
scribed as assistant to President Richard 
M. Bissell. 

Mr. Thomson was formerly a senior 
partner of the brokerage firm of Thom- 
son, Fenn & Company. He holds direc- 
torates in a number of Hartford financial, 
industrial and civic organizations. 


Kremer and Russell Careers 


Mr. Kremer has been identified with 
the Hartford Fire for more than twenty 
years. His first recognition was election 
to assistant secretary in 1920. 

Gilbert A. Russell has been in the ser- 
vice of the Hartford Fire, both in the 
field and the home office. He was called 
to the home office in 1924 upon election 
as an assistant secretary. In 1925 he was 
elected to secretary. 

Both will continue their respective du- 
ties, assuming additional executive duties. 

Messrs. Holmes and Tyrol, now re- 
ceiving recognition for service and effi- 
ciency, have been identified with the 
Hartford Fire throughout their business 
experience. 

Assistant Secretary Malcolm G. Wight, 
who was elected a secretary, has engaged 
in the insurance business twenty-three 
years, the last thirteen of which have 
been with the Hartford Fire. He was 
elected assistant secretary three years 
ago. 

Clyde Smith, 
“recording secretary,” 
secretary. 


heretofore described as 
will continue as a 


New Assistant Secretaries 


The new assistant secretaries have rec- 
ords of employment with the Hartford 
Fire for varying periods of years. G. S. 
Atkinson has been superintendent of the 
special risk department at the home of- 
fice. Mr. Brown was special agent in 
the Eastern department and Mr. Van- 
derbilt superintendent of the rain and 
hail department. 

R. D. Morse has latterly been the head 
of the actuarial department. A. L, Pol- 
ley has served the Hartford Fire in the 
field, having been especially successful in 
the New York suburban territory. Miss 
Malmquist has been secretary to Presi- 
dent Bissell for several years, demon- 
strating exceptional ability and compe- 
tency. 





NEW DRUG CLUB PRESIDENT 

A. A. Wassercheid, well-known figure 
in the chemical business of this city, was 
elected president of the Drug Club of 
New York yesterday. 





HESS TAKES TRIP TO FLORIDA 

Harold M. Hess, manager of the New 
York Fire Insurance Exchange, spent 
several days this week at Orlando, Fla 


Blue Goose Convention 
To Be Held Aug. 27-29 

HOTEL MADISON, ATLANTIC CITY 

New York City Pond Honors Life In- 


surance Leaders; Helliwell and 
Bennallack Speakers 





Despite the heavy rain last Thursday 
night a goodly number of ganders of the 





New York City pond of the Blue Goose 
journeyed to the Downtown Club in 
Newark, N. J. to hear talks by several 


leaders in the life insurance field and by 
grand nest officers in charge of the Blue 
Goose life insurance affairs. Samuel A. 
Mehorter of the Home, most loyal Grand 
gander of the order, announced that the 
1935 grand nest convention will be held 
at the Hotel Madison in Atlantic City on 
Tuesday, Wednesday and Thursday Aun- 
gust 27-29. Good hotel rates have been 
obtained and it is expected that a larg 
number of ganders from both East pr 
the West will attend this convention. 
It will be the first time in years that the 
Blue Goose has had an annual meeting 
near New York City. 

Three of the chief speakers of the 
evening were Willard I. Hamilton, vice- 
president of the prudential Insurance Co.; 
John S. Thompson, vice-president of the 
Mutual Benefit and former president of 
the Actuarial Society of America, and 
Charles J. Zimmerman, general agent at 
Newark for the Connecticut Mutual 


Life and president of the life Under- 
writers Association of Northern New 
Jersey. Summaries of their addresses 


will be found in the life insurance sec- 
tion of this issue of The Eastern Under- 
writer. 
Grand Nest Officers Speak 

William T. Bennallack, secretary of the 
Michigan Fire & Marine at Detroit and 
chairman of the life insurance committee 
of the Blue Goose, and C. P. Helliwell, 
grand wielder of the goose quill and in- 
surance secretary of the fraternity, came 
on to Newark from the Middle West to 
attend the meeting and urge the ganders 
to take advantage of the fine group lifc 
insurance offered by the Lincoln Na- 
tional Life. Mr. Bennallack said that 
more than $6,000,000 has been paid to 
beneficiaries of Blue Goose life Policies 
and that at present about 2,500 ganders 
are carrying these policies. He said, and 


was supported by Mr. Helliwell, that a 
large percentage of the membership 
should buy this group insurance. Bene- 


ficiaries of deceased members of the New 
York City pond have already been paid 
over $30,000 of this group insurance in 
the four years that the Lincoln National 
has been the carrier company 

Others at the head table included Ed- 
ward W. Dart, supervisor of the flock; 
Thomas B. Donaldson and Edgar A. Mc- 
Caskie, former most loyal ganders; Fred 
L. Bross, guardian of the pond and “Dr. 









New Insurance Paid-for . 


Increase of Assets in 1934 


Outstanding Insurance 
Admitted Assets . 


obligations) 





1935 


General Surplus . 


TOTAL SURPLUS RE SOU RC ES 








Seventy-Second Annual Statement as of December 31, 1934. 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
BUSINESS OF 1934. 


Payments to Policyholders and eiisliiiation 
Increase of New Insurance Over 1933 . 


Increase of Outstanding Insurance in 1934 
Increase of Surplus Resources in 1934 


STANDING AS OF DECEMBER 31, 


Liabilities (or assets definitely peded in eer 


Including: The legal reserve on policies in force . 
Dividends to Policyholders payable in 


Contingency Reserve Held for Aseet oo 


Over a Billion Dollars paid to Policyholders and Beneficiaries 


since beginning business. 


$532,659,313.00 
91,877,154.03 
28,401,401.11 
37,591,500.00 
62,258,807.00 
2,662,644.36 


1934 


$3,473,967,189.00 
684,065,767.43 


622,249,522.73 
$569,442,629.00 


15,709,167.10 
16,500,000.00 
45,316,244.70 
61,816,244.70 








Wilhelm Zimms,” introduced as the gen- 
eral direktor of the Deutsche National 
Leben Versicherungs Gesellschaft. A 
professional entertainer, “Bill” Simms de- 
ceived for some time many in the audi- 
ence with his comments upon insurance 
and after-dinner speakers. 

Walter Hauck of New York was ad- 
mitted to membership in the pond. How- 
ard S. Lowenstein of the North Britisi 
& Mercantile, transferred his membership 
to the New York pond. There are at 
present 327 members of the pond and 
of these 143 carry the group life insur- 
ance. 

Mr. Dart suggested a_ get-together 
dinner for the wives of ganders prior to 
the grand nest convention and also said 
that there will be a charter members’ din- 
ner meeting in the near future. 





TO HEAR F. M. ROSSELAND 
Fred M. Rosseland, secretary-manager 
of the Newark Safety Council, will ad- 
dress the members of the New Jersey 
Field Club at a meeting next Monday, 
February 25, at the Stacy-Trent Hotel in 
Trenton. 











J. A. Kexsey, President 








STANDARD 


INSURANCE COMPANY 


of NEW YORK 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 
Statement June 30, 1934 


CAPITAL . ° ° ° ° ° ° ° $1,500,000.00 
PREMIUM RESERVE . ° ° e F . ° 1,305,437.37 
OTHER LIABILITIES ° e ° . P 174,206.98 
CONTINGENCY RESERVE ° ° ° ° . 164,681.98 
NET SURPLUS . ° ‘ ° ° ° ° ° 2,615,535.95 
*TOTAL ASSETS ° * ° ° ° ° ° 5,759,862.28 
*New York Insurance Department Valuation Basis. : 


C. L. Henry, Secretary 


























Supt. Van Schaick Promotes 
Deputy Thomas J. Cullen 


THOMAS J. CULLEN 
Deputy Superintendent of Insurance 
Thomas J. Cullen, who for years 
has done splendid work in the adminis- 
trative end of the New York Department 
at Albany, has been made Acting First 
Deputy of the Department in place of 
Samuel R. Feller who recently resigned 
to enter practice of law with Cabell, Ig- 
natius, Lown & Blinken. He has taken 
a three months’ leave of absence from 
his civil ‘service position. Superintendent 
Van Schaick has assigned him to the Al- 
bany office where his “duties will be prin- 
cipally administrative work. 
Mr. Cullen joined the Department in 
(Continued on Page 25) 
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w. P. Barker Heads State 


Mortgage Commission 
pROMINENT INSURANCE LAWYER 


‘ in Corroon & Reynolds Com- 
ecm Counsel for Pearl; Has 


ni 
" Practiced Since 1906 





Wendell P. Barker, one of America’s 
leading insurance lawyers, director in 
Corroon & Reynolds companies, was ap- 
pointed chairman of the State Mortgage 
Commission by Governor Lehman on 
Wednesday of this week. This is a com- 
mission created under a law enacted at 
this session of the legislature to rehabili- 
tate bankrupt mortgage companies and 
‘9 relieve thousands of investors for loss 
of savings of mortgage certificates. He 
is to serve until 1940. 

Born in Rosita, Colo., Mr. Barker is 
a graduate of New York Law School. 
He was admitted to the bar in 1906, 
shortly after the San Francisco fire, and 
carly had experience with litigation 
rowing out of that conflagration. One 
of Mr. Barker’s first insurance connec- 
tions was as a member of the law firm 
of Van lderstine, Badger & Barker, 
who were counsel for the A. M. Best Co. 
His partners at that time were the late 
Robert Van Iderstine and William Otis 
Badger. Up to the present time he has 
represented many insurance companies, 

(Turn Back to Page 20) 





March 11 Set for Hearing 
On Canadian Rate Data 


A Canadian court has set March 11 as 
the date for a hearing on the case which 
the Canadian Fire Underwriters’ Asso- 
ciation is bringing to prevent further re- 
production of its rates and other data 
and the sale of such reproductions to 
persons or corporations who have not 
contributed to the expense of preparing 
the material. The title of the case is 
Underwriters’ Survey Bureau, Ltd., vs. 
Commercial Reproducing Co. This casc 
is being brought by the organization fire 
companies of Canada to prevent non- 
hoard companies from securing access to 
rates and other essential underwriting 
material for the purpose of using the 
rates for competitive purposes. The C. F. 
U. A. last week secured an interlocutory 
injunction enjoining and restraining the 
reproducing company from infringing in 
any way the copyright in the “Plans” or 
reproducing them in any detail. 





J. T. Dargan, Jr., Opens 
Own Adjusting Office 


je ie Dargan, Jr., vice-president, general 
manager of Windle, Dargan & Co., Inc., 
general insurance adjusters, has retired 
irom that firm to become president of 
his own organization, Dargan & Co., Inc., 
110 William Street. He will handle fire 
losses in the New York metropclitan 
area, in the Eastern part of the country 
and in Cuba, Central America and in 
northern South America. Associated 
with him will be Charles L. Alexander 
and John L. Shuttleton, both experienced 
loss adjusters, Mr. Dargan is one of 
the best known figures in the adjusting 
field and for several years was assistant 
seneral adjuster of the Home before be- 
coming president of the Public Fire. 


STAMP INSURED FOR $48,800 
Lloyd’s of London has insured for $48,- 
“0 what is generally known as the 
Tarest postage stamp in the world.” 

1s early British Guiana issue of one- 
‘ent denomination is the property of 
Mrs. Arthur Hind, widow of a well- 
known pPhilatelist and a wealthy plush 
Manufacturer of Utica, N. Y. Last week 
the stamp was on its way to London to 
€ sold at auction next month in the 
Strand establishment of Harmer, 
Brookes & Co. It was last sold in Paris 
: out eight years ago for somewhat over 


Pvd, 





| Hartford Fire Marks 

| 125th Anniversary 
| The Hartford Fire is this year ob- 
serving the 125th anniversary of the 
organization of the company. Found- 
ed with cash capital of $15,000 and 
$135,000 of other assets, the company 
started in 1810. It has survived every 
economic crisis and conflagration and 
today heads one of the strongest fire 
insurance groups in the country. It 
has 16,000 agents throughout the 
country. The first agent of the com- 
pany was Jonathan George Washing- 
ton Trumbull, son of the famous Rev- 
olutionary War governor of Connec- 
ticut. The anniversary will be cele- 
brated in June. | 











H. O. L. C. CONFERENCES HELD 





Wider Distribution Likely of Business 
of Which H. O. L. C. Pays Pre- 
mium; Low Commission Proposed 

Representatives of several leading 
American fire insurance companies, of 
the National Association of Insurance 
Agents and of the Home Owners’ Loan 
Corporation conferred in Washington 
this week on the possibility of wider 
distribution of the fire insurance on 
which the H. O. L. C. has to pay the 
premiums because home-owners fail to 
do so. The main point of difference in 
the conference arose over commissions. 
The National Association is attempting 
to hold commissions somewhere close 
to the prevailing schedules, while the 
H. O. L. C. takes the position that only 
a nominal commission should be paid on 
this particular business. The probabil- 
ity seems to be that the agents will not 
get the full rate on the defaulted pre- 
mium business. At present the Hartford 
Fire picks up this business under a con- 
tract with the H. O. L. C. 

Companies represented in the confer- 
ence are the Hartford Fire, Home of 
New York, Continental, Phoenix of 
Hartford, North America, United States 
Fire, Aetna Fire, Fireman’s Fund, St. 
Paul, Springfield and Fidelity & Guar- 
anty Fire. 

Representing the National Association 
are W. Owen Wilson, Richmond, Va., 
and Sidney O. Smith, Gainesville, Ga., 
both members of the executive commit- 
tee, and Secretary-Counsel Walter H. 
3ennett. 





Companies and Agents 


Oppose N. Y. Dep’t Bills 


Several bills sponsored by the New 
York Insurance Department were op- 
posed by fire insurance interests at a 
hearing before the Senate Insurance 
Committee in Albany on Tuesday. 
These bilis included the following: To 
prohibit loans of insurance companies 
to officers, directors or employes; to 
compel stating of surplus of a company 
in all advertising; to require domestic 
companies to keep 80% of invested as- 
sets in New York State; to overcome 
the decision of the Court of Appeals 
denying the insurance superintendent 
the right to impose fines and penalties 
for violations; to compel investment of 
70% of unearned premium reserves in 
certain classes of securities. 





London & Lancashire 
Massachusetts Changes 


Dexter F. Bennett, who has been one 
of the London & Lancashire’s New Eng- 
land special agents located in Boston, 
will relinquish -his duties the end of this 
month. The vacancy will be filled by 
F. W. Whitman, whose training has 
been obtained in the home office of the 
company. Special Agent Whitman, 
along with Special Agent Vennstrom 
will operate under the jurisdiction of C. 
\. Tillotson, who now takes the title of 
Massachusetts state agent. Special 
Agent Joseph Givernaud will continue 


to supervise his section of the territory 
as previously. 


CHAS. C. WRIGHT ADVANCED 





Made Secretary of Companies in Spring- 
field Group; Well Known in Mid- 
dle Department 


At the annual meetings of the com- 
panies of the Springfield Fire & Marine 
group the directors of each company 
were re-elected, and at the organization 
meetings of the directors subsequently 
held, all officers of each company were 
re-elected, the only change being that 
Charles C. Wright remains as before— 
assistant secretary of the corporation for 
each company and is advanced to the 
position also of secretary of each com- 


pany. 

Mr. Wright went with the Springfield 
group on January 1, 1906, working his 
way through the succeeding years in 
various underwriting departments at the 
head office in Springfield, Mass. On 
November 1, 1917, he was appointed spe- 
cial agent in the central Pennsylvania 
field, with headquarters at Wilkes-Barre. 
Subsequently he was moved to Phila- 
delphia where he had supervision over 
western Pennsylvania, Maryland, Dela- 
ware and the District of Columbia. 

Returning to the head office, he be- 
came general agent and at the annual 
meeting of the company in 1931 was 
elected an assistant secretary, subse- 
quently in 1932, being made assistant 
secretary of the corporation. 





Commercial Union Surplus 
Exceeds All Liabilities 


The United States branch of the Com- 
mercial Union Assurance reports a sur- 
plus to policyholders of $6,158,989 on the 
basis of actual market values in the 
annual report for 1934. This is a gain 
of $702,181 over 1933. On the basis of 
the New York State Insurance Depart- 
ment values the surplus would be $6,220,- 
297. Assets total $12,219,594 and are more 
than double all liabilities. Cash and gov- 
ernment bonds constitute 31% of assets. 
Gains were recorded last year by both 
underwriting and investment depart- 
ments. The reserve for unearned pre- 
miums amounts to $4,712,811. 





January Fire Losses Are 
Down 16% From Last Year 


Despite predictions of a probable up- 
turn in fire loss totals before another 
year has passed 1935 starts out favorably 
for fire insurance companies from the 
loss standpoint. In January fire losses 
are estimated at $23,430,504, according to 
the National Board of Fire Underwriters. 
For January, 1934, the figure was $28,- 
002,583 and for the same month of 1933, 
$35,547,565. In December, 1934, the losses 
amounted to $23,895,879. 


T. J. Cullen 


(Continued from Page 24) 


1927 as registrar. In April, 1930, he was 
made executive assistant. He advanced 
to other positions. His work was par- 
ticularly outstanding at the time the late 
Superintendent Thomas F. Behan became 
critically ill. His responsibilities then, 
particularly heavy, were handled admir- 
ably, and with great satisfaction to the 
then Governor, Franklin D. Roosevelt. 








L. & L. & G. AGENT 50 YEARS 


The executives of the Liverpool & Lon- 
don & Globe entertained Andrew Mc- 
Tigue and his sons, John and Harold, 
at a luncheon given Tuesday in their 
honor at 150 William Street in celebra- 
tion of Andrew McTigue’s completion of 
fifty years’ representation as agent for 
the company at Far Rockaway, L. I. 
United States Manager Harold Warner, 
in extending to Mr. McTigue best wishes 
and congratulations on his splendid rec- 
ord, presented him on behalf of the com- 
pany with a handsome sterling silver 
tray, suitably engraved. 





State Fund Loses 
Lines to Stock Co.’s 


The Kenosha (Wis.) Underwriters 
Association has recaptured for stock 
companies all of the fire and wind- 
storm coverage on city property un- 
der policies expiring January 31 in the 
State Fire Fund. The business has 
been rewritten effective February 1 by 
the association and is being distrib- 
uted equally among its members by 
authority of the common council, 
which authorized the transfer from 
State Fund to stock companies after 
a hearing lasting more than three 
hours, with debate between State 
Fund and private company represent- 
atives that at times waxed bitter. 














Dr. Schmitt Definitely 
Retires as German 


Economics Minister 

Dr. Kurt Schmitt, the former general 
manager of the largest German insurance 
concern, the Allianz in Berlin, who was 
called to become Minister of Economics 
under the present government but some 
months ago took leave of absence due 
to illness, has now asked Reichs Chan- 
cellor Hitler to be definitely relieved 
from all his duties, as his health has not 
sufficiently improved that he might hope 
to be able to take up his duties again 
at an early date. The Chancellor ex- 
pressed regret but saw nothing else he 
could do but to comply with the wishes 
of Dr. Schmitt. 

The former minister expressed his will- 
ingness to again take up the former du- 
ties in case his health is sufficiently re- 
stored. As he is still a comparatively 
young man such recovery is possible. 





National Union Fire 


Shows Strong Surplus 
With valuations of securities based on 
Convention values the National Union 
Fire of Pittsburgh reports total assets of 
$13,830,010 in its annual statement for 
1934. Of this amount $7,040,477 is in 
bonds, $2,505,132 in stocks and $1,008,463 
in cash. The company has capital of $1,- 
100,000 and net surplus of $4,557,494. The 
reserve for unearned premiums is $6,- 
252,370 and that for losses in process 
of adjustment $1,093,763. 


E. S. Davis President 
Of Cleveland Board 


The annual meeting of the Insurance 
Board of Cleveland was held in the 
Cleveland Chamber of Commerce Club 
on Monday. The report of the retiring 
president, C. O. Ransom, dealt with the 
affairs of the board and reviewed condi- 
tions in the insurance business durine 
the past year. Reports were received 
and acted upon from several committees. 
The affairs of the board are in excellent 
shape. It is one of the old organizations 
of Cleveland, dating back to 1846, and 
one oi the oldest insurance boards in the 
country. 

The following three trustees, whose 
terms were expiring, were re-elected for 
an additional three-year term: Eugene 
S. Davis, Thomas C. Goss and Donald 
E. Herren. Following the meeting the 
trustees met and elected the following 
officers for the coming year: President. 
Mr. Davis; vice-president, Mr. Herren, 
and secretary-treasurer, Samuel J. 
Horton. 








H. E. NEWELL LOSES BROTHER 
Charles S. Newell, brother of Harry 
E. Newell of the engineering department 
of the National Board of Fire Under- 
writers and also mayor of Bloomfield, 
N. J., died last week at the home of 
Mayor Newell where he had made his 
home for two years. He suffered a heart 
attack about a week before -his death. 
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Bissell Believes Loss 
Ratio Will Be Higher 


1934 DISTINCTLY ABNORMAL 





Hartford Fire Net Surplus Increased 
Nearly $7,000,000; Incurred Loss 
Ratio 41% 





With respect to fire losses President 
Richard M. Bissell of the Hartford Fire 
believes that the results of 1934 were 
distinctly abnormal and that there will 
not soon be “another year when fire in- 
surance will have such favorable experi- 
ence.” He made this statement when 
addressing the stockholders of the com- 
pany at the 125th annual meeting held 





Blank & Stoller 
BISSELL 


RICHARD M. 


last week in Hartford. He said further: 
“There is some danger that there may 
be misunderstanding of this fact by the 
public, which is likely to forget that the 
average paid loss ratio in 1932 for all 
companies was over 60%, which involved 
a very serious underwriting loss.” 
With reference to the future and prob- 
lems of fire insurance Mr. Bissell said: 


“Having in mind the numerous and 
portentious uncertainties which contront 
us, involving possibly unsettlements in 
business and values, we must recognize 
that the average loss ratio for fire insur- 
ance companies may soon swing as far 
towards the zenith as it did toward the 
low point in 1934. 


Competition Never More Severe 


“So far as our own business is con- 
cerned there are many problems and per- 
plexities confronting us. Competition 
was never more severe. Items of ex- 
penditure quite beyond our control—not 
only taxation but a number of others 
as well—show a steadily increasing ten- 
dency. The desire so widely evident for 
new laws and for closer regulation of 
corporate activities is likely to result in 
action by many of our state legislatures 
of a sort which will handicap our efforts 
and eventually raise the cost of furnish- 
ing insurance. On the other hand, we 
cannot and do not lose faith in a more 
prosperous and abundant future in which 
we hope to play a part. Our organiza- 
tion is in fine condition and will loyally 
and zealously endeavor to forward and 
protect the interests of our stockholders 
in every possible way. Nineteen thirty- 
five is not only the tercentenary year 
for Connecticut but is the 125th anniver- 
sary vear of the Hartford Fire Insurance 
Co. Suitable celebration of these inter- 
esting events will be made and will add 
to the enthusiasm of our staff. 

“Along with the gain in premium in- 
come there has been a continuation of 
favorable fire loss ratios, which charac- 
terized the latter half of 1933. We may 
ascribe not a small share of the reduc- 
tion in the losses to the activities of the 
numerous government agencies which 
have so greatly lightened the burden of 
debtors, supplied capital for farming 
needs as well as for other enterprises, 
guaranteed prices and in general in 
countless instances have removed from 
minds of men the disturbing and dan- 
gerous factor of acute apprehension. 

“Perhaps we may add that it would 
be foolish for the people of this country 
to rely on a future prosperity based upon 
artificial stimulants to business or con- 
tinuing governmental aid and direction. 
Sooner or later, and not too much later, 
we must look for a prosperity primarily 
based upon industry, thrift and ability 
—a prosperity where all of our under- 
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National Fire Insurance Compa 
OF HARTFORD, CONN. y 
F. D. LAYTON, President S. T. MAXWELL, Vice-President 
Statement December 31, 1933, to New York Insurance Department 
SEED fa. 6. Acie «Udo FO GA ark te eee OO SUS Che hese neha a odownue $39,924,452.58 
LIABILITIES 
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nee Se ee eee 049,490.04 
a aS Gris. ds dS 08 Gan 01 waa kD aia ew marae ; 0,000.00 
ces Rae Ge, CIID ono ok. oc cece ve cwesnessee caves 3 769,288.38 
Reserve for Contingencies (General)... ..... win aisha ate Cais pee wie whe z 000.00 
Net Surplus (Based on December 31, 1933, Market Prices).............. 11,867,764.77 
LL 
3 ’ , . 
Surplus Available for Protection of Policyholders...................... siesor sence 
takings, even though conditioned by such Unearned premiums..... 886,492 325,789 
gencral regulating measures as may be Expense reserves ...... 83,000 25,000 
reeded to afford equal opportunity and a Voluntary reserve ...... 200,000 
fair deal to all, are nevertheless origi- Loss reserve .......... 135,764 68,919 
nated and carried on by our citizens at Net premiums written.. 1,003,910 393,703 
their own risk and responsibility and un- Net losses paid......... 432,079 189,999 
der their own management. I am hope- Net surplus ........... 4,038,632 1,256,766 


ful that during 1935 we may make rea- 
sonable progress toward such a state of 
prosperity. We are therefore entering 
the New Year with a hopeful spirit.” 
Hartford Fire Gains 

The Hartford Fire statement shows re 
establishment of the company’s voluntary 
reserve for which $2,000,000 was set aside. 
Admitted assets increased $3,201,090 to 
$84,343,198. The surplus increase was 
$6,841,147 to $33,039,770. The company 
has a capital of $12,000,000. 

“During the year the net premiums in- 
creased in the amount of $2,346,450. 
There was a slight increase in losses paid 
but a decrease of $466,584 in losses in- 
curred. The loss ratio as to losses paid 
was 43.78% but the incurred loss ratio 
was 40.99%. The pure underwriting ex- 
pense ratio was 45.90%, which is some- 
what lower than that of last year. Claim 
expense amounted to $906,871 or 2.8% of 
our premium income. The underwriting 
earnings, based on premiums actually 
earned and losses and expenses incurred, 
was $3,494,496, which is a very gratifying 
outcome from the year’s transactions and 
is larger than can reasonably be expected 
to recur.” 

A summary of the figures of the New 
York Underwriters and the Citizens of 
N. J. follows: 


New York Citizens 
Underwriters of N. J. 
Admitted assets ........ $7,343,889 $2,811,038 
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British Dominions 
Insurance Company Limited 


CARROLL L. DeWITT 
Asst. U. S. Manager 





of Zondor, England 


A fine old English Company of high character and 
standing. It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 


W. A. BLODGETT 
United States Manager 
90 John St., New York 


Star 


HARRY CASPER 
Asst. U. S. Manager 




















North River in Strong 


Financial Condition 


The North River, one of the Crum & 
Forster group of companies, has issued 
a strong financial statement covering’ as- 
sets and liabilities as of December 3} 
1934. Assets amount to $18,278,958, capi- 
tal to $2,000,000 and net surplus to $9,4%.- 
684, with bond holdings valued on a mar- 
ket basis. The unearned premium re- 
serve totals $5,571,528. The items of cash 
and United States Government bonds 
alone under assets exceed the unearned 
premium reserve. 


McGee Team Beats Home 
For Basketball Crown 


The basketball team of William H. 
McGee & Co. won the championship of 
the Insurance Basketball League last 
week by defeating the Home quintet by 
the close score of 28-23 in a fast game. 
At the end of the first half the score was 
tied, 8-8. By its victory the McGee team 
wins the first leg on the handsome cham- 
pionship cup presented by President Wil- 
fred I. Kurth of the Home. The cup 
must be won three times for permanent 
possession. The winner’s trophy. as weli 
as other prizes. will be awarded at the 
league’s first annual ball to be held next 
Friday evening, March 1, at the Hotel 
McAlpin. 


Neilan Special Agent Of 
Norwich Union in Ohio 


J. A. Neilan, one of the chief examin- 
ers in the home office of the Norwich 
Union Fire, has been appointed special 
agent to assist State Agent C. E. Brain- 
erd in Ohio, with headquarters at Colum- 
bus. He resigned recently as president 
of the Fire Insurance Examiners’ Asso- 
ciation of New York because of his 
transfer to the field. Mr. Brainerd will 
supervise the entire Ohio field except 
Toledo, which will continue under the 
control of R. S. Barret. 











EAST & WEST SURPLUS LARGE 
The East & West of New Haven had 
assets of $2,795,058 at the close of last 
year. Of this total $1,000,000 represents 
capital and $1,179,465 net surplus. All 
liabilities other than capital, but includ- 
ing an unearned premium reserve of 
$463,418, amount to about $610,000. Of 
the investments of the East & West bond 
holdings are valued at $1,663,500. 





W. WITZKE IS DEAD 


General Manager W. Witzke of the 
Skandinavian Insurance Co. of Copen- 
hagen. died last week at the age of 
years. He was in insurance for fifty; 
seven years and thirty-five years guided 
the affairs of the Skandinavian. He als? 
was one of the founders of this company 
and enjoyed a_ splendid _ reputation 
throughout Europe for his skill and his 
kindly and thoughtful personality. 
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’ Even the most careful driver can have 
accidents. Every automobile owner 
° needs adequate Liability insurance. 
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‘ The AMERICA FORE GROUP of Insurance Companies 
NIAGARA Fire INSURANCE COMPANY 


) 
> of the THE CONTINENTAL INSURANCE COMPANY 

MARYLAND INSURANCE COMPANY OF DELAWARE 
THe FipELITY AND CASUALTY COMPANY 
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p: AMERICAN EAGLE FIRE INSURANCE COMPANY 
ERNEST sTU RM, Chairman of the Boerds 
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BERNARD M. CULVER. President 


or fifty: FIDELITY-PHENIX FIRE INSURANCE COMPANY 
New York,N.Y 
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Department Report On 
New York Rating Body 


SYRACUSE DIVISION EXAMINED 
Several Chonnes ta Procedure Are 
Proposed; More Speed in 
Rerating Is Urged 





Recommendations for several changes 
are contained in the report of an exami- 
nation of the Syracuse division of the 
New York Fire Insurance Rating Organi- 
zation completed by the New York Insur- 
ance Department. The summary of the 
report includes the following: 

“Rerating under the new simplified 
mercantile schedule shows very slow 
progress. There are fifty-two counties in 
the territory of the Syracuse division, 
only five of which have been completely 
rerated, leaving forty-seven counties yet 
to be covered. 

“The present plan for rerating the ter- 
ritory under all uniform schedules as well 
as the new mercantile schedule is a ma- 
jor operation and at the present rate will 
take many years to complete. When a 
new schedule is adopted to apply to a 
specific class the entire territory should 
be rerated under that schedule as rapidly 
as possible. 

Sprinklered Risks Rerating 

“The plan for rerating sprinklered risks 
under the new sprinklered risk schedule 
only when applications are received for 
rerating, or when changes are reported 
in risks, should be changed and a syste- 
matic plan be devised whereby all sprink- 
lered risks in the territory could be re- 
rated as speedily as possible. In this re- 
rating the occupancy classifications in the 
schedule must be followed. 

“Uniformity in practice for computing 
exposure charges from frame rows to 
risks located outside frame rows should 
be adopted in the Syracuse, suburban and 
Buffalo divisions.” 

An examination of the accuracy of rat- 
ings for all schedules shows a steady im- 
provement in quality, the report says, 
showing that in 1925 erroneous ratings 
amounted to 34%, while the part of last 
year examined there was only 9% of er- 
rors. The report points out, however, 
“that there is still need for greater care 
in the computation of such ratings.” 

With respect to the schedule for rating 
sprinklered risks, the report says: 

“When preparing the new schedule it 
was intended to disturb the existing rate 
levels as little as possible; in this the rat- 
ing organization was apparently success- 
ful in a large majority of the sprinklered 
risks so far rerated where no important 
changes had been made in the risk since 
the last inspection.” 

After showing the percentage of 
charges made for deficiencies under the 
schedule, the report says that “the per- 
centage charges are not fixed by any 
rule and are very flexible so that jude- 
ment is still the most important factor in 
rating sprinklered risks under the new 
schedule.” Continuing, the report says: 

“Risks without much regard to occu- 
pancy having old rates approximately 
the same are allocated to the same class, 
old rates rather than experience bcing 
the yardstick used in measuring the haz- 
ard. Experience rather than old rates 
would be a more equitable basis upon 
which occupancies should be classified.” 
The only credit provided under the 
sprinkler schedule is one of not to ex- 
ceed 30% for exceptional management 
and housekeeping. 

Commending the stamping department, 
the report states: 

“Because of the fact that daily reports 
and endorsements are promptly forward- 
ed to the companies as soon as exam- 
ined, it is possible to test the accuracy 
of the stamping department only upon 
current work. In each of the stamping 
offices a large number of current ‘dail- 
ies’ which had been stamped as correct 
or criticized were examined and it was 
found that the work of this department 
is carried out accurately and expedi- 
tiously.” 











WRITE YOURSELF A POLICY 
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Excepting, perhaps, a fat bundle of signed “contracts,” 
your most cheering experience in the downtown insur- 
ance district is a hearty drink and a heartening repast at 
CHILDS GOLDEN HILL. A club-like atmosphere 
. - - delicious, delightfully varied dishes . . . skillfully 
mixed cocktails . . . sound wines . . . top-quality liquors. 
You may prefer the friendly informality of the Colonial 
Room .. . the quiet of a semi-private room . . . or a quick 
snack at the Lunch Bar. 


WINE, DINE AND DANCE AT CHILDS 


SPANISH GARDENS 
12 East 59th Street 
Art Kahn and his 
Music-Makers 


RAINBOW CLUB 
103rd St. & Broadway 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


Don Alfredo and his 
Marimba Band 








FOUNTAIN ROOM 
Broadway & 73rd Street Ted Martin and his 
Jerry Kay and his Knight Hawks Orchestra 


No Cover Charge At Any Time 
Childs Usual Modest Prices 
—THE NATION’S HOST FROM COAST TO COAST— 
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ELECT COLE VICE-PRESIDENT 





4 ’ 
"Agus Wee os Ghee te 
N celsior 
Fire of Syracuse 

_Edwin J. Cole, president of the N; 
tional Association of Insurance Agents 
and for the past ‘seven years a disecies 
of the Excelsior Insurance Co, of Soa 
cuse, N. Y., was elected a vice-presiden 
of the company at the annual meetin 
of stockholders held at the home offic 
Wednesday, February 13. Mr. Cole ou. 
ceeds the late James L. Case, Norwich 
Conn., who was vice-president of the 
company from the time of its organi. 
zation. 

At the annual meeting seven directors 
were elected for a term of three ven 
They are: Fredrick V. Bruns, Syracuse: 
Francis P. O'Connor, Lima, Ohio; Virgj 
H. Clymer, Syracuse; Edward L. Tor. 
bert, Syracuse; Austin B. Carpenter 
Cazenovia, N. Y.; William G. Hurtzig 
Morristown, N. J., and John E. Green. 
wood, Warren, Ohio. The board at this 
time is made up of twenty-one members 
fourteen of them being local insurance 
agents. | 

Mr. Bruns was elected president of the 
company for the tenth consecutive term. 
He is a past president of the New York | 
State Association of Local Agents and | 
served for many years on the executive 
committee of the National Association of 
Insurance Agents. He is at the present 
time president of the Bruns Co., Inc, 
local agents in Syracuse. Other officers 
elected were Robert C. Hosmer, vice- 
president; Virgil H. Clymer, secretary, 
and Henry C. Little, treasurer. . 

The annual report to stockholders 
showed a considerable increase in sur- 
plus, a good cash position and a sub- 
stantial increase in premiums. The com- 
pany now has 382 agents. 
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KELLY RETIRES FEB. 27 





Successor as New Jersey Commissioner 
Not Yet Named; Gough to Be 
Acting Head 
In keeping with his policy of not mak- 
ing appointments until important legisla- 
tion being sponsored by his administra- 
tion is passed, Governor Harold G. Hoff- 
man announced this week that appoint- 
ment of a Commissioner of the State 
Department of Banking and Insurance to 
succeed Colonel William H. Kelly of Eas’ 
Orange, whose term expires February 2/, 
will be deferred. 
When Colonel Kelly’s term expires, the 
duties of the office, which pays an annual 
salary of $6,000, will be immediately taker 
over by Christopher A. Gough, senior 
deputy, now in charge of the insurance 
division. It is understood that Mr. 
Gough, who has served in the depart- 
ment many years, will continue as deputy 
when the new commissioner is named. 
Legislators from several of the larger 
counties have recommended names to the | 
Governor in the hope that a resident ol 
their section may be given the appoint- 
ment as banking commissioner. It Is 
widely predicted, however, that Carl k 
Withers, Trenton banker and_ former 
president of the New Jersey Bankers 
Association, will be selected. Governor 
Hoffman has made no statement to lead 

to this belief, however. 





New Hampshire’s Total 
Surplus Is $10,259,088 


The New Hampshire Fire reports as- 
sets of $15,606,912 at the close of 19H, 
with capital of $3,000,000 and net surplus 
of $7;259,088, an increase of $1,531,41/ 
from the year before. Unearned prem 
um reserves of $4,279,900 are carried. 





RICHMOND COUNTY AGTS. MEET 


Walter Rhyan, superintendent of the 
inland marine department of the Penn- 
sylvania Fire, spoke before the monthly 
meeting of the Richmond County Ass0- 
ciation of Local Agents at St. George, 
Staten Island, last Friday. Charles S. 
Wagner, president of the local associa 
tion, presided. 
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AMERICAN EQUITABLE ASSURANCE COMPANY MerRcHANTS & MANUFACTURERS FIRE 
oF New YorK INSURANCE COMPANY 
Organized 1918 Capital, $1,000,000.00 Newark, N. J. Chartered 1849 Capital $1,000,000.00 
GLose & Repusiic INSURANCE COMPANY <a eee 
op Asmmeee New York Fire INsuRANCE COMPANY 
Philadelphia, Pa. Established 1862 Incorporated 1832 Capital $1,000,000.00 
Capital $1,000,000.00 
K , C Sussex Fire INSURANCE COMPANY 
NICKERBOCKER INSURANCE COMPANY Newanx, N. J. 
or New YorkK 
Organized 1913 Capital $1,000,000.00 Organized 1928 Capital $1,000,000.00 
SELL Volume has been increasing in the so-called side-lines. 
SJ Much of the increase is due to the growth of inland marine 
DE covers. 
But there is a long way to go before the market for side- 
lines is exhausted. Many need them. Even some of those 
better known to the public will bear greater development. 








The side-lines make a greater appeal to the insurance sales- 
man’s sporting blood. They help him to bring new business 
into being and they are extremely interesting. 


Try some of them, especially rents and rental value, profits 
and commissions, business interruption, inland marine and 
leasehold interest. 


If you want help in developing these lines or further sug- 
gestions, write us. 


CORROON & REYNOLDS 


Incorporated 
INSURANCE UNDERWRITERS 


Manager _ 
New York, NY. 


92 William Street 
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New Fire and Marine 
History Is Published 


PREPARED BY NORTH AMERICA 





“To Have and to Hold” Available to 
Those in Insurance on Request; Traces 
Business from Earliest Days 





A book that insurance men will read 
with interest is the volume entitled “To 
Have and to Hold,” a brief resume of 
“the origin, growth and romance of mod- 
ern property insurance.” It is interest- 
ingly illustrated and attractively bound 
in board covers, and its publisher, the 
Insurance Company of North America, 
is distributing copies without charge to 
any member of the insurance fraternity 
making the request. 

In pointing out that the principles of 
property insurance reach back to the 
days of primitive man, the book draws 
a parallel between the purpose of the 
modern insurance policy and the efforts 
of our caveman forebears to protect their 
humble caves and mates, and shows how 
the formation of the first tribe for col- 
lective protection was basically the appli- 
cation of the principle upon which the 
entire institution of property insurance 
is founded. 

This parallel is continued with the 
founding of the first village and the for- 
mation of the first duly constituted armed 
police or soldiery as an expression of the 
individual’s instinctive desire for self- 
preservation and protection of his prop- 
erty. 

Birth of Marine Insurance 


The crude and rather impractical meth- 
od of marine insurance devised by the 
ancient Chaldean traders and the ingeni- 
ous scheme of the early Chinese mer- 
chants for circumventing the hazards of 
the treacherous Yangtse River which has 
persisted through the centuries down to 
the present day, are covered, up to the 
formation of the first marine insurance 
plan in Lloyd’s Coffee Shop in London 
in the seventeenth century, and the 
founding of the world’s first fire insur- 
ance company in London in 1667. 

“The beginning and growth of the ma- 
rine and fire business in the American 
colonies is similarly traced, as well as the 
development of fire fighting methods 
from the days of the first volunteer and 
free lance corps, with a mention of the 
early American fire marks and _ their 
purpose. 

Because of the book’s attractive for- 
mat, it should prove a worthy addition 
to an insurance man’s library, and the 
North America is to be _ congratu- 
lated for having made available to the 
insurance fraternity this addition to the 
literature of the institution of insurance. 
Requests for copies of the book should 
be sent to the Insurance Company of 
North America at its home office, 1600 
Arch Street, Philadelphia. 
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Royal- Liverpool Group Figures 


A summary of the financial statements 
of the thirteen companies comprising the 
Royal-Liverpool groups presents com- 
bined admitted assets of $154,141,863 with 
securities at Convention values which is 
increased to $155,190,661 on a December 
31, 1934, market value basis. The com- 
bined surplus to policyholders at market 
values was $66,576,071 and represents an 
increase of $7,341,855 over the preceding 
year. 

Figures for each fire company follow: 

Royal: assets, $21,646,812; U. S. de- 
posit, $400,000; net surplus, $11,071,982. 

Liverpool & London & Globe: assets, 
$18,435,904; U. S. deposit, $400,000; net 
surplus, $8,044,156. 

Queen: assets, $21,558,389; capital, $5,- 
000,000; net surplus to policyholders, 
$12,907,667. 

Newark Fire: assets, $9,093,371; capi- 


tal, $2,000,000; net surplus to policyhold- 
ers, $5,405,428. 

Star of America: assets, $5,023,000; 
capital, $1,000,000; net surplus to policy- 
holders, $2,948,826. 

American & Foreign: assets, $5,776,- 
599; capital, $1,500,000; net surplus to 
policyholders, $4,383,142. 

British & Foreign: assets, $2,738,754; 
U. S. deposit, $400,000; net surplus to 
policyholders, $2,003,790. 

Federal Union: assets, $2,702,719; cap- 
ital, $1,000,000; net surplus to policy- 
holders, $1,946,775. 

Thames & Mersey: assets, $1,192,876; 
U. S. deposit, $200,000; net surplus to 
policyholders, $858,943. 

Capital Fire of California: assets, 
$1,215,955; capital, $600,000; net surplus 
to policyholders, $1,071,729. 





Pennsylvania Bill Would 
Aid Outside Fire Mutuals 


A reduction in surplus required of for- 
eign mutual companies writing fire and 
marine coverage in Pennsylvania prior 
to June 23, 1931, is proposed in a bill 
sponsored by Senator James E. Norton, 
Reading, chairman of the Senate Insur- 
ance Committee. The 1931 act prohibited 
licensing of foreign mutuals unless they 
had a surplus of $150,000 over all lia- 
bilities, including unearned premiums. 
The Norton amendment retains this re- 
quirement for companies admitted to the 
state after 1931. 

The foreign mutuals licensed in Penn- 
sylvania at the time the 1931 act became 
effective are reclassified for surplus re- 
quirements by the Norton bill. Those 
licensed in Pennsylvania at the time the 





1931 act became operative are required to 
have $100,000 surplus, and those which 
were conducting business in the state 
continuously for five years prior to 1931 
may be relicensed with surplus of $50,000. 





HOUSEHOLDERS’ POLICY 


Member companies of the Inland Ma- 
rine Underwriters’ Association are now 
writing the householders’ comprehensive 
policy in Chicago minus the fire risk 
which is handled by the fire departments 
of the same companies under the Chicago 
Board rules. 





OPENS INSURANCE OFFICE 


W. W. Drewry has opened an insur- 
ance and real estate office in South Or- 
ange. He has been a resident of the 
Oranges for the last twenty-five years 
and for years was with P. Lorillard Co. 








Govt. 


6,290,026 
*Total Bonds and Stocks... $12,413,791 
Cash on Deposit and in Office 965,033 
Agency Balances not 90 days 
overdue 
Bills Receivable, 
terest, etc. 


794,328 





Accrued In- 
218,912 


$14,392,064 


83RD ANNUAL STATEMENT, JANUARY 1, 1935 
ASSETS 
and Municipal 

$ 3,221,345 


LIABILITIES 
Unearned Premium Reserve.. $ 4,351,089 
Losses in Process 706,364 
Taxes and Expenses 569,878 


Capital $4,000,000 
Net Surplus 4,764,733 


Policy-Holders’ Surplus 8,764,733 


$14,392,064 

















—— 


Pennsylvania Proposes 
Increases in Taxe 


RECOMMENDED BY GOVERNOp 





Cover Capital of Fire and Marine Con, 
panies, Mutuals and Companies ‘ 
Writing Compensation Lines 





Tax increases of approximately $109 
000 upon insurance companies were fee. 
ommended to the Pennsylvania Legisla. 
ture last week by Governor George }] 
Earle, when he presented a budget ask. 
ing imposition of $203,000,000 in new or 
increased taxes for the next two years 

An increase from three to five mills in 
the rate of tax upon capital stock of 
fire and marine insurance companies is 
one of the items in Earle’s program, |; 
is expected to produce about $200,000 a¢. 
ditional revenue. The increases are im- 
posed in House Bill 837, sponsored }; 
Representative Joseph Ominsky, Phil. 
delphia, affecting domestic companie 
and House Bill 838, by Representatiy, 
John W. Decker, Centre County, af. 
fecting foreign corporations. . 

Tax on Mutuals’ Premiums 

Another budget recommendation ip. 
cludes mutual insurance companies and 
mutual benefit associations in the lay 
which imposes an eight mills tax upon 
gross premiums. This tax, Earle has 
recommended, shall be retroactive, im- 
posed first for the year of 1934, payable 
this year. Reports are to be filed with 
the State Revenue Department by March 
15. This item is expected to produce 
$750,000 additional revenue. These rec- 
ommendations are embodied in House 





Bill 840, by Representative Cliff Patter. 
son, Washington County, and House Bill 
842, by Representative Homer S. Brown, 
Pittsburgh. 

Other recommendations by Governor 
Earle may increase insurance rates in 
Pennsylvania, especially for compensa- 
tion insurance. He proposed the cost of 
administering the workmen’s compensa- 
tion law be assessed against the carriers 

Apparently in expectation that his 
recommendation will be approved, the 
Governor recommended a reduction of 
$200,000 in the salary and general ex- 
pense appropriation for the Departmen 
of Labor and Industry which administer: 
the compensation act. 

His estimate of licenses and fees col- 
lected by the Insurance Department for 
the next two years, however, disclose: 
an increase of almost $200,000 in arriving 
at his total of $1,065,200. The chief in- 
creases are in agents’ licenses, the esti 
mate of $573,300 showing an increase 0! 
$120,270; and in examination fees an¢ 
expenses, where the estimate of $187,50 
is $70,000 higher than for the current 
two years. 


S. T. PERRIN IN MIAMI | 
Sydney T. Perrin of W. L. Perrin & 
Son, New York agents, is now on vaca’ 
tion at Miami, Fla. 





$4,000,000 CAPITAL JAN. 1, 1935 


$8,764,733 POLICYHOLDERS’ SURPLUS 


$14,392,064 ASSETS 


LOSSES PAID SINCE ORGANIZATION $81,097,097 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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FINANCIAL STATEMENT 


& 


DECEMBER 31, 1934 — 
American & Foreign Insurance Co. $1,500,000 
British & Foreign Marine Ins. Co., Ltd., U.S. Branch 400,000* 
Capital Fire Ins. Co. of Calif. 600,000 
Eagle Indemnity Company 1,000,000 
Federal Union Insurance Company 1,000,000 
Globe Indemnity Company 2,500,000 
The Liverpool & London & Globe Insurance 

Company, Ltd., U. s. Branch 400,000* 
The Newark Fire Insurance Company 2,000,000 
Queen Insurance Company of America 5,000,000 
Royal Indemnity Company 2,500,000 
Royal Insurance Co., Ltd., U. S. Branch 400,000* 
Star Insurance Company of America 1,000,000 


Thames & Mersey Marine Ins. Co., Ltd., U. s. Branch 200,000* 


*Statutory Deposit—New York Insurance Law, Section 27 


tContingency Reserve—representing difference b 
market quotations. 


Security 


Permanence 


Scope 


Service 


ASSETS 


$5,776,599 
2,738,754 
1,215,955 
7,120,006 
2,702,719 
32,668,069 


18,435,904 
9,093,371 
21,558,389 
24,969,409 
21,646,812 
5,023,000 
1,192,876 


LIABILITIES 
Less 


Contingency Reserve 


$1,336,955 
734,964 
144,226 
5,120,006 
736,769 
24,961,149 


10,360,038 
3,687,943 
8,642,885 

19,969,409 

10,559,907 
2,026,406 

333,933 


Loss Paying Record 


CONTINGENCY 


$56,502 
none required 
none required 


none required 
19,175 
206,920 


31,710 
none required 
7,837 
none required 
14,923 
47,768 


none required 






NET SURPLUS 
TO 
RESERVE{ POLICYHOLDERS 


$4,383,142 
2,003,790 
1,071,729 
2,000,000 
1,946,775 
7,500,000 


8,044,156 
5,405,428 
12,907,667 
5,000,000 
11,071,982 
2,948,826 
858,943 


etween total values carried in assets for all bonds and stocks owned and total values based on December 31, 1934 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 











Invention of Gun Powder a Real 
Achievement 

Some wise guy among 
recently trotted out the 
statement that the invention of gun pow- 
der never benefited mankind and had 
caused wars. There were just as many 
wars before gun powder as since, when 
men fought with clubs and stones, sling 
shots, hatchets, the metal swords and 
other like instruments, then with bow 
and arrow, etc. This person doesn’t 
know that the invention of gun powder 
did more than any one thing to free the 
downtrodden in those past ages, through 
the fact that before the invention of gun 
powder and the following invention of 
powder and ball weapons the nobleman 
or knight or other exploiters by force 
of arms through their coats of mail and 
swords could control the situation against 
any number of poverty stricken serfs or 
economic slaves who did not have the 
money to invest in expensive armaments. 
When the time came through the in- 


the 
argument or 


pacifists 


vention of gun powder that any down- 
trodden peasant could face the mailed 
knight or robber or exploiting robber 
baron, prince or king on an equal foot- 
ing as far as killing one another was 
concerned, there came equality in force 
and in consequence law and government 
followed. A forerunner of this change 
in the position of opponents was when 
the English yeoman archers mowed down 
the mailed and armored French noble- 
men at Agincourt or Crecy before the 
invention of gun powder. 

This gentleman dreamer of the pacifist 
cause forgets also that the use of gun 
powder made possible peaceful undertak- 
ings like blasting roads through rocks, 
uprooting tree stumps, and innumerable 
other projects. It is a peculiar fact that 
the reputed inventor of gunpowder bore 
the name of Schwarz, which in German 
means black, and gun powder is black. 
But the chief thing that can be accredit- 
ed to gun powder is that it made democ- 
racy possible, which, however, it did not 
effect through the last war. 





General of Seattle Has 
Good Statement for 1934 


The General of America, with home 
office in Seattle, reports assets of 
$9,027,434 in its annual statement for 
1934, capital of $1,000,000 and net surplus 
of $1,622,124. The company has an un- 
earned premium reserve of $3.614,203 
and also a reserve of $1,090,531 for un- 
earned premiums in reinsurance in com- 
panies not authorized in New York 
State. Among assets bond investments 
are valued at over $5,630.000 and cash 
holdings total about $930,370. 

H. K. Dent is president of the Genera! 
and the United States Eastern depart- 
ment, headquarters in New York City, is 
under the capable direction of E. E. 
Cole, Jr., manager. The company re- 
ported a good gain in premium income 
last year. 


N. Y. Bill to Change 
Method of Tax Payment 


The New York Insurance Department 
has introduced a bill at Albany to amend 


Section 133 of the Insurance Law by 
changing the method of payment of tax 
on fire insurance premiums and other 
foreign insurers. Under the proposed bill 
the tax would .be paid to the treasurer 
of the firemen’s association of the State 
of New York and distributed to the vari- 
ous fire companies entitled to a share 
instead of the present method of paying 
the tax to the fire departments and the 
treasurer of the firemen’s association get- 
ting his share from them. A similar bill 
did not pass last year. 


Bankers & Rites Shows 


Excellent 1934 Statement 

The Bankers & Shippers of New York 
in its annual statement for 1934 shows 
assets of $5,157,742, capital of $1,000,000 
and net surplus of $1,154,962. Gains were 
recorded both in assets and surplus. The 
unearned premium reserve was $2,600.574 
as compared with $2,314,242 at the close 
of 1933. Net premiums written last year 


amounted to $3,312,540. 


Company Executives Make 
Reservations for Miami 


Numerous company executives and 
department managers, as well as local 
agents, will be attending the mid-year 
convention of the National Association 
of Insurance Agents at Miami, Fla., dur- 
ing the week of March 17. Among those 
who have made reservations already are 
President John M. Thomas of the Na- 
tional Union Fire; R. A. Corroon, J. H. 
Barry and FE. S. Inglis of the Corroon & 
Reynolds group, and Harold V. Smith, 
William Quaid, A. E. Hill, M. E. Sprague 
and Malcolm B. Hicks of the Home of 
New York group. Others also are in- 
cluded in the Corroon & Reynolds and 
Home delegations. The executive com- 
mittee of the National Association wii! 
hold its first meeting in Miami on Fri- 
day, March 15. 


NON-STOCK CO’S RAISE HOWL 


Farm mutual fire concerns are pro- 
testing against the new proposed insur- 
ance code for the state of Missouri which 
would confine their coverage to farm 
residences and contents; also providing 
that each policy must contain a state- 
ment that the company is not under su- 
pervision of the Insurance Department. 


MARINE BULLETINS INDEX 


The Joint Committee on Interpretation 
and Complaint in connection with the 
nation-wide definition of inland marine 
and transportation underwriting powers 
has issued an index of all matters dealt 
with by it in interpretative bulletins be- 
tween January 1, 1934, and February 1. 
1935. The list shows the matters bv sub- 
ject and the number of the bulletin in 
which the interpretation was contained. 
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Hartford Company Has Gain in Net 

Surplus of Nearly $4,000,000; Pre- 

miums Up and Losses Off 

The National Fire of Hartford, 
cording to the home office annual state- 
ment issued this week, increased its net 
surplus last year $3,823,169 to a total of 
$15,831,218. The capital remains un- 
changed at $5,000,000 and the assets 
amount to $40,001,773 as of December 3] 
last. The company increased its special 
reserve from $1,700,000 to $2,500,000. 
The unearned premium reserve amounts 
to $13,613,430. The company had an un- 
derwriting profit of $1,612,620 and net 
carnings from investments of $1,329,321. 
There was a gain in net premiums of 
6.3% over 1933, while incurred losses 
dropped 12%. | 

The Mechanics & Traders, 1 


ac- 


argest of 


the affiliated companies, has assets of 
$4,262,211, capital of $1,000,000 and net 
surplus of $2,027,086. The unearned 


premium reserve amounts to $1,011,283. 


Cobb & Stebbins Mark 
Their 65th Anniversary 


Cobb & Stebbins, general agents for 
Colorado, Wyoming, Kansas, Utah and 
New Mexico, with headquarters at Den- 
ver, Colo., are this year celebrating the 
sixty-fifth anniversary of the agency. 
The present members are Clarence Cobb 
and Herbert Cobb Stebbins. It is re- 
ported that this office is the oldest in- 
Surance agency in the mountain states 
and the ojdest general agency in th¢ 
United States. It was doing business 
before the states of Colorado, Wyoming 
New Mexico or Utah were created and 
before General Custer and his troops 
were massacred by the Sioux Indians. 


A. H. BONITO IN ENGLAND 
Alan H. Bonito, well-known New York 


inland marine underwriter for several 
companies, arrived in England this week 
for a short visit. He will be back in 


about three weeks. 
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Franklin W. Fort 
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Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


Company (New Jersey) 
(Denmark) 


Thomas B. Donaldson 





225 YEARS OLD 
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INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 


Western Department 


309 West Jackson Blvd. 
Chicago 


New York 


Pacific Department 
100 Sansome Street 
San Francisco, Cal. 


























Manhattan and Bronx 
Premiums Up 6% in 1934 


Stock and mutual companies reporting 
to the New York Board of Fire Under- 
writers show fire premiums for the last 
six months of 1934 in Manhattan and 
the Bronx amounting to $8,934,126 or 
3.2% more than for the same period of 
1933. For the entire year of 1934 the 
Manhattan and Bronx premiums were 
$19,518,000 compared with $18,447,000 in 
1933, an increase of close to 6%. These 
totals show that the bulk of the increase 
was registered during the first half of 
last year. 

Among the agencies the leaders were 
the Central Fire Agency, Inc., Hoey & 
Ellison, McDaniel & Maeser, Hall & 
Henshaw, Pioneer Agency, Inc., Wallace 
Reid & Co., Inc. and the F. H. Ross 
Agency. All except Hall & Henshaw 
report increases in 1934 and this agency's 
total was only about $1,000 under the 
1933 figure. 


icin Losses 


(Continued from Page 1) 


set by arsonists. It is essential that this 
close co-operation be maintained in tht 
future when the number and severity © 
fire losses undoubtedly will increas 
above the low level of 1934. 
An important part of the 
reduce the number of arson 
been the enactment of model arson law 
which are now in force in the majorit) 
of states. These laws have ben of as 
sistance in bringins fire criminals t 
justice because previous laws sometimes 
obstructed rather than aided in the pros 
ecution of arson cases. 


effort 1 
fires has 


NEW ENGLAND ASS’ NS MEETING 
The New England Advisory 3oard has 
announced that the New England Ae 
ciations of Insurance Agents will 
their annual ae meeting at the Bal 
sams, Dixville, N. H., July 8-10. 
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ESTABLISHED 1817 ESTABLISHED 1873 
FIRE ASSOCIATION LUMBERMEN’S 
of Philadelphia Insurance Company of Philadelphia 
DECEMBER 31, 1934 DECEMBER 31, 1934 
| ASSETS ASSETS 
| Bonds and Stocks* $15,144,743.06 Bonds and Stocks* $3,168,050.50 
| Mortgage Loans 1,212,311.10 Mortgage Loans 259,640.68 
| Real Estate 276,686.61 Real Estate 286,600.00 
Cash in Banks and Office 1,074,658.55 Cash in Banks and Office 330,664.35 
| Premiums in Course of Collection Not Over 90 Days Due... 1,109,302.09 Premiums in Course of Collection Not Over 90 Days Due... 213,803.79 
Other Assets 304,744.96 Other Assets 69,535.23 
———— ’ 
Total Admitted Assets $19,122,446.37 Total Admitted Assets $4,328,294.55 
1 LIABILITIES LIABILITIES 
10 Premium Reserve $8 646,735.16 Premium Reserve . $1,355,792.72 
ss Losses in Process of Adjustment 1,191,890.00 Losses in Process of Adjustment : 153,986.00 
Reserve for Commissions, Expenses, Taxes and Other Lia- Reserve for Commissions, Expenses, Taxes and Other Lia- 
bilities 727,613.05 bilities 175,864.83 


ITED 





Contingency Reserve (Represents difference between value 
carried in Assets and actual December 31, 1934 market 














*Securities carried at $509,550.00 in the above statement are deposited for pur- 
poses required by law. 


Contingency Reserve (Represents difference between value 
carried in assets and actual December 31, 1934 market 











quotations on all Bonds and Stocks OWME) srcncnnnnnnnmne 644,486.59 quotations on all Bonds and Stocks Wed) ecccceccsccsesssnemennenee 1,636.00 
~ Total Liabilities $11,210,724.80 7 Total Liabilities $1,687,279.55 
———. Capital $2,000,000.00 Capital $1,000,000.00 
— Surplus 5,911,721.57 Surplus 1,641,015.00 

SURPLAIS TO PO e cn ssccccccesccceves $ 7,911,721.57 SUES TO Pe eo. osc tviccecexsrsnces $2,641,015.00 
$19,122,446.37 $4,328,294.55 


*Securities carried at $169,400.00 in the above statement are deposited for pur- 
poses required by law. 














































































































w York 
ESTABLISHED 1841 ESTABLISHED 1928 
—! Insurance Company of Philadelphia Insurance Company 
DECEMBER 31, 1934 DECEMBER 31, 1934 

1 1934 ASSETS ASSETS 
‘eporting Bonds and Stocks* $2,616,397.75 Bonds and Stocks* $2,036,924.25 
; Under- Mortgage Loans 301,341.07 Mortgage Loans 127,250.00 
the - Real Estate 109,286.21 Real Estate 34,200.00 
a1 am Cash in Banks and Office 291,951.47 Cash in Banks and Office 148,839.89 
4, om or Premiums in Course of Collection Not Over 90 Days Due..... 209,279.06 Premiums in Course of Collection Not Over 90 Days Due... 56,495.78 
1934 a Other Assets 79,850.96 Other Assets 17,893.77 
7 000 in Total Admitted Assets $3,608,106.52 Total Admitted Assets $2,421,603.69 
._ These LIABILITIES LIABILITIES 
"half of Premium Reserve $ 837,521.27 Premium Reserve $ 493,152.17 
_ Losses in Process of Adjustment 78,041.00 Losses in Process of Adjustment 64,057.00 
oe aan Reserve for Commissions, Expenses, Taxes and Other Lia- Reserve for Commissions, Expenses, Taxes and Other Lia- 
Hoey & bilities 90,127.05 bilities 47,271.35 
Hall n Contingency Reserve (Represents difference between value Contingency Reserve (Represents difference between value 
Wallace carried in Assets and actual December 31, 1934 market carried in Assets and actual December 31, 1934 market 
1 Ross quotations on all Bonds and Stocks OWME) essen 94,005.00 quotations on all Bonds and Stocks OWE) ecccceccscunscnnesnensse 5,816.00 
a Total Liabilities $1,099,694.32 Total Liabilities $ 610,296.52 
i Capital $1,000,000.00 Capital $1,000,000.00 

Surplus 1,508,412.20 Surplus 811,307.17 

SURPLUS TO POLICYHOLDERG.............sseeeeees $2,508,412.20 SURPLUS TO POLIT IROL DERG ociecccccevccvcsessece $1,811,307.17 
| $3,608,106.52 $2,421,603.69 
) *Securities carried at $191,400.00 in the above statement are deposited for pur- *Securities carried at $73,250.00 in the above statement are deposited for pur- 
hat this poses required by law. poses required by law. 
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The Normal Loss Expectancy 


C. A. Vlachos of New York, Well-Known Fire Insurance In- 
spector, Writes Book on Factors To Be Con- 
sidered in Underwriting 


Underwriters of fire insurance compa- 
nies and local agents and fieldmen also 
should find considerable of value from 
a new ninety page book on “The Nor- 
mal Loss Expectancy” written by C. A. 
Viachos of Vlachos & Co., New York, 
fire insurance inspectors. Mr. Vlachos is 
not only an able inspector and judge of 
fire hazards but also a writer of merit. 
In this, his latest literary effort, Mr. 
Vilachos discusses such subjects as the 
inspection report, vertical, horizontal, 
open and process cut-offs. He 
likewise has interesting and informative 
chapters on distribution of values, sprink- 
lered risks, water damage, smoke dam- 


space 


age, rent insurance and use and occu- 
pancy. 
After an underwriter has considered 


the probabilities of loss from these vari- 
ous angles he is then ready to judge the 
amount of coverage he desires to accept 
retention. Mr. Vlachos dis- 
cusses factors which are vital to the 
consideration of probabilities but 
which frequently are not fully reviewed 
by underwriters. 

From Mr. Vlachos’ chapter on normal 
loss expectancy the following paragraphs 
are quoted: 

“Underwriting based on probabilities 
is not by anv means a bed of roses. 
The ‘probable’ does not always happen, 
and we are faced with an unexpected 
loss of nasty proportions. However, in 
sound underwriting these occurrences are 
sufficiently rare and are recognized by 
the managing executive not as poor judg- 
ment on the part of the underwriter, 
but as the fortunes of war with which 
any company is confronted occasionlly. 

“In our analysis of underwriting by 
way of the normal loss expectancy we 
analyzed cut-offs in their various aspects, 
including the smoke and water damage 
viewpoint, but in our final discussion we 
find these factors do not form the com- 
plete picture. There is more to the de- 
termination of the probable loss than 
merely fire doors and shutters and 
sprinkler systems. 


as a net 


loss 


A Typical Example 

“As we have previously intimated there 
are as many theories in underwriting as 
there are companies in the business, al- 
though basically they are the same. Like 
the automobile, which all run on four 
wheels and are propelled by an engine. 
Hence for the sake of clarity in pro- 
ceeding with our discussion let us as- 
sume that in no case do we wish to suffer 
a net loss exceeding $2,500 in any one 
fire. 

“First thought must be given to fire 
protection. Without fire protection a to- 
tal loss in almost any one risk is a fore- 
gone conclusion. However, we may have 
distribution among widely spaced units 
of a group. Here, for instance, is a 
risk of ten buildings, all two story, frame, 
spaced 100 feet apart, each valued at 
$10,000. Apparently the risk is 10% sub- 
ject, and we can write $25,000. We an- 
alyze the risk further, and we find the 
buildings all have shingle roofs, they are 
along the sea shore where high winds 
occur frequently, and that they are un- 
occupied during the winter months. We 
now conclude that $2,500 is plenty on this 
risk. And by the time we analyze the 
occupancy and the moral hazard as well 
as the source of the business we may 
conclude we do not want it at all. 


One-Story Machine Shop 


“Another unprotected risk which comes 
to mind is a one-story brick machine 


shop, a screw cutting plant, to be exact. 
This building has a corrugated iron roof 
on steel truss, a point looked upon with 
disfavor by the employes because they 
contend it is impossible to keep the build- 
ing warm during the cold months. The 
only fuel in the building is the few 
wooden partitions and office trim, wooden 
work boxes or trays, wooden benches, 
some packing material including a supply 
of small paper boxes and the oil for 
cooling cutting tools. Raw stock, con- 
sisting of wire of differing weights, is 
fed to the automatic machines which 
cut the wire in desired length, die stamp 
the head, and cut the slot and thread. 

“While there is no protection at this 
risk, from the above description it does 
not appear likely that the risk would 
be susceptible to a loss of any conse- 
quence. Such fires as would originate 
could be easily extinguished with first 
aid equipment. In this case, however, 
it developed that a potential danger ex- 
isted in a related hazard. To keep the 
screw cutting machines functioning prop- 
erly the cutting bits must be ground at 
regular intervals. In fact the mainte- 
nance shop is fairly equipped including 
a forty gallon oil tempering bath heated 
by a direct gas flame. It is not difficult 
to envision the possibility of failure to 
shut off the gas flame as occasion re- 
quires, the oil boiling over, and the burn- 
ing oil spreading throughout the plant. 
Until this condition was remedied we 
recommended writing the risk on a se- 
vere loss basis. 

“We could continue citing instances, 
but they would prove little. The simple 
fact remains that in the great majority 
of risks we must have fire protection if 
we are to have salvage. It is therefore 
sound policy to consider lack of protec- 
tion as evidence of a total loss unless 
the risk individually proves otherwise. 
« * * 


Sprinklered Risks 


“This brings us to the question of nor- 
mal loss expectancy in sprinklered risks. 
In the great majority of sprinklered risk 
losses, the bulk of the loss is in water 
damage, not in fire damage,-as is evi- 
denced by the fact that over 75% of the 
sprinklered risk fires are extinguished 
by five or less sprinkler heads. 

“The first thing a young fire insurance 
man has drilled into him is the fact that 
practically all fires have a small begin- 
ning. If the fire can be attacked in its 
incipiency it can be extinguished with a 
bucket of water. That is why we see 
fire pails and extinguishers everywhere. 
However, let the fire gain headway, and 
the fire can no longer be controlled in 
that manner. The loss records are full 
of instances of heavy losses resulting 
from delay in sounding an alarm. Who- 
ever discovered the fire thought he could 
extinguish it with a pail of water, when 
as an actual fact it had gone quite be- 
yond that point. 

“The function of the sprinkler head is 
to do just that—supply that pail of water 
when it is most needed. In the great 
majority of instances it does that job 
admirably. In the chapter on sprinklered 
risks we outlined the essentials of sprink- 
ler systems and indicated the severe loss 
possibilities which resulted when the risk 
deviated from standard. Notable among 
these possibilities was severe water dam- 
age. The sprinkler system supplies the 
much needed pail of water, but it must 
be remembered that it continues throw- 
ing water, at the average rate of twenty- 
five gallons of water per minute for each 
head, as long as the water lasts or until 
it is shut off. 

“On the whole, normal loss expectancy 
takes a notable decline when sprinklers 
are installed, but to what extent in a 
particular risk can only be determined 


by an analysis of the risk in question. 
The analysis calls not only for a knowl- 
edge of construction and hazards, but 
in addition a thorough familiarity with 
sprinkler efficacy. 

Factors to Be Studied 

“Reviewing our observations on the 
determination of the normal loss ex- 
pectancy of a given risk, we find it 
hinges on construction, occupancy, ex- 
posures, protection and values. We have 
discussed distribution of values, but there 
is another phase of this feature which is 
very interesting, and which arises on cer- 
tain occasions. Citing a specific in- 
stance, we have a plant consisting of a 
fireproof building, an ordinary brick 
building and a frame building, situated in 
that order. The fireproof building rep- 
resented 60% of the value, but was a 
three section risk, with values equally 
divided, making 20% in each section. The 
ordinary risk was one fire area, and rep- 
resented 30% of the value. The frame 
building represented 10% of the total 
value. 

“In setting the line, superficially, one 
would say that the risk is 30% subject 
(ordinary building) and write three lines. 
However, the risk is under full city pro- 
tection, and a 30% loss, while possible, 
is highly improbable. In view of the 
occupancy of the brick building we con- 
clude that a loss exceeding 25% of the 
brick building contents is most unlikely. 
We are willing to pay $2,500 on any one 
loss; the risk is 30% subject, which 
makes our line $8,333; normal loss ex- 
pectancy is 25%, making a total line of 
$33,332 to carry net. But there is a frame 
building in the group, representing 10% 
of the total, and this building, because 
of its occupancy, is subject to a total loss. 
A 10% loss on the above line would be 
$3,333.20 or 25% overlined. The under- 
writing of this risk, as a consequence, 
does not hinge on the highest single unit 
of value, but rather on the far more vul- 
nerable unit of low value. Instead of the 
risk being 30% subject with low normal 
loss expectancy, it is actually subject to 
a total loss of 10%.” 





Would Force Assureds To 


File Insurance Inventory 


Here’s a bill that should help fire in- 
surance companies. It was introduced 
in the Pennsylvania legislature by Rep- 
resentative Charles Harmuth of Alle- 
gheny County and requires each property 
owner to file a yearly statement with the 
Insurance Commissioner, listing and de 
scribing his properties, the amount of fire 
insurance and the amount of premium. 
Refusal to file a statement, or filing a 
false account, is punishable by $50 fine. 

If the statement reveals the owner car- 
ries no insurance, or carries his own in- 
surance, or has insured in a company not 
licensed in Pennsylvania, he is required 
to pay an assessment to the state equal 
to 2% of average premium rates for the 
property. The money would be remitted 
by the state to the municipality in which 
the uninsured property is located for use 
in relief funds of firemen’s organizations. 
A 2% tax on fire premiums written by 
fire companies is now distributed in that 
way in Pennsylvania. The only exemp- 
tions would be in case of a homestead 
owned by occupants, or buildings used 
for public, religious or charitable pur- 
poses, or posts of veterans’ organizations. 


W. E. Hamilton Advanced 


By Commercial Union 


W. E. Hamilton, who was associated 
with H. W. Miller in the Syracuse office 
of the Commercial Union -Group, has 
been announced as Mr. Miller’s succes- 
sor effective February 1. Mr. Miller 
was transferred to the home office to 
supervise the group’s automobile writ- 
ings on the same date. Mr. Hamilton 
has had a long experience in the busi- 
ness in the capacity of local agent, as 
an important representative of the New 
York Fire Insurance Rating Organiza- 
tion, and as a special agent. 








EUROPEAN NOTES 








_ The collapse of the Frankfort General 
in Frankfort-on-the-Main, which oa 
pany was finally taken over as the New 
Frankfurter by the Allianz of Berlin 
will be remembered. The referees pe 
now publishing the accounts of ‘their 
activities for the years 1931-32-33 

considerable number of disputed points 
and contracts with other companies have 
been adjusted and expensive and exten- 
sive litigation has been avoided. A num. 
ber of persons, who were guilty of the 
collapse of the old FAVAG, were com- 
pelled to contribute, even where litiga- 
tion to that end was necessary, wherever 
such litigation promised tangible results 
While the liquidation has made consid- 
erable progress the final result is Still 
by no means certain, but it seems as if 
the present valuation of assets and lia- 
bilities will not be substantially changed, 





The Garantie National of Brussels 
which writes property insurance, life and 
accident, has increased its capital from 
one million Belgian francs to five mil- 
lions, of which 25% is paid in. 





The newly formed corporation for in- 
surance (the insurance guild group in 
ltaly) has applied to the government for 
a legal regulation of the insurance con- 
tract. This may mean a standard policy 
form or at least standardized minimum 
conditions. 





German trade papers point to the fact 
that during the past year the value of 
insurance has been brought home to the 
consciousness of more and more people 
and that the social standing of the in- 
surance agent has been raised to that of 
a professional man. 





_ German reinsurance companies suffer 
in their. foreign business by the high 
rate of exchange. 





Holland counts a large number of first 
class direct writing insurance companies, 
which enjoy an excellent reputation, but 
no corresponding domestic reinsurance 
facilities exist. There are some reinsur- 
ance companies active in the Dutch mar- 
ket, but they are mostly founded by 
foreign companies, and Dutch only in 
name, and they belong largely to “Kon- 
zerns” and write large excesses of the 
mother company of the Konzern mem- 
bers. A substantial amount of the re- 
insurance business is covered in foreign 
markets which fact created the idea of a 
domestic reinsurance company or a re- 
insurance pool. 

Events in the international reinsur- 
ance market are observed keenly in 
Dutch insurance circles, but they are not 
of the kind to favor the national idea 





The present Siamese government is 
revamping present insurance laws and 
applies the laws of other similarly situ- 
ated countries. A premium tax of 1% 
on the gross premium income is levied 
and must be paid in six months’ periods. 
Arson is rather prevalent, and high pen- 
alties, with a minimum of ten years in 
the penitentiary, have been provided. 





The Polish government has regulated 
the insurance business in Poland by 4 
number of new prescriptions. The most 
interesting of them is a stricter regula- 
tion and supervision of transport insur- 
ance on goods shipped out of the coun- 
try and the prohibition of such exports 
in other companies than either national 
Polish companies or foreign companies 
properly admitted in Poland. This law 
which is, as far as the preference for 
Polish companies is concerned, six years 
old, has now been extended to ¢x 
ports. Offending exporters are subject 
to heavy fines and penalties. Exceptions 
may be made, but the controlling Polish 
officials will grant such permits only 
where the applicant proves that the m- 
surance in question cannot be properly 
covered in the home market. The aim 
is to absolutely exclude the activities © 
non-admitted companies. 
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N. F. P. A. Reports On Pittsburgh 
and Other Eastern Cities Issued 


Additional reports on fire protection 
conditions in various Eastern cities have 
been prepared by the field service engi- 
neers of the National Fire Protection 
Association. These cities include Pitts- 
burgh, Pa., Beverly, Fitchburg, Gardner, 
Haverhill, Leominster and Taunton, 
Mass. and Irvington, N. J. These brief 
reports follow: 

Pittsburgh, Pa—The most disturbing 
factor in this important city is the po- 
litical control and interference with city 
departments such as fire, police and build- 
ing inspection. There have been four 
directors of public safety appointed dur- 
ing the past year. Responsible and effi- 
cient city officials have no adequate pro- 
tection against summary removal from 
office. 


A good campaign on dilapidated build- ‘ 


ings was undertaken by the Bureau of 
Building Inspection last year resulting in 
719 buildings being razed and 147 re- 
paired. The work was accomplished at 
practically no expense to the city. Where 
the city assumed responsibility for the 
razing of buildings the work was as- 
signed to responsible wreckers whose 
only remuneration was salvage. 


Massachusetts Cities 


Beverly, Mass.—Following agitation by 
the Chamber of Commerce of this city 
a new building code is being formulated 
by a special committee appointed by the 
mayor. Our engineers conferred with 
members of this committee last month. 
With the assistance of E.R.A. funds our 
member, Wm. H. Greenlaw, city electri- 
cian, has been responsible for securing 








the instalation of about twenty miles of 
new fire alarm cable. Better fire depart- 
ment training is a principal need in this 
city. 

Fitchburg, Mass.—A new fire resistive 
building has been erected for safe hous- 
ing of the fire alarm apparatus-but no 
provision has been made as yet for plac- 
ing this important equipment in the new 
quarters. The building code has been 
completely revised and includes many 
new fire prevention features. It requires 
automatic sprinklers in all business 
buildings within the fire limits before 
1942. Personnel of the fire department 
has been increased. 

Gardner, Mass.—A new building code 
incorporating good fire prevention re- 
quirements has been adopted in Gardner. 
It provides that all buildings other than 
dwellings within the fire district shall be 
equipped with automatic sprinklers be- 
fore 1940. Although fire fighting strength 
has been somewhat improved by requir- 
ing a crew of call firemen to remain in 
fire stations at night the fire department 
of this city is very inadequate in per- 
sonnel and apparatus. 

Haverhill, Mass.—Our engineers visit- 
ing Haverhill last month report that 
work on a new building code has been 
resumed and its early completion is in- 
dicated. Fire prevention inspections of 
buildings by regular members of the 
fire department, which have long been 
urged by our engineers, are now being 
undertaken. There is little civic interest 
in fire prevention in Haverhill. 

Leominster, Mass.—Our engineers vis- 
iting Leominster last month report grat- 
ifying progress in strengthening the fire 
department. A well-designed drill tower 
has been erected with assistance of 
E.R.A. funds and a drill school con- 


ducted for all firemen. New pumping ap- 
paratus and equipment for fighting oil 
fires has been provided. There are a 
great many rubbish fires in dwellings in 
this city showing the need of a munici- 
pal system of rubbish collection and dis- 
posal. 

Taunton, Mass.—We are pleased to re- 
port progress in this city. A drill school 
has been organized, salvage work is be- 
ing done, and fire prevention inspection 
work has been extended to include in- 
spection of business buildings by fire 
department officers. A special dwelling 
house inspection campaign is being car- 
ried out as an E.R.A. project by a group 
of unemployed who received instruction 
by the fire department. 

In conferences with city officials dur- 
ing a visit last month our engineers urged 
the adoption of a new building code, 
completion of the partially erected drill 
tower, a campaign for removal of many 
dilapidated and fire hazardous buildings 
and replacement of antiquated and un- 
dependable fire apparatus. 

Irvington, N. J.—A fire prevention code 
of ordinances for the control of hazard- 
ous materials and fluids has been adopt- 
ed in this city and is being enforced by 
the fire prevention bureau of the fire de- 
partment. 


H. C. McAllister Promoted 
By New Hampshire Fire 


The New Hampshire Fire has pro- 
moted Harold C. McAllister to the post 
of assistant secretary. He was recently 
called to the home office in Manchester, 
N. H., from the field to take charge of 
the underwriting for southern New En- 
gland. A native of Massachusetts, he 
was graduated from Dartmouth College 
in 1913 but did not enter insurance until 
1920, after serving three years in the 
army. He joined the New Hampshire 
Fire that year and two years later be- 
came special agent for Connecticut and 
western Massachusetts, serving in the 
field until January 1 of this year. 








HOME OFFICE—SEATTLE, WASHINGTON 
H. K. Dent, President 


Annual Statement, December 31, 1934 


ASSETS 

Cast im tami aad trast COMPANICS.........6. 600 cccscerccesaicas $ 928,920.56 
I ee ai bak cess S abucwiaeeteeses 1,441.95 
CE os he os ces kon. d Koha oea Keon enenien 1,133,977.99 
ne SU dasa e ee aaweawse neweaae 4,497,744.26 
IN ere he gh ahah pg Ween poe CEASE Raia MOEN ARON 1,023,845.83 
NN NE 5 io ak ea ea ee sé Ninie'e Wee oa eheewen 393,603.14 
PN Te hi ar I ay Seat liee waarnaie me's 26,643.18 
Premiums in process of collection (not over 90 days)...... 915,389.22 
Pe Ed net en oc sch eaaan shee eo hewbiewhnes 82,007.72 
Ce, ee eee err rer eerie eer ee 23,860.87 

ee ee av keh eeeege tesoueesaaaeaee $9,027,434.72 








N. Y. Fire Rating Ass’n 
Holds Annual Meeting 


The annual meeting of the New York 
Fire Insurance Rating Organization was 
held last week and six members were 
elected to the governing committee after 
1eports from committees and the secre- 
tary-treasurer had been presented. Those 
elected to the governing committee for 
three years are Williams F. Dooley, Con- 
tinental. who served as chairman during 
the last year; H. S. Poole, Home; A. A. 
Moser, Merchants Fire; E. J. Sloan, 
Aetna (Fire), and Gilbert Kingan, Lon- 
don & Lancashire. Arthur Waller, Prov- 
ident Fire of New Hampshire, was elect- 
ed to the governing committee for two 
years to fill out the unexpired term of 
Gayle T. Forbush, who retired recently 
as United States manager of the Roya! 
Exchange. 


SWEDISH FIRE LOSSES 

Statistics published by the Gjallarhor- 
net show, while still incomplete, that 
Swedish fire losses stand at about 13% 
over the previous year. For the first 
ten months of 1934 they amounted to 17,- 
806,000 kroners. September was a bad 
month. Difficulty in placing present 
funds at a favorable rate of return have 
induced Swedish insurance companies to 
use their assets in buying and even con- 
structing buildings for dwelling purposes. 
The chamber for insurance has forbid- 
den such investments, however, as 
against existing legal provisions. 








GREAT EASTERN FIRE REPORT 
The Great Eastern Fire of White 
Plains, N. Y., held its annual meeting 
last week and President Allan C. Stevens 
reported that the net premiums written 
last year were $57,858, or about the same 
as in 1933. The expense ratio was re- 
duced from 53.3% to 51.7% in 1934 and 
the loss ratio was 30%, compared with 
27.7% the year before. Two dividends 
aggregating 60 cents a share were paid 
in 1934. 











GENERAL INSURANCE COMPANY OF AMERICA 


LIABILITIES 
Reserve for wunearmed prenniwins. .......c cide ccs ceseccscesces $3,614,203.64 
Reserve for losses in process of adj.............--ceeeeeees 426,045.22 
Reserve for commissions, taxes and expenses.............. 281,794.70 
Fund held under reinsurance treaties..............0.see0ee 519,879.77 
Reserve for dividends to policyholders..................4-- 191,000.00 


Unearned premiums on_ reinsurance 


authorized in N. Y. State.......... 
from 


Reinsurance on unpaid losses due 


authorized in N. Y. State.......... 


Contingency reserve 
Capital 
Surplus 


Policyholders Surplus 


East—Eastern U. S. Department, E. E. Cole, Jr., Manager, 116 John Street, New York, N. Y. 
Middle West—C. W. Davis, Supt. of Agencies, 200 North Broadway, St. Louis, Missouri 

General Agencies and Service Offices—Chicago, Cleveland, Milwaukee, Indianapolis, St. Louis, Omaha, Atlanta, Mobile, Miami, Lafayette, La. 
Oklahoma City, Dallas, Chatfield, Minn.; Appleton, Wisc.; Peoria, Ill. 


in companies not 


1,090,531.83 


companies not 
niece nae aul Slate ae 127,797.16 
idhesree wea enna 154,058.25 
acd $1,000,000.00 
yigeotaaen 1,622,124.15 
BA Te Py 2,622,124.15 
$9,027,434.72 


Bonds are carried on an amortized basis prescribed by the New York Insurance Department. Stocks are carried at December 31, 1934 market quotations. 
Securities carried at $559,403.00 in the above statement are deposited as required by law. 


EASTERN & MIDDLE WESTERN FIELD SUPERVISORY OFFICES 
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Jewelry, Fur and Personal Effects 
Floaters Outlined By E. G. Shirpser 


Commercial Union All Risks and Inland Marine Manager 
Gives Valuable Pointers on These Important 
Forms of Policies 


Ernest G. Shirpser, manager of the all 
risks and inland marine department of 
the Commercial Union group, cited nu- 
facts to be remem- 
underwriting 


pertinent 
bered when soliciting or 
jewelry, fur and personal effects floaters 
when speaking Tuesday before the in- 
land marine class of the New York In- 
These three 


merous 


surance Society. forms of 
coverage are being sold more freely now 
by insurance companies in this country 
than heretofore and the market for them 
is still far from being saturated. Ex- 
cerpts from Mr. Shirpser’s talk follow: 

The subjects of jewelry, furs and per- 
sonal effects floaters all come under one 
heading of all risks covers. Underwrit- 
ers at Lloyd’s, London, really originated 
the idea of all risks insurance. When 
they did, other underwriters in other 
countries thought it was suicidal, that it 
was ridiculous—could not be written— 
and that they would be badly burned. 

It is only a little over fifteen years 
ago that the jewelry and fur floaters 
were even heard of, and I can remember 
in the early days in the business when 
there were only two or three multi-mil- 
lionaires who might have had $100,000 or 
$200,000 worth of jewelry, who were 
covered under such a contract, which 
they could not get in this country. They 
could only get it when they went to 
London and then it was considered a 
special dispensation to outstanding indi- 
viduals. If an insurance man could get 
hold of the contract, he was very keen 
to look at it. Today you know what 
has happened. 

The Insuring Clause 

The most important point in the jew- 
elry-fur floater coverage is the insuring 
clause. This clause reads, in part: 
“Against all risks * * * in all situations.” 
Those six words seem very simple, and 
they are simple, but the trouble is that 
it is hard to contemplate just what they 
do mean on account of their simplicity. 
I want to say also that the all risks 
forms are always very simple and have 
not been cluttered up with clauses pages 
long and complicated wording. On ac- 
count of this simplicity, people do not 
always realize how far-reaching they are 
—usually the less you say in an insur- 
ance contract, the broader it is. 

So many people have said to me: 
“What does ‘all risks’ mean?” “What 
do you cover?” I have been in the busi- 
ness a good many years and I am al- 
ways hard-pressed to answer them. 
There are so many contingencies it cov- 
ers that the easiest way to explain is to 
tell what it does not cover. I have 
spoken to fire underwriters, who have 
been in the business for years, and their 
first question is “Does it cover fire?” 
On the face of it that question is some- 
what surprising, but that is the reac- 
tion. The answer of course is “Yes.” 
“All risks” covers any possible contin- 
gency you can think of. In brief, the 
answer is that it covers fire, burglary, 
theft, holdup, mysterious disappearance 
or loss, water damage, malicious dam- 
age and accidental damage, as well as 
acts of God, and every possible risk you 
can think of to add to the list. It is 
easier to say what the contract does 
not cover because everything else is 
covered. 

The contract does not cover gradual 
deterioration, moth, vermin, or inherent 
vice. It seems almost superfluous to put 
in those exclusions because nobody 
could expect such coverage, but the ne- 
cessity for such exclusions is proof of 


the broadness of the contract. The war 
risk exclusion is also included in the 
form (portion of which can be deleted), 
and that is about all the risks that are 
excluded—everything else is covered. 
You can realize that this is a very broad 
contract, and the first question that 
comes to mind is—How can you _ write 
it?—-You will be taken advantage of— 
people will put in crooked claims—it is 





too easy to collect. I do not know what 
to answer, excepting I guess the great 
majority of people are honest, and al- 
though I would not say there have not 
been crooked claims, the percentage has 
been remarkably small, and that should 
be a very encouraging aspect to know 
that there are so many honest people. 
Underwriting Jewelry Risks 

In addition, you must consider the 
matter of underwriting. An underwriter 
must be particularly careful when he 
writes a jewelry policy as to whom he 
accepts for this coverage, and I would 
urge you to keep the jewelry policy in 
the category where it belongs, a high 
class policy for high class people. A 
hand-picked business is what it should 
be and you should keep in mind that 
a jewelry policy is something very spe- 





cial—something to be given to persons 
of the highest moral and _ financial 
standing, whose integrity cannot be 


questioned. If you are careful at th 
outset with a policy of this type th 
rest will take care of itself. It is eithe 
a good risk or a bad risk and just a fe, 
bad risks can ruin your experience in 
this business. 

To go back to the insuring clause 
“Against all risks * * * in all situations” 
An easy way to explain the phrase ‘jy 
all situations” is to turn it around 4 
your mind as “wherever it may be sit 
uated.” This means worldwide as it coy. 
ers in the house, on the street, while 
traveling or any other place in the world 
The wording of this insuring clause to 
my mind is the broadest in any ingyr. 
ance cover. 

The matter of rates is also important 
You must know the minimum premiym 
of $10, which is a comparatively ney 
feature. It is not so many years ago 
that the minimum premiums were $75 
and $50 ($75 for full coverage and $9 
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A Supervised Sprinkler is an Automatic Fire Alarm. A Waterflow Alarmon an A. D. T. Central Station Supervised Sprinkler is instantly transmitted to the fire department, 


PROMPT WATERFLOW SIGNAL 
PREVENTS BIG WATER LOSS 


On January 12th, at 11:47 P. M., the A.D.T. 
Central Station in Boston received a waterflow 
signal from the Supervised Sprinkler System in a 
large department store*. The official A. D. T. 


report of the incident reads: 


a ea ee Me 
A.D.T. Inspector and Guards dispatched 11:47% 
Store Management Notified... . 
“Fire cai 


Value of protected property. . 


In the case here related, the Insurance Company 
would certainly have sustained a considerable loss 
if the sprinkler system had not been under Central 
Station Supervision. The instant response to the 
waterflow signal not only kept the fire loss to the 
minimum, but also prevented the possibility of ex- 


tensive water damage. 


The above is just one of a multitude of cases which illus- 


trate how A. D. T. Protection insures insurance premiums 


.. . .$7,000,000” 


*Name furnished on request. 


Services you can show your clients how to obtain better 
protection, and bring about immediate and substantial 
economies as well. May we send you explanatory literature 
—or have a representative explain A. D. T. possibilities 
and arrange to cooperate with you? 


A. D.T. PROTECTIVE SERVICES 


. . $200 


. - safeguards continuity of premium income and client’s 


goodwill, by reducing losses to the minimum. 
By recommending A. D. T. Central Station Protective 


Sprinkler Supervisory and Waterflow Alarm Service. 
‘*‘Aero”? Automatic Fire Alarm Service. 
Watchman Supervisory Service. 

Burglar Alarm and Holdup Alarm Services. 





Reading the “ Trouble Tape” at a Central Station — The client’s pro- 
tective measures are under the constant supervision of the A. D. T. Cen- 
tral Station, in continuous direct-wire contact with emergency forces. 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY 


155 SIXTH AVENUE NEW YORK, N.Y. 


> A NATION-WIDE PROTECTION SERVICE AGAINST FIRE, BURGLARY AND HOLDUP 
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subject to a $50 deductible clause). To- 
day, aS stated, the minimum premium is 

10, showing the popularity of the pol- 
icy, but also, I think, a reflection of the 
times, and it brings in a different clas- 
“ification than has ever been written un- 
der the personal jewelry cover. It was 
q mistaken idea to believe that an as- 
sured who had a small amount of jewelry 
or furs was not as acceptable a risk as 
one with a large and valuable schedule. 

Rate Schedule 

The rate schedule will also show that 
the rates go down as the values go up, 
and that has often been questioned. The 
experience on, the business has justified 
this. The rating is based on the theory 
‘hat a person who has $500,000 worth of 
jewelry will not be wearing it all at one 
time as he will keep the majority of the 
large values in a vault a good part of 
the time and wear the jewelry only on 
occasions. Therefore, the rate on larger 
policies is lower than on the smaller 
policy where an assured has only a few 
pieces, Which are always at risk. 

The policy is subject to a specified lisi 
of all articles to be insured and an ap- 
nraisal is usually required. The ques- 
tion of appraisal, however, is an individ- 
ual company requirement. The usual! 
method is to secure an appraisal from a 
reputable jeweler and on the basis of the 
appraisal, the policy is issued. This prac- 
tice has broken down somewhat in th« 
last few years due to the fact that many 
peonle do not know exactly what jewel- 
ry is worth. This is also a question of 
underwriting and there has been some 
leeway from appraised values where new 
appraisals could not be obtained. I also 
urge you to use the appraisal as the ba- 
sis of your policy, or you may get into 
trouble in case of a loss. 

These policies are recognized as abso- 
lutely legitimate covers for marine com- 
panies to write as the nationwide defi- 
nition of marine powers, which is in 
force in many states. 

In order to cope with the losses that 
may occur anywhere in the world, a 
number of companies have perfected 
worldwide adjustment facilities, having 
made connections with adjusting office: 
in the principal cities in practically all 
of the countries in the world. This in 
itself has been a tremendous task to or- 
ganize, but the necessity for the same 
is apparent as the people who carry this 
type of insurance are continually trav- 
tlling. The policy coverage follows them 
wherever they may be, and to obtain ad- 
justing service, especially when in for- 
eign countries or in some remote spot, 
has been one of the features that has 
made this a valuable contract to hold. 

All Risks Fur Floater 

This brings us to the all risks fur 
policy, another cover which is almost 
identical to the jewelry-fur floater. As 
you know, furs may be made a part of 
the jewelry policy, and when this is done 
they are added at the jewelry rates. A 
separate fur floater can be written at 
different rates (1%—$5 minimum pre- 
mum). The only difference between the 
wo contracts is a clause in the all risks 
lur floater which states that damage 
‘ustained “due to any process or while 
being actually worked upon and result- 
ing therefrom” is not covered. 

For -a while there was considerable 
conflict between the all risks fur floater 
policy and certificates issued by furriers 
under the furriers’ customers contract. 
In most of the states where the nation- 
wide definition’ of marine powers has 
been adopted, it is not permissible for 
furriers to issue annual certificates, sim- 
lar to the coverage on the all risks 
lur floater policy. However, in states 
Which have made an exception on this 
pomt in the definition, or where the defi- 
ution. has not been approved, annual 
certificates may be issued under that 
form by furriers. 

All Risks Personal Effects Floater 
The: personal effects floater policy is 
also an all risks contract. Originally the 
contracts which were issued in this 
country were called by various names, 
Mrincipally referred to as the tourist 
aggage policy. They were no more or 


less than the name implied, as they only 
covered the baggage of an assured while 
travelling. The perils covered were 
named and the rates were fairly low, but 
the form proved to be an unsatisfactory 
one from the standpoint of the company 
as well as the assured. Too many ar- 
guments and disagreements prevailed 
when a loss occurred, as for example, it 
could never be properly ascertained, 
where articles had disappeared, whether 
the loss could be classified as a theft, 
which was usually one of the perils 
named, or was merely lost, mislaid or 
disappeared in some unknown manner. 
The result was that the companies found 
themselves in a position of either hav- 
ing a dissatisfied client or being liberal 
in every case and paying all disappear- 
ance losses as theft losses. 

Gradually the form evolved into an 
all risks contract at a rate at which it 
was felt the business could be properly 


written. The rates are: 

For Full Coverage: 
First $1,000............... 3% 
Amount in excess thereof... 1% 


Subject to $25 Deductible Clause: 
First $1,000 
Amount in excess thereof.. 1% 

Minimum Premium: 

Full Coverage—$20.00, 


Subject to $25.00 Deductible Clause—$15.00, 
except on policies issued for one month 
i Seen eee Se eS $10.00 


There is a form in effect today, in or- 
der to meet a certain demand, and it is 
still called the tourist baggage policy, 
which is written at a lower rate, i. e., 
1%, with a $2 minimum premium. This 
policy only covers fire and risks of 
transportation and as you will note on 
reading the same, is a very limited cover, 
the demand for which is gradually de- 
creasing. The public is become edu- 
cated to all risks forms as they find that 
the limited covers sold at a price are not 
satisfactory when a loss occurs. 


The articles covered are listed as per- 
sonal effects such as are usually carried 
by tourists and travelers. The exact 
items covered under the term “personal 
effects” are not listed. Although it may 
leave the subject somewhat open to dis- 
cussion, the contract is broader and 
more liberal without listing such articles, 
as no matter how many articles you list 
you are bound to omit some effects that 
should be covered. Under the present 
wording, if a personal effect is usual for 
a particular assured to carry, it comes 
within the coverage contemplated under 
the policy. The articles which are not 


covered are clearly listed in the form. 

The policy covers the assured and/or 
his wife and their unmarried children 
permanently residing together, at the 
rates named, but there is a provision for 
additional assureds residing together to 
be added at additional premium. 

The policy does not cover while on th« 
premises of the domicile of the assured. 





ON CRUISE TO WEST INDIES 

W. Ross McCain, president of the 
Aetna (Fire); Joseph W. Russell, vice- 
president of the same company in charge 
of the New York office, and Carl Schrein- 
er, president of the Pilot Reinsurance, 
are passengers on the Reliance for a 
three weeks’ cruise of the West Indies. 
Messrs. McCain and Russell are accom- 
panied by their wives. 





WERNER WITH AMERICAN HOME 


William Werner has been appointed 
agency superintendent of production 
and underwriting of the American Hom«c 
Fire of which J. S. Frelinghuysen is 
president. Mr. Werner has been in in- 
surance for about thirty years and has 
served with the Loyalty Group and the 
Transportation Insurance Co. 
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Destructive winds will soon begin to 


blow. Prepare now to launch a sales cam- 


paign that will place on your books more 


TORNADO AND WINDSTORM INSURANCE 


The "Springfield Group" has a broad- 


side of the coverage ready for distribu- 


tion. Watch for your copy, and use the 


selling ideas it contains to further increase 


your premium income during 1935. 


Chartered 1849 





THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 


‘SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 


Cash Capital, $5,000,000.00 





SPRINGFIELD, MASSACHUSETTS 
GEORGE G. BULKLEY, President 


Harding & Lininger, Mgre., Chicago. John C. Dornin, Mgr., San Francisco. W. E. Findlay, Mgr., Mootres! 
CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 
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Fire Association Co.’s 
In Excellent Condition 


FOUR COMPANIES IN GROUP 





President Lane Points Out Growing Bur- 
den of Taxation; Reviews Loss 
Experience For 1934 





The four companies which are mem- 
bers of the Fire Association of Phila- 
delphia group have made public their 
1934 annual statements and all are in ex- 
cellent condition. During the year the 
Victory was merged with the Reliance 
and the Lumbermen’s and Philadelphia 
National were added to the group, mak- 
ing the present total of four units. 

The Fire Association now has assets 
of $19,122,446. Its unearned premium re- 





OTHO E. LANE 


serve is $8,646,735; total liabilities (in- 
cluding a contingency reserve of $64.,- 
486, but excluding capital), $11,210,724, 


and surplus to policyholders, $7,911,721, 
of which $2,000,000 is capital and $5,911,- 
721 is net surplus. 

The assets of the Lumbermen’s amount 
to $4,328,294. Its total liabilities, except 
capital, are $1,687,279, of which $1,355,792 
is unearned premium reserve. The cap- 
ital is — and the net surplus is 
$1,641,015. 

The Reliance has $3,608,106 admitted 
assets. Its unearned premium reserve 
is $837,521, and other items bring total 
liabilities other than capital up to $1,099,- 
694. It has a surplus to policyholders 
amounting to $2,508,412, of which $1,000,- 
000 is capital. 

The Philadelphia National has assets 
amounting to $2,421,603 and total liabili- 
ties, except capital, of $610,296. Its un- 
earned premium reserve is $493,152. It 
has $1,000,000 capital and $811,307 net 
surplus, making a surplus to policyhold- 
ers of $1,811,307. 

President Lane on Taxation 

Reporting to shareholders of the Fire 
\ssociation, President Otho E. Lane said 
concerning taxation. 

“Heavy taxation continues. During the 
year we provided for a total of $386,324 
in taxes of every name and style. This 
is 26.9% of the 1934 net earnings (ex- 
cluding consideration of profit or loss— 
ledger assets) and equals $1.93 per share. 
Expressed differently, this is well nigh 
five cents out of every dollar of premium 
earned. No relief is immediately visible: 
and, indeed, we probably face increased 
rather than diminished taxes in every 
direction. This is the inevitable conse- 
quence of current political and economic 
philosophy and action.” 

On other points in the company’s op- 
erations he said: 

“The net premiums of Fire Association 
for the year were $8,699,986, an increase 
of $1,760,837 when compared with the pre- 
mium income for 1933. Favorable fire 
loss costs have prevailed since the spring 


Provision Limiting Time for Suit 


Not Extended By Bankruptcy Act 


The provision in a policy that action 
must be commenced against the company 
within one year from the date of the 
happening of the loss was held to bar 
action on the policy commenced after 
expiry of the time limitation by the in- 
sured’s trustee in bankruptcy, notwith- 
standing Section 1ld of the Federal bank- 
ruptcy act permitting action by or against 
a trustee in bankruptcy within two years 
after the closing of the estate. Irving 
Trust Co. v. Camden Fire, 276 N. Y., 
S. 85 (Supreme Court, Special Term, New 
York County). 

Justice Frankenthaler said that the cir- 
cumstance that certain provisions of the 
New York Civil Practice Act in respect 
to the commencement of actions for the 


purpose of the state statute of limita- 
tions have been held to apply even where 
the time limitation is one imposed by 
contract rather than by statute does not 
necessarily require 2 holding that Section 
1ld of the Federal bankruptcy act will 
also be permitted to overcome the ex- 
press stipulations of a voluntary agree- 
ment. Justice Frankenthaler cited Corney 
v. United Surety, 217 N. Y., 268, 272, 
where Judge Cardozo, writing for the 
Court of Appeals, intimated that limita- 
tions prescribed by statute and those im- 
posed by contract might not be treated 
on the same basis for all purposes. 

Defendant’s motion for summary judg- 
ment dismissing the complaint was 
granted. 





of 1933. Loss conditions in the marine 
business have been generally unfavor- 
able for the past twelve months with 
several major catastrophes contributing. 
Notwithstanding this, our losses incurred 
to premiums written were 39.3%; to pre- 
miums earned 41.5%. The correspondins 
figures for 1933 were 47.3% and 414% 
respectively. 

“Percentage-wise, expenses improved 
during 1934, being 48.6% of premiums 
written. This compares with 51.2% in 
1933, 52.2% in 1932. Two dividends of $1 
a share were paid during 193. 

“The favorable underwriting results of 
the past twenty months may not be con- 
servatively viewed as a new and perma- 
nent trade level. Higher loss costs will 
certainly return and may reasonably be 
expected to reappear in degree during 
the current year. This is not pessimistic, 
but rather a prophecy resting upon past 
business history. Obviously, it is beyond 
sane expectation to hope for continued 
business improvement unless the country 
makes progress.” 


United States Fire Shows 
Large Surplus in Report 


The United States Fire of the Crum 
& Forster group, in its 111th annual 
statement, shows admitted assets of $25,- 
384,876 and surplus to policyholders of 
$13,788,667, of which $2,000,000 is capital 
and the remainder net surplus. The re- 
serve for unearned premiums is $9,200,832 
and for losses in process of adjustment 


$1,573,445. 





PREMIUM FINANCING MEETING 


A meeting of the committee on insur- 
ance premium financing of the National 
Association of Finance Companies was 
held Wednesday at the office of the 
chairman, C. R. Arbaugh, in Cleveland. 
The committee is seeking to prepare uni- 
form forms for premium financing which 
will be satisfactory to the insurance com- 
panies and which will meet present ob- 
jections of one sort or another. 
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HOLDING CLIENTS 


depends upon two things:— 


Aggressiveness of the Agent 
Stability of the Company 
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PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO: 


{ Fire—200 Bush Street 


| Marine—231 Sansome Street 





CAMDEN FIRE CHANGES 





Millwood Truscott, Ass’t Secretary, R 
tires After 33 Years’ Service; Senter 
Loss Department Manager 

Millwood Truscott, assistant Secretary 
of the Camden Fire Insurance Associa, 
tion since 1904 and connected with that 
company since 1902, retired February 14 
He is a brother of J. Lynn Truscott, for. 
mer president of the Camden Fire, who 
retired in 1930 because of ill health. He 
was the oldest employe in the service 
of the company, having been first em- 
ployed as an adjuster and fieldman thir. 
ty-three years ago. 

The following officers of the Camden 
Fire were re-elected at the organization 
meeting of the directors on February 14. 
William T. Read, president; John F. Gil. 
liams, vice-president; Barry Truscoy 
vice-president ; Harry O. Huth, vice-pres. 
ident; Elwood S. Thompson, secretary 
and treasurer; Charles W. Makin, assist. 
ant secretary, and William John Wood. 
second assistant secretary. 

Wilbur Sparks, formerly manager of 
the inland marine department, has been 
appointed manager of the loss depart- 
ment succeeding John C. Myers ‘ho is 
engaging in private business in Toledo, 0, 


Glens Falls Promotes 


W. D. Hicks and R. A. Leeret 


The Glens Falls has elected Hubert C. 
Brown a director, Wallace D. Hicks a 
secretary and appointed Robert A. Lee- 
ret as manager of its automobile fire 
and theft department. Mr. Brown 
comes from a Glens Falls Insurance Co, 
family—his grandfather, the late Colonel 
John L. Cunningham, having been presi- 
dent from 1892 to 1914 and his father a 
director from 1914 to 1921. He, himself, 
is carrying on the traditions of the 
family by conducting a thriving insur- 
ance agency. 

Mr. Hicks becomes a secretary after 
twenty years of service. A year ago he 
was elected secretary of the Glens Falls 
Indemnity. Mr. Leeret has been acting 
manager of the automobile fire and theft 
department for several years in addition 
to his duties as manager of the inland 
marine department. He is beginning his 
seventcenth year with the company. 





Officer of Fall River 
Local Board 27 Years 


James A. Griffiths, who resigned re- 
cently as secretary-treasurer of the Fall 
River, Mass., Board of Underwriters af- 
ter twenty-seven years in that office, was 
guest of honor at a dinner given for him. 
Among the guests were President Edwin 
J. Cole of the National Association of 
Insurance Agents, President Ralph G. 
Hinkley of the New England Insurance 
Exehange, and Mayor A. C. Murray of 
Fall River. George Kay has been named 
to succeed Mr. Griffiths as secretary- 
treasurer of the local board. 





OHIO SCHOOL FUND PROPOSED 

A state fund for insuring school prop- 
erty in Ohio has been proposed in a re- 
port of the Bureau of Educational Re- 
search at Ohio State University. It 1s 
claimed that over a four year period 
Ohio school districts have paid $15 in 
insurance premiums for every dollar col- 
lected in losses. 





SECURITY’S 1934 STATEMENT 

The Security of New Haven shows 
assets of $9,904,760 in its annual state 
ment for 1934. This fine old company 
which has been operating since 1841, ha 
capital of $2,000,000 and net surplus ¢! 
$3,010,487. The reserve for unearned pre 
miums totals $3,723,090. 


MARINE SPECIAL FOR ST. PAUL 


C. A. Bischoff has been appointe! 
marine special agent for the St. Pat 
Fire & Marine, covering New Jersey 
with headquarters in New York City 
He was formerly affiliated with the w.F 
Boylan agency here. 
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Shipowner Criticizes 
London Hull Rates 


TOO LOW ON FOREIGN SHIPS 
Lord Essendon Also Hits Spirit of Na- 


tionalism as Detrimental to Foreign 
Trade Development 


Lord Essendon, Britain’s wealthiest and 
best-known shipowner, made a number of 
important points when addressing the 
Insurance Institute of London recently 
on “Insurance and Shipping.” They de- 
serve attention, as Lord Essendon is 
directly interested in insurance offices as 
well as shipping enterprises and is thus 
in a position to see the different sides of 
questions affecting the two industries. 

One of these points was the suggestion 
that vessels transferred to foreign flags 
were frequently insured in the London 
market at lower rates and on better terms 
than applied to the same ships when 
sailing under the British flag. 

“T recognize,” said Lord Essenden, 
“that there are some foreign owners 
whose record is such that they would, 
quite properly, be entitled to a favorable 
rate, but the type of criticism I have 
found it most difficult to deal with is in 
regard to the cover which is said to be 
given by foreign underwriters and more 
or less automatically reinsured in London 
on a basis that allows the foreign under- 
writer to take a profit and pass practi- 
cally the whole of the risk to the London 
market. 


Nationalization Injures Insurance 


“I have among my records a pamphiet 
which I prepared, and which was subse- 
quently printed, dealing with the threat 
of nationalization, and it contains the 
following paragraph:- ‘The nationali- 
zation of shipping would involve the 
Government running the entire insurance 
risk themselves, which would practically 
put out of business such industries as 
marine insurance, average adjustment, 
protection, and indemnity associations, 
even chambers of shipping and other 
kindred and specialized institutions, de- 
stroying the initiative enterprise, devel- 
opment, and thinking powers of a large 
section of the community. These facts, 
necessarily stated very superficially, were 
some of the evils that would result from 
the nationalization of shipping. 

“That was some fifteen years ago. 
The threat of nationalization passed, but 
a great many other countries awoke to 
what they conceived to be the necessity 
for national mercantile marines. This 
spirit of nationalism has spread and with 
ithas developed not merely the desire to 
possess mercantile marines, but the nec- 
essity of maintaining them, and subsi- 
dies have become the order of the day. 
The situation has become so chronic that 
even the British Government has been 
obliged to grant a defensive subsidy of 
£2,000,000 to the tramp section of the 
shipping industry. 

“The policy underlying all these theo- 
ties which demand national fleets is that 
a national fleet is a necessity for the 
Protection of each particular country’s 
foreign trade in time of war, and in some 
cases also the necessity either for physi- 
cal protection of the particular country’s 
ood supplies, or as auxiliaries in support 
of military or naval operations overseas. 
Anyhow, the point we are particularly 
concerned with is the desire to protect 
foreign trade, but. curiously, nearly all 
the countries which have given encour- 
agement to the development of their mer- 
cantile marines have simultaneously 


adopted a variety of policies having for 
their object the development of national 
industries, 
“In other words, they have endeavored 
to become self-supporting as far as possi- 
€, and by tariffs, quotas, and a variety 
of restrictive measures 


have brought 





about, either by design or as an inevi- 
table consequence, a very great contrac- 
tion in world trade. We therefore have 
three cogs all out of gear—ships main- 
tained on an uneconomic basis, national 
industries being fostered by uneconomic 
measures, and international trade being 
restricted. All these things affect insur- 
ance as well as shipping.” 





MARSHALL TALKS ON I. M. U. A. 

Raymond T. Marshall, well-known 
secretary-manager of the Inland Marine 
Underwriters Association, outlined the 
origin, purposes and operation of the as- 
sociation when speaking before the ma- 
rine class of the Baltimore Insurance 
Society last Thursday. The principal 
purposes of the I. M. U. A. are stabili- 
zation and co-operation, and today the 
association has jurisdiction over more 
than twenty different inland marine lines. 
One of the important recent accomplish- 
ments of the acquisition cost committee 
was the clarification of the New York 
agency situation from an inland marine 
standpoint. The action was accepted by 
both companies and agents. About 150 
companies are today members of the I. 
M. U. A. Mr. Marshall said. 


URGES SPRINKLER SYSTEMS 


British Speaker Discusses Costs and 

Added Weight; Held Far Superior 

to Human Protection 

Figures of the approximate cost and 
weight of sprinkler installations in ships 
were included in the paper on “Preven- 
tion of Fire on Passenger Ships,” which 
was read before the Institution of Engi- 
neers and Shipbuilders in Scotland re- 
cently by G. E. Taylor of Messrs. Mather 
& Platt, Ltd. The cost, based on a num- 
ber of trial estimates made from plans 
obtained by shipbuilders, was put at from 
1% to 1.25% of the value of the ship, 
while the additional weight involved, the 
author said, was relatively less in a large 
ship than in a smaller vessel. The in- 
stallation in the L.M.S. steamer Princess 
Maud weighed twelve and one-half tons 
and that in the Orient liner Orion fifty- 
three tons, while the calculated weight of 
the complete equipment for another fa- 
mous vessel was about 130 tons. 

Mr. Taylor said he was so confident 
that the automatic fireman was as much 
superior to the human patrol as the pres- 
ent-day steam turbine was superior to 
the single-cylinder non-condensing steam 
engine, that he ventured to urge ship- 
owners, shipbuilders and their technical 
staffs to study the merits of the auto- 
matic sprinkler and fire alarm system. 
as being the best means of safeguarding 
a passenger ship and its cargo of human 
souls against disastrous fire. 





Allowance in General Average of 
Temporary Repairs, P. A. Damage 


The question of the allowance in gen- 
eral average of temporary repairs of par- 
ticular average damage with special ref- 
erence to vessels broken up is discussed 
by a writer in the current issue of the 
Marine Underwriter, the organ of the 
International Union of Marine Insurance. 
This correspondent says in part: 


In considering this question, which is 
one with which underwriters are fre- 
quently faced in practice, it will be as 
well to deal with typical examples. 

In the first place it is proposed to 
take the case of a vessel sold for break- 
ing up which sails with cargo to the 
breaking up port. An accident occurs 
on the voyage such as collision, strand- 
ing or breakdown of machinery, which 
makes it necessary to put into a port of 
refuge for repairs. It is important to 
bear in mind that the putting into port 
is the result of damages of a particular 
average nature, and not to repair a sac- 
rifice made for the common safety. The 
shipowner wants to deliver his boat at 
destination and he is bound by his bili 
of lading or charter party to deliver the 
cargo at destination if he can do so with- 
out incurring expense which makes the 
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continuance of the voyage economically 
unsound. 

It frequently happens that the ship’s 
damages are such that they can be re- 
paired in a manner which would not be 
considered a complete reinstatement to 
the condition as before the accident but 
which are nevertheless sufficient to en- 
able the voyage to be completed. Obvi- 
ously, the practicable course is to effect 
such repairs and thereby incur a mini- 
mum expense and minimum delay, but 
because those repairs are not what 
would be considered “permanent” repairs 
for a vessel remaining in commission, 
must they therefore be treated as “tem- 
porary” repairs and as such allowable in 
general average? 

York-Antwerp Rules 

Rule XIV of the York-Antwerp Rules 
1924 could apparently be applicable to 
this case. The Rule reads: “ * * * 
Where the temporary repairs of acci- 
dental damage are effected merely to en- 
able the adventure to be completed, the 
cost of such repairs shall be admitted 
as general average only up to the sav- 
ing in expense which would have been 
incurred and allowed in general average 
had such repairs not been affected there. 

“No deductions ‘new for old’ shall be 
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made from the cost of temporary repairs 
allowable as general average.” 

As it is the practice both in England 
and on the Continent to treat the tem- 
porary repairs as a first charge against 
the saving in general average expendi- 
ture irrespective of the saving to other 
interests, it will be understood that in 
nearly all cases where the above rule 
applies it is possible to admit the whole 
of the temporary repairs. 

The net result of this is that, although 
the casualty is of a particular average 
nature, it costs the shipowner nothing to 
repair, the whole expense being thrown 
on the general average and the vessel of 
course being worth as much for break- 
ing up with the so called “temporary” re- 
pairs as if full reinstatement had been 
made. Even if the vessel were insured 
F. P. A. the hull underwriters would be 
obliged to contribute to the temporary 
P. A. repairs of machinery. 

The hull underwriters could of course 
insist on only insuring such voyages on 
F. O. D. conditions although it is pos- 
sible that the risk would arise on a time 
policy when even this protective measure 
might not be available, but for the cargo 
underwriter there seems to be no protec- 
tive measure available at all. 

The writer submits that the allowance 
in general average of the repairs effected 
at the port of refuge in the above case 
can be criticized in two ways. Firstly, 
the allowance can be criticized in its en- 
tirety and secondly if the first plea is 
not successful it can be argued that at 
least the normal deductions of “thirds” 
should be made from the amount 
charged to general average. 

Suggests Adoption of Rule of Practice 

Pending such time as the York-Ant- 
werp Rules 1924 may come up for re- 
vision it might be well for the various 
national Associations of Average Ad- 
justers to consider the adoption of a rule 
of practice which would obviate the ship- 
owner claiming in general average for 
temporary repairs of particular average 
damage except where those repairs have 
actually been replaced by permanent re- 
pairs. 

There is a further case which should 
equally be considered where a similar 
accident occurs but where the vessel is 
not at the time actually consigned to the 
breakers’ yard. 

Repairs of a temporary nature are re- 
sorted to at the port of refuge as being 
the most practical way out for all con- 
cerned and after completion of the voy- 
age the owner decides not to make per- 
manent repairs but to demolish the boat. 

This situation can certainly be looked 
at from two points of view. Some will 
say that the alternative to effecting tem- 
porary repairs would be to incur heavy 
general average expenditure and there- 
fore it is practicable to treat the cost of 
the temporary repairs as general aver- 
age, so as not to prejudice the owner 
for taking the reasonable course. More- 
over, having once admitted that such re- 
pairs are allowable in general average as 
substituted expenses, that decision can- 
not be affected by what the owner later 
on decides to do about repairing or de- 
molishing at destination. Others will say 
(and the writer shares this view) that 
the shipowner is bound to do what is 
reasonable at the port of refuge and that 
the time for deciding what is general 
average and what is not general average 
is after the completion of the adventure 
when the whole facts are available. 

So far the matter has only been looked 
at as an allowance under York-Antwerp 
Rules 1924. Under English law it is 
quite definite that such expenditure on 
temporary repairs of particular average 
damage cannot be made good, but on the 
contrary the law of Italy apparently ad- 
mits temporary repairs even without ap- 
plying the theory of substituted expenses 





ROBERT GERLING DEAD 

Robert Gerling, founder and general 
manager of the well-known Gerling Kon- 
zern of Germany, died recently. Many 
insurance men attended the funeral ser- 
vices with Director Hilgard of the Alli- 
anz the chief speaker. His death, at the 
age of 57 vears, was due to pneumonia 
which he contracted while on vacation. 
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W. A. Schaefer Critical 
Of State Insurance 


N. J. AGENTS GET HIS VIEWS 


Newark Agency Leader Vigorous in 
Opposition to Compulsory Auto 
Insurance Legislation 


\ warning on the trend toward stat 
participation in insurance in New Jer 
sey was sounded by Walter A. Schacfer, 
prominent Newark insurance agent, in 
his address on Wednesday before the 
annual meeting of the New Jersey As- 
sociation of Underwriters in Trenton 
Mr. Schaefer, who is past president of 
the Casualty Underwriters Association 
of the state, gave first attention to As- 
sembly bill 72 which calls for a state op 
erated automobile liability insurance 
tund. He criticized the bill as being 
poorly drawn, especially in its provision 
for insurance rates equal to half of the 
car license fee for protection in $5,000, 
$10,000 limits tut what is of the great- 
cst importance, he said, is the fact that 
this bill is indicative of three widcely- 
held erroneous beliefs: 

1. That compulsory automobile liabil 
ity insurance would be a good thing 

That the state should go into busi- 
ness and have a monopoly of that busi- 
ness, 

3. That the state can transact business 
more reasonably than private enterprise. 
Scores State-Managed Service 
The speaker felt that all insurance 
inen would agree to the following state- 
ments as to the effect of state-managed 

insurance service. He outlined: 
a—“That the state has no more richt 
to go into the insurance business than 
to go into the business of manufactur 
ing clothing, preparation of foodstuffs, 
or the transportation of goods. 
b—“That the state in its services al 
ways becomes bureaucratic. inefficient 
and subject to political manipulation 
c—“That the state never approaches 
the low cost reached by private business 
unless important capital and other costs 
are entirely omitted from the state fund 
and transferred to the general tax roll.” 

The speaker further emphasized: 

“All insurance men understand these 
facts as to state insurance, but what is 
not so generally understood is the 
vicious nature of compulsory automobik 
liability insurance or compulsory any 
kind of insurance, Until insurance men 
themselves thoroughly understand why 
compulsory insurance is vicious they will 
not be able to combat the increasing 
interest in this as the solution of our 
growing traffic problem.” 

Further along in his talk Mr 
enumerated some of the “deplorable re- 
sults” obtained in) Massachusetts under 
its compulsory automobile liability law 
noted, for example, that commissions of 
agents and brokers have been reduced 
below the point of profitable handling 
of this type of business. He then re- 
ferred to New Jersey's own automobile 
financial responsible law as “not hav- 
ing functioned properly” and that hun- 
dreds of drivers operating cars have vio- 
lated this law and yet have not been 
brought under its discipline 

Finally Mr. Schaefer labelled as inade- 
quate the $20,000 appropriation for auto- 
mobile safety education given to the mo 
tor vehicle commissioner for the entire 
state. He said: “We have spent millions 
in this state for safety highways. We 
spend annually in our public schools t 
educate our children to be useful citi 
zens. And to use our highways as good 
citizens we appropriate out of the mil- 
lions derived from automobile taxes ex- 
actly $20,000 for automobile safety edu- 
cation,” 

The solution of the automobilk 
problem, in) Mr. Schaefer's 
discipline and education, 


Schaefer 


safety 
opinion, is 


CASUALTY AND SURETY 





N. J. Underwriters Ass’n 
Roused by State Trend 


MEETING 


ACTION AT TR ENTON 


Past- Presidents Attend; F. V. 
Burns Luncheon Speaker; 

Discusses Legislation 

More than a hundred members of the 
New Jersey Association of Underwrit- 
ers were in semi-annual session in Tren- 
ton Wednesday. It was one of the 
largest gatherings in recent years. 
Eight past-presidents were on_ hand. 
They were W. M. Dickinson, Fred J. 
Cox, Arnold Rippe, T. W. Cocker, Harry 
L. Godshall, Frederick Hickman, Alan 
V. Livingston and William G. Hurtzig. 
Luncheon guests included Chris A. 
Gough, Deputy Insurance Commissioner ; 


Eight 





Leon A. Watson, A. R. Lawrence and 
Fredrick V. Burns, who was the chief 
luncheon speaker. 

Concentrated opposition to state par- 


ticipation in private insurance business 
featured the meeting, this note being 
sounded first in the address of President 
Stanley Stults. In this connection the 
legislative trend toward monopolistic 
state compensation funds and compul- 
sory automobile insurance in New Jer- 
sey was given attention. Particularly 
helpful were the background facts on 
these problems as given by Mr. God- 
shall in his legislative report, William 
Wilson in his compensation report, and 
W. A. Schaefer in his automobile re- 
port. 

The — association’s 
were reported in fine 
bership is now close 


financial affairs 
shape and mem- 
to 400, which in- 


cludes nine new members this week. 
President Stults, a gracious presiding 
officer, introduced and warmly welcomed 


the newcomers. 

Legislative matters were a feature of 
the executive committee session Tues- 
day night. The only resolution passed 
urged the agents to contact their con- 
uressmen at once for a bill “with teeth” 
which would prevent non-admitted com- 
panies using the United States mails. 


High Spots of Stults’ Report 


\ feature of the presidential report by 
C. Stanley Stults of Hightstown, this 


year’s leader of the New Jersey Asso- 
ciation of Underwriters, who were in 
annual session on Wednesday in Tren- 
ton, was the tribute paid to the wise 
administration of the men who super- 
vise New Jersey insurance rates and 
practices. Mr. Stults referred to A. R. 


Lawrence, deputy insurance commission- 
er, who handles compensation rating; 
Leon A. Watson, fire insurance expert, 
whose silver anniversary with the rat- 
ing office occurs in September, and 
Chris Gough, deputy commissioner, wh« 
‘is doing good work in the examination 
of new applicants for agent’s licenses.” 

President Stults said the New Jersey 
association has gone on record as op- 
posed to state fund automobile or com- 
pensation and said that the words of 
Governor Harold G. Hoffman in his Lin- 
coln Day address in New York “ex- 
pressed our thoughts on this idea.” Gov- 
ernor Hoffman said: 

“I question seriously that public policy which 
deliberately sets out to destroy investments, 
ignores the principles of economy and _ service 
evolved slowly am at enormous cost of money 
and effort by established organizations; I chal- 
lenge that public policy which places heavy and 
yet heavier taxes on private business and then 
offers a tax free service by a publicly owned 
organization, 

Auto Liability Situation 

Referring to the automobile liability in- 
surance situation, Mr. Stults called it 
“the outstanding example of remote con- 
trol of insurance rates,” explaining: 
“These rates are made by the National 
Bureau of Casualty & Surety Underwrit- 
ers with headquarters in New York. 
They are of course unable to sense a lo- 
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TO HEAR FLOYD R. DU BOIS 


N. Y. Broker on Program of American 
Management Ass’n; To Discuss 
Social Insurance 
Among the insurance topics to be dis- 
cussed at the forthcoming American 
Management Association annual meet- 
ing, April 8-9 at Atlantic City, N. J., will 
be social insurance legislation, compul- 
sory automobile insurance and monopo- 
listic state funds. A. Robinson, Mc- 
Kesson & Robbins, will preside over the 
insurance session. On the opening day’s 
program will be Floyd R. DuBois of 
Frank & DuBois, whose subject is “Un- 
utilized Possibilities of Inland Marine 

Insurance.” 

A feature of the social insurance dis- 
cussion will be an opinion as to how the 
new legislation will affect workmen's 
compensation, given by a casualty insur- 
ance man, and a life insurance man’s 
viewpoint on its effect on group life and 


pensions. These speakers will be known 
shortly. 
A. M. A. insurance members will also 


get the benefit of a round table confer- 
ence on compulsory automobile insur- 
ance and monopolistic state fund trends. 
The full program for the meeting will be 
ready within a few days. 


REPRINT OHIO REPORT 


Casualty Executives’ " Association Sends 
Out Results of Probe Into Com- 
pensation Law There 
The much discussed report of a gov- 
ernor’s investigating committee into the 
operation of the Ohio workmen’s com- 
pensation law has been reprinted by the 
\ssociation of Casualty & Surety Exec- 
utives and sent out this week to its com- 
pany membership. The association feels 
that this report will be of general in- 
terest to all those concerned with work- 
men’s compensation laws and their ad- 

ministration and operation. 

It is interesting that Richard Fondil- 
ler, well known New York actuary, was 
engaged to aid the governor’s committee 
in studying certain important phases of 
its investigation where an expert knowl- 
edge of insurance and accounting prac- 
tico was required. 


C. SCOTT BENTLEY HURT 
C. Scott Bentley, assistant manage 
Travelers casualty division, New York, 
is in a Brooklyn hospital being treated 
for injuries sustained in an automobile 
accident. Mrs. Bentley was also injured. 





cal situation. The statistical minds of 
those now in authority in that bureau 
fail to grasp either the selling psychol- 


ogy or the political significance of many 


of their rules and rates. Automobile lia- 
bility insurance with many agents in the 
country districts is now almost a thing 


of the past and unless sonie intelligent 
thought is given to the city districts they 
will soon find that business. going the 
way of the country business.” 


N. J. Casualty Ass’n 
Greets John R. Cooney 


AT FINE LUNCHEON TURNOUT 


Members Given Picture of Legislative 
Outlook; Appoint Committee to 
Probe Equity Rating Abuses 


There was a fine turnout at the 
monthly luncheon meeting of the Cas- 
ualty Underwriters’ Association of New 
Jersey on Tuesday in Newark to wel- 
come John R. Cooney, president of the 
Loyalty Group, and his fellow officers, 
Executive Vice-President William B. 
Rearden and _ Vice-President Frank 
Franzen, all of whom honored 
guests of the 
no formal  speech-making, 


were 
association. There was 

President 
Cooney and his associates preferring to 
be interested listeners to the regular 
business of the organization. 

With several of its members planning 
to attend the Trenton meeting of the 
state agents’ association the next day it 
was appropriate that the Casualty Un- 
derwriters voted unanimously to invite 
into its membership the presidents of 
state and county agency organizations, 
a step taken not only to make the asso- 
ciation more representative but stronger 
from a legislative viewpoint. 

Another significant action was the ap- 
pointment of a committee composed of 
Walter A. Schaefer, Newark agent; E. H. 


Babbage, Banke rs Indemnity vice-presi- 
dent, and E. C. Graff, General Accident, 
to investigate reported abuses of the 


equity rating plan on large fleets of cars. 


This subject was introduced by Mr. 
Schaefer. 
Pending legislation at Trenton was 


thoroughly discussed foilowing reports by 
Byron C. Conklin and Mr. Graff, who ts 
president of the association. The latter 
felt that the monopolistic state fund mea- 
sure for compe nsation and the state de- 
posit bill, both in committee, had slim 
chances of passage. The compulsory 
auto insurance bill, Assembly 72, would 
also die, he felt. He urged that support 
be given to Senate bill 121 and Assembly 
bill 198, both guest liability measures. 

The recent New York agitation for a 
monopolistic state fund and the compro- 
mise plan submitted to Governor Lehman 
to guarantee benefits to unpaid compen- 
sation claimants were naturally topics of 
discussion, It was explained, however, 
that the New York premium pool idea 
may not be extended to New Jersey 
until it had been given at least a years 
test in New York State. 


JOHN T. JONES IN HOSPITAL 


John T. Jones, vice-president, United 
States Guarantee. is in a Miami ‘hospital, 
result of an automobile accident in which 
one of his ribs was fractured. Mrs 
Jones, alsc in the hospital, had several 
ribs tractured in the same accident. 
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Towner Acts to Drop Premium Charge 
On Inactive Checking Accounts 


The Towner Rating Bureau, after 
more than six months of study, took sig- 
nificant action this week in removing 
the premium charge on inactive check- 


ing accounts insured for check forgery 
under insuring clause “D of bankers 
blanket bond form 8 revised and under the 
bankers’ blanket forgery and alteration 
bond form. In effect the Towner ruling 
gives the insured a credit but takes away 
no protection. : : ; 
In order to qualify for this credit, 
which is effective at once on all new 
business and at the respective anniver- 
sary dates of existing bonds, the insured 
is to agree in writing that it will segre- 


gate and set up a separate account or 
the general ledger to control the indi- 
vidual ledger sheets for such inactive 
accounts and that all withdrawals from 
these accounts will be approved by an 
executive officer of the insured, who 
shall initial the withdrawal entry on the 
individual ledger sheet and the specific 
check in question. 

It is further agreed “that whenever an 
inactive account becomes active by either 
a deposit or withdrawal, such account 
will be considered an active account for 
premium purposes until eighteen contin- 
uous months have again elapsed without 
a deposit or withdrawal. No mid-term 
adjustment.” 





PA. STATE SURETY FUND 


Sought in New Bill, It Would Become 
Effective in 1936; Proposed by 
Socialistic Legislator 
Another State fund, which would be 
in competition with private companies 
now writing surety bonds for public offi- 
cials in Pennsylvania, has been proposed 
in a bill introduced in the Legislature 
by Representative Darlington Hoopes, 

Socialist member from Reading. 

It provides for creation of a State 
Surety Insurance Fund. It would be 
mandatory for state officials to be bond- 
ed in the State fund, optional with mu- 
nicipalities. The governing board would 
be the Insurance Commissioner, State 
Treasurer, and Auditor General. 

The fund would begin operating in 
1936 on rates published by next October 
1. Five per cent. of premiums are ear- 
marked for surplus until $100,000 has 
been set aside, and thereafter 5% would 
be diverted to repay the $100,000 appro- 
priation for initial expense. 

The Hoopes bill provides for a man- 
ager of the proposed state fund at $7,500 
a year, an assistant manager at $6,000, 
an actuary at $4,500, attorneys at an ag- 
gregate cost of not more than $10,000 a 
year, and other employes at salaries to 
be fixed with approval of the Governor. 

The Socialist bill provides that the 
State shall not guarantee the fund be- 
yond the liability imposed by the initial 
appropriation. 





Promotions Made in Aetna’s 


Greater New York Branch 


Harry F. O'Malley, assistant manager, 
fidelity and surety department, Aetna 
Life & Affiliated Companies in New 
York, has been made associate manager 
of that department with Major E. B. 
Southworth as manager. Harry B. Wat- 
kins has been moved up to assistant man- 
ager in charge of fidelity and blanket 
bond business and Harvey Self has been 
also named assistant manager in charge 
of court bond business. 

In the companies’ New York claim di- 
vision, Willas L. Vermillion has been 
appointed assistant manager, succeeding 
in that capacity Lee Ingraham whose 
appointment as manager of the claim 
division, New York office, was recently 
announced. 





PHILA. A. & H. MEETING 
The Accident & Health Underwriters 
Association of Philadelphia at its Feb- 
Tuary luncheon meeting heard Dr. Wil- 
liam C. Minnich describe a new method 
of treating fractures, said to make for 
quicker healing. 


BROWN AND MANN TO SAIL 

Ernest W. Brown, head of the fleet 
of reciprocals, and William B. Mann of 
the casualty end of the reciprocal fleet, 
will sail tomorrow through the canal on 
the S.S. Pennsylvania. 





WAS WITH WAR RISK BUREAU 

Leon Fraser, who has resigned as 
head of the Bank for International Set- 
tlements, and will become a vice-presi- 
dent of the First National Bank of New 
York, was at one time with the Bureau 
of War Risk Insurance. 


N. Y. BRIDGE LEAGUE FORMED 





Stanley Maynard President; W. A. Earl 
V.-P., R. A. Kearney Treasurer-Sec- 
retary; Another Tournament Soon 


The New York Insurance Bridge 
League was formally organized at a din- 
ner meeting last week and the following 
officers were nominated: Stanley May- 
nard, manager of agencies, Standard 
Surety & Casualty, as president; William 
A. Earl, associate general counsel, Hart- 
ford Accident & Indemnity, as vice-pres- 
ident; R. A. Kearney, secretary, Sun In- 
demnity, as treasurer and secretary. 

The board of governors is composed 
of Stanley Maynard as chairman, Clif- 
ford L. Beardsley, America Fore; E. G. 
Crapser, Bankers & Shippers; Ambrose 
Ryder, Great American Indemnity; Wil- 
liam A. Earl, Hartford Accident & In- 
demnity; J. R. Rooney, Indemnity Insur- 
ance Co. of North America; J. W. Ken- 
nedy, Insurance Co. of North America; 
Charles G. Roth, National Surety Cor- 


poration; W. A. Rattelman, National 
Union Fire Insurance Co.; R. Arthur 
Kearney, Sun Indemnity Co.; R. L. 


Barnes, Travelers Insurance Co. 

W. A. Rattelman of the National Union 
Fire Insurance Co. was appointed chair- 
man of the Tournament Committee; Wil- 
liam A. Earl of the Hartford Accident 





Safe Driving Record 

Exceptional records for safe driving 
have just been made by 1,082 sales- 
men of the Continental Baking Co. 
who on January 1 had completed three 
years of driving through city streets 
without accident. In that period the 
men had averaged 42,000 miles, and 
their combined travel totaled 44,000,- 
000 miles, equal to one and a half 
times around the world. 

In a series of ceremonies being held 
in approximately 100 cities through 
the country, the drivers are being pre- 
sented with gold “safety” medals. 
Through the year about 400 more 
salesmen will become eligible to re- 
ceive the gold medals if their accideni 
records continue clear. 











& Indemnity Co., chairman of the Mem- 
bership Committee, and J. R. Rooney of 
the Indemnity Insurance Co. of North 
America, chairman of the House and 
Finance Committee. 

Announcement will be made shortly of 
the next tournament, the winning teams 
of which will meet in a final match to 
determine the championship team of the 
insurance fraternity as coming within th 
rules of the N. Y. Ins. Bridge League. 









ASSETS 
Cash in Banks and on Hand... 


*Bonds 












Canadian Government (Sta- 


EMPLOYERS 


United States Government....$2,188,106.19 


$ 724,219.23 


REINSURANCE 
CORPORATION 


Condensed Statement as of December 31, 1934 










LIABILITIES 


Loss Reserve, Liability and Com- 


pensation (Schedule P Basis)... $2,973,625.13 


cluding Investigation Expense 














by law. 


LOS ANGELES 
Jack Woodhead 


EDWARD G. TRIMBLE, President 
HOWARD FLAGG, Executive Vice-President 
J. B. ROBERTSON, Vice-President & General Counsel 


SAN FRANCISCO 
T. A. Long 


*Bonds and Stocks valued on N. Y. Insurance Department basis— 


On the basis of December 31, 1934 market quotations for all bonds and stocks owned the total admitted assets would be 
increased to $9,960,684.76 and the special reserve to $587,374.75. 


Securities carried at $889,750.00 in the above statement are deposited with the various Insurance Departments, as required 


OFFICERS 


KANSAS CITY 





WILLIAM EHMANN, Vice-President 
STANLEY W. IZARD, Secretary 
EDGAR E. SMITH, Treasurer 


CHICAGO 
B. H. Henderson 


Loss Reserve, Other Classes In- 


429,377.51 





tutory Deposit in Canada) 95,350.73 T 
tal 
State, County and Municipal 3,938,916.52 EE PP I icons sabes 
ian 344,411.40 Reserve for Unearned Premiums....................... 2,339,461 .80 
AER 214,062.64 Commissions Accrued on Premiums... 281,929.25 
Total Bonds ...............$6,780,847.48 Reserve for Contingent Commissions .............. 173,594.94 
R for Mi i 
ae Le 861,882.00 eserve for Miscellaneous Bills... 4,700.00 
Reserve for State and Federal Taxes... 168,473.85 
Total Bonds and Stocks... 7,642,729.48 Reserve for Reinsured Claims 2,147.53 
Mortgage Loans .... 777,868.09 Special Reserve 000. 523,411.85 
PUN TNO occ cocin nsec = 219,846.64 Setal Ushine enema 
Premiums in Course of Collection (Under 90 ee ene 
| TSE PALE EE EEO 427,084.33 Ce 5a cscs. ..$1,500,000.00 
Interest Accrued _|. ; 102,826.56 CIID sssiccciccenone bdaadstoicuaty 1,500,000.00 
R . . . eT 
einsurance Recoverable on Paid Claims........ 2,147.53 Total Capital and Surples............. 3,000,000.00 
Total . $9,896,721.86 $9,896,721.86 
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On the Production “Firing Line” 








Casualty Insurance Buying Habits of 
22,000 Firms Given in New Survey 


Truck P. L. and P. D. Most Widely Used Line While Biggest 
Unsold Market Is in Schedule Bonds; National Ass’n 
of Credit Men Sponsored Study 


Insurance agents who are alert to uncover new markets for some of the profita- 
ble casualty lines this year will be interested in the results given below of a market- 
ing survey into buying habits of 22,000 firms just completed by the National Asso- 


ciation of Credit Men. 


These were all relatively large firms and in nearly 85% of 


the cases the man who completed the credit association’s questionnaire was the 


insurance buyer of the organization 


Casualty insurance has been sold to 
more of the businesses that need it than 
has fire and inland marine insurance, ac- 
cording to the survey just completed by 
the National Association of Credit Men 
among 12,000 manufacturers and 10,000 
wholesalers. The market for ten kinds 
of casualty insurance, including fidelity 
bonds is 67% saturated while the market 
for sixteen fire and inland marine lines 
is only 39% saturated. These facts were 
compiled from the survey by Jarvis 
Woolverton Mason for the London As- 
surance and associated fire insurance 
companies. Although this group of com- 
panies does not write casualty insurance 
they will publish the results of the sur- 
vey for insurance agents. 


Truck Liability Widely Used 


Curiously enough the most widely used 
casualty line, in comparison with the ex- 
tent of the market for it, is not com- 
pensation insurance but truck public lia- 
bility and property damage. Ninety-six 
per cent of those who operate trucks 
have this coverage. Brokers and agents 
have not been over-diligent in going 
after the few optimists who do not carry 
it, however; only 12% of these have been 
solicited. Twenty-one per cent of this 
business—by number of lines, not volume 
of premiums—is in mutuals. 

The market for compensation and em- 
ployers’ liability insurance in this group 
is 91% saturated. Only 7% of those who 
do not carry this kind of insurance have 
been solicited therefor. No doubt this is 
because an agent’s problem with com- 
pensation is not so much where to get 
the business but finding a company to 
write it. Twenty-four per cent of this 
type of insurance, the class that Gov- 
ernor Lehman of New York believes is 
not fairly paying its beneficiaries, is in 
mutuals. 

Although a passenger car can cause 
just as serious a loss as a truck, only 
74% of these businesses are protected 
with automobile liability insurance. 
Agents and brokers take a good deal for 
granted, too; only 5% of those who need 
this coverage but do not have it have 
been solicited. Though there are prob- 
ably more automobile mutuals than any 
other type in casualty insurance, only 
17% of this class of insurance is in mu- 
tuals. 

6,600 Uninsured Boiler Prospects 

There must still be many men who do 
not realize that personally owned cars, 
driven by their owners for business pur- 
poses, may incur judgments against the 
firm for which the individual is working. 
In 76% of these 22,000 firms salesmen- 
owned cars are driven on business. Yet 
only 11,000 of these 17,000 firms insure 
the hazard involved. Brokers and agents 
can hardly be said to be on their toes 
to get this business, for they’ve called 
on only 700 of the remaining 6,000 select 
prospects. Sixteen per cent of this bus- 
iness is in mutuals. 

The survey showed that 70% of these 


first class firms have heating or power 
boilers or machinery of some kind. But 
only two-thirds of these are insured. 
There are 6,600 uninsured prospects and 
only 700 of them have been solicited. In 
this type of insurance, where the inspec- 
tion service is the most vital factor, only 
5% is in mutuals. 

Public liability, compensation’s peren- 
nial side-kick, is not so widely bought; 
only 71% of this select business group 
have it. And of the remaining 6,400 
prospects 400 have been solicited. Fif- 
teen per cent of this business, compared 
with 24% of compensation, is written by 
mutuals. : 

In the face of a reputed crime wave of 
nearly twenty years standing only 58% 
of these firms have robbery, burglary or 
hold-up insurance. There are 9,000 un- 
insured prospects and only a bare W0 
have been solicited. The crime wave 
doesn’t seem to have impressed agents 
and brokers, either. In this form, which 
is, comparatively speaking, still in its ex- 
perimental introductory stage, the mu- 
tuals have only 4% and hence are not 
in a position to offer complete insurance 
coverage. Agile penmen need fear the 
reputedly persistent insurance company 
detectives only half the time when they 
forge or alter the checks of these rela- 
tively wealthy firms. Perhaps because 
of the connection with check-writing 
equipment a higher number of uninsured 
prospects have been solicited than was 
true of robbery and burglary insurance; 
16% have at least had the suggestion 
that they insure against forgery losses. 
Here again the experience can hardly be 
stable, for only 3% of the written busi- 
ness has been taken by mutuals. 

One of the supplementary questions 
uncovered the number of employes each 
firm has. Every one of these firms is 
selling some product. Practically all have 
salesmen whether they call them that or 
not. In every case there is at least one 
cmploye who handles money. It was as- 


sumed to be true that every firm with 
more than twenty-five employes needs a 
schedule bond and that all others need 
at least one individual fidelity bond. But 
there is some duplication: firms where 
it is more practical to have individual 
bonds on one or two employes and a 
schedule for the rest. To allow for this 
duplication it was assumed that all firms 
with less than fifty employes need in- 
dividual bonds. 

There was a great deal of difference 
between wholesalers and manufacturers 
in the extent of coverage. Among whole- 
salers more than the number who have 
less than fifty employes have individual 
fidelity bonds. Which proves that brok- 
ers and agents have permitted the use of 
one or two individual bonds where a 
schedule giving much broader protection 
was really needed. Although this condi- 
tion may also exist to a limited extent 
among manufacturers, those who have 
individual bonds amount to only 42% of 
the firms with less than fifty employes. 


Schedule Bonds Undersold 


The unsold market for schedule bonds 
is greater than that for any form of cas- 
ualty insurance. There are, in this 22,000 
group, 16,000 who need these bonds and 
only 6,500 who have them. Yet of the 
9,500 prospects only 700 have ever been 
solicited. Here, surely, is a tremendous 
unfilled need. A curious outcome of the 
survey is the fact that of the business 
written 4% of the individual bonds are in 
mutuals and 8% of the schedule bonds. 
This may surprise the underwriters, but 
that’s what the assureds said. 

Of the 7,300 firms which are, becausc 
they need but do not have the coverages, 
prospects for five of the ten types of in- 
surance considered, less than 900 have 
been solicited. 

Sound credit practice demands that 
manufacturers and wholesalers protect 
their interests in the businesses of their 
debtor dealers and distributors by in- 
sisting that those dealers have adequate 
insurance protection. The National As- 
sociation of Credit Men supplies mem- 
bers with insurance statements for this 
purpose, to be completed by the debtor 
dealers. However, this sound credit tenet 
is followed in surprisingly few cases. 
Only 7% expect their dealers to have 
truck liability insurance despite the ob- 
vious fact that far more than this per- 
centage of dealers have trucks, only 9% 
expect their dealers to have compensa- 
tion that all of them need, and only 10% 
require public liability. In actual figures 
this means that of these 22,000, 90% of 
whom grant credit to dealers, only 1,540 
require truck liability, 1,980 compensa- 
tion and 2,200 general liability. In only 
440 of all these 22,000 is boiler insurance 
required of dealers; explosions in stores 
must indeed be scarce in manufacturers’ 
opinions. 

Retailers, in the judgment of their sup- 
pliers, need fear no crime wave; only 
1,100 are expected to have robbery or 
burglary insurance, and only 660 check 
forgery or alteration. These 22,000 man- 
ufacturers and wholesalers would, in 
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private, probably vehemently deny tha 
they have very high opinions of the: 
dealers’ employes, yet only 100 of then 
expect those employes to be bonded 7 

The premiums paid by these firms for 
all kinds of insurance, including fire, jn. 
land marine, group insurance and busi- 
ness and partnership life, ranges all the 
way from $400,000 a year by one of 
America’s great manufacturers, down to 
less than $100 each. Among the manu- 
facturers the average annual expenditure 
for insurance $11,245 and among 
wholesalers the average is $2,763, For 
the 12,000 manufacturers and 10,000 
wholesalers this adds up to a total of 
$162,570,000. The survey showed, how. 
ever, that only 45% of the actual meas. 
ured market for the thirty-one major 
kinds of insurance is saturated. There 
is, therefore, an additional existing mar. 
ket for at least $198,751,630 more each 
year in insurance premiums. The entire 
annual market for these thirty-one lines 
among the 22,000 firms therefore amounts 
to $361,321,630. 





PITTSBURGH APPOINTMENT 





Standard Surety Selects Langhart, Dael- 
housen & May As General Agents 
There; Its Prestige 

The Standard Surety & Casualty has 
appointed Langhart, Daelhousen & May 
as general agents in Pittsburgh and sur- 
rounding territory. 

This agency recently took over the 
Logue & Hillgrove agency, who were the 
former general agents for the Standard 
Surety. Due to the increased volume 
and added personnel, it was necessary to 
take larger quarters covering half of 
the fifth floor of the Investment Build- 


ing. 
The Langhart, Daelhousen & May 
Agency has shown consistent growth 
during the past two years. As general 
agents of the Standard Surety the agen- 
cy will be able to give complete service 
to its large number of agents and brok- 
ers in the western Pennsylvania field. 





COMING TO NEW YORK 
E. Hauschild, A. & H. Expert of Conti- 
nental Casualty, to Handle N. Y. and 
New England Underwriting 

E. Hauschild, Continental Casualty, 
an accident and health underwriter of 
considerable ability who has been sta- 
tioned at the Chicago home office of the 
company, will come to the New York 
office on or about March 1 where he will 
make his headquarters. Mr. Hauschild 
has been delegated to supervise New 
England and New York underwriting of 
accident and health business. 

Many years in the disability field, Mr. 
Hauschild has been a speaker at sales 
congresses and written authoritatively on 
underwriting of this line. 





ST. PAUL-MERCURY IND. GAIN 

The 1934 showing of the St. Paul-Mer- 
cury Indemnity is an encouraging im- 
provement over the 1933 financial re- 
sults. Net premiums went up to $2,688- 
978, a gain of $614,589; assets advance¢ 
to $4,307,090, a gain of $1,053,621; cap- 
ital and surplus stood on December 31, 
1934, at $1,625,743, an increase of $656,465. 
Unearned premiums, which were $1,033, 
912 at the close of 1933, were $1,274,589 
at the end of last year. Net underwrit- 
ing profit for the year was $67,984. 





COLIN BARR’S NEW POST | 
Colin Barr, who became manager 0! 
the foreign accident department of the 
Northern Assurance last month, has been 
in the company’s accident department all 
his business life, and since 1924 his work 
has been mainly in the foreign depart 


_ ment. 





N. J. MANUFACTURERS’ DIVIDEND 
The New Jersey Manufacturers’ Cast- 
alty has declared the usual quarterly divi- 
dend of 20% on policies written in the 
first quarter of 1934 and expiring ™ 
January, February and March, 1935. 
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rine Increases Made 
By Hartford A. & I. 


BISSELL’S 


Surplus is $7,000,000, Gain of 
Nor 165,078; Premium Income $29,900,- 
369; Voluntary Reserve Set Up 


pRES. 1934 REPORT 








R. M. Bissell, chairman of the board 
{ the Hartford Accident & Indemnity, 
presented a bright picture of the com- 
pany’s business during the year to stock- 
holders last week. Not only was a size- 
able increase made in premium income 
and assets but losses were lowered. It 
is significant that in making up the ac- 
count the company has tried to provide 
for the tendency toward increased acci- 
dent and larger awards by establishing 
joss reserves “believed to be fully ade- 
quate” and by setting up a voluntary re- 
serve of $3,196,313. ‘This reserve, Chair- 
man Bissell explained, supplants a con- 
tingency reserve of $2,879,008 in the 1935 
statement which was necessary to bridge 
the gap between so-called convention 
values and actual market values of se- 
curities. ’ . 

The foilowing record of the Hartford 
A. & L. for the past year was presented 
by Chairman Bissell: 


$29,900,369 


remium income 
“ 1,892,949 


Investment INCOME ....6eeeeeeeeees 1,544,981 
Increase of 15,291 
Losses Paid ...ceeeececcecerevccees 14,318,384 
Decrease of 236,416 


Losses incurred 


Decrease of 55,730 
Reserve for losseS ...ccccccccscces 20,078,335 
Increase of 1,328,573 
Unearned premium reserve......... 12,764,329 
Increase of 404,173 

Miscellaneous reserves, including 
DL. cack tnewe keke deenansaeehie 2,103,085 
Increase of 231,034 
Voluntary reserve (New)......---.++ 3,196,313 
Hew SIPIME 2c ccccsccccccsccccooes 7,000,060 
Increase of 1,465,078 


The loss and expense ratios on the ba- 
sis of premiums written and losses paid 
were 47.88% and 44.86% respectively. On 
the basis of premiums actually earned 
and losses and expenses incurred they 
were 52.62% and 46.14% respectively. 
The statement shows an_ underwriting 
profit of $426,576 as compared with a 
loss of $523,768 last year. 


Total admitted asscts..............- $48,142,063 
Liabilities 
iia stark 0a ciinss $3,000,000 
Reserves for losses, unearned pre- 
Oe 34,945,750 
Voluntary reserve ....... 3,196,313 
rT ae 7,000,000 

$48,142,063 

Policyholders’ surplus ...........-. 10,000,000 

Comments on 1934 Trends 
Chairman Bissell went into detail on 


the casualty-surety trends during the 
past year, placing emphasis on the more 
liberal attitude of juries and even judges 
i assessing damages and awards to 
claimants of the companies. He said: 
“Casualty and surety companies re- 
ceived during 1934 a larger premium in- 
come than in any recent year and loss 
ratios in general have been somewhat 
less severe though there has been no 
such reduction in the number of claims 
or in the amount thereof as that which 
fre companies experienced. In _ fact, 
there are dangerous indications of larger 
loss payments in certain important lines 
of business which such companies carry 
on. It is perhaps inevitable, during a 
period when so many agencies are dis- 
tributing enormous amounts to those 
who need help, that juries and even 
judges should be liberal in assessing 
amages and awards to those who make 
tlaims against insurance companies 
Whose resources are apparently sup- 
posed to be inexhaustible. 

“It is a readily demonstrable fact that 
what is known as casualty insurance has 
been transacted for a number of years 
at a considerable underwriting loss by 
the whole group of companies engaged 
Mit, despite certain increases in rates. 
N no division of our activities is there 
freater need for cautious and careful se- 
lection of business than in the casualty 











and surety departments, nor is there any 
branch of insurance activities taken as a 
whole where it is so difficult and at the 
same time so necessary to establish 
proper claims reserves. 


Underwriting Profit Made 


“That the record for 1934 was so good 
is because the numerous bank failures, 
defaults of contractors and other simi- 
lar causes of loss were fewer in 1934 
than in 1932 and 1933. Furthermore, in- 
creased premiums because of larger in- 
dustrial payrolls have helped somewhat 
the loss ratio on compensation business. 
Defalcations too were fewer. In other 
words, the disastrous effects of the 
financial and industrial crisis reached 
their peaks before 1934 began and more 
nearly normal, though by no means nor- 
mal, conditions prevailed during 1934. As 
a result some casualty and surety com- 
panies earned an_ underwriting profit 
during the year. A few made handsome 
profits though it is altogether probable 
that the combined underwriting results 
of all such companies will once more re- 
veal that their business was conducted 
at a loss. 

“Automobile 
largest 
source of loss. Verdicts and awards not 
only in automobile cases but in all sorts 
of personal liability cases have a con- 


liability insurance, the 








single class, continues to be a- 





tinuing upward tendency and in some 
cases are fantastically large. It would 


seem as 1f the public would come to rec- 


ognize that steadily mounting claims 
payments as weil as the increasing fre- 
quency of accidents must just as stead- 
ily increase the cost of lability insur- 
ance. Thus far the increase in rates of 
premium has not kept pace with the 
more frequent casualties and larger 
awards. 

“In making up our account we have 
tried to provide for this and other dan- 
gerous factors by establishing loss re- 
serves which we believe to be fully ade- 
cuate and also by setting up a Voluntary 
Reserve of $3,196,313.47. This reserve 
supplants a Contingency Reserve of $2,- 
879,008 in our statement of last yea 
which was necessary to bridge the gap 
between so-called Convention values and 
actual market values of our securities.” 


NEW HOUSTON OFFICE 


The American Indemnity of Galveston 
has opened a branch office at Houston 
with Miles K. Burton as manager. Mr. 
Burton, the son of Fred M. Burton of 
National Association prominence, was 
formerly with the American Indemnity 
in the San Antonio field. He is suc- 
ceeded there by J. C. Wilson, formerly 
with Cravens, Dargan & Co. 


Southwest Index Bureau 


Established at Dallas 


A newly opened southwest index bu- 
reau at Dallas is the ninth to be estab- 
lished by the National Bureau of Casu- 
alty & Surety Underwriters. It will carry 


the bureau companies’ fight against 
fraudulent and exaggerated liability 
claims into the southwestern district, 


servicing Texas, Louisiana, Colorado and 
New With a membership of 
twenty-one bureau companies, the scope 
of the new bureau will be extended tc 
include all casualty companies as well as 


Mexico. 


municipal, industrial or commercial or- 
ganizations not covered by insurance 
which may be subject to attack by claim 
thieves. Inasmuch as fraudulent cla‘ms 
are pressed against every form of casu- 
alty insurance, it is expected that the 
southwest index bureau will handle thou- 
sands of cards each month. 

In announcing the opening as of Feb- 
ruary 15, General Manager James A. 
Beha stated that similar offices are at 
work in New York City, Philadelphia, 
Atlanta, Cleveland, St. Louis, St. Paul, 
San Francisco and Oklahoma City. A 
like organization also operates in Boston. 





assistance 





can render. 





The progressive agent is coming to understand 


more and more the practical help his company 


The day is here when a good agent will carefully investigate 


company co-operation before making a connection. 


Continental co-operation is practical, profitable, profound. 


It will weather the most exacting scrutiny. Its completeness 


is 


guarantee of agency progress. 


both evidence of Continental DURABILITY and a 
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Albany Hearing Feb. 27 
On Compulsory Auto Bill 


NEW DEPARTMENTAL MEASURES 





Casualty Company People Expected to 
Oppose Compulsory wi; 
Other Bills 





The legislative pace has quickened per- 
ceptibly at Albany during the past week 
with the compulsory automobile liability 
measure introduced by Julius S. Berg, 
Bronx Democrat, among the most for- 
midable of casualty bills entered. There 
will be a hearing on this bill February 27 
at which the opposition of casualty coim- 
pany people is certain to be registered. 

Among measures of a casualty flavor 
recently introduced in the House and 
Senate include the departmental bill 
amending sections 165, 186 and 194 of the 
New York insurance law relative to em- 
ployers’ liability and workmen’s compen- 
sation insurance corporations, by provid- 
ing that companies engaged in writing 
such business on December 31, 1934, shall 
set apart on its general ledger the amount 
of the special contingent surplus report- 
ed by it in its annual statement as of 
December 31, 1934, and such amount 
when set apart shall constitute and be- 
come a special contingent surplus or 
guaranty fund of such company. 

Such fund shall be credited on Decem- 
ber 31 of each year thereafter, with an 
amount equal to 24%4% of such corpora- 
tion’s net premium income until such 
special contingent surplus or guaranty 
fund shall amount to $250,000 or such 
greater amount as may be required for 
a corporation doing additional lines of 
business. Provision is made in the event 
the fund falls below the stated require- 
ments to replenish the same. The 
amount of surplus required for a com- 
pensation company to also transact ad- 
ditional kinds of insurance is increased 
from $150,000 to $300,000. The act would 
take effect immediately. 

Other recent measures include the foi- 
lowing: 

Compensation Measure 


Senate bill introduced by Norman A. 
O’Brien, Democrat of Rochester, and re- 
ferred to Labor Committee, amends sec- 
tion 14 workmen’s compensation law by 
making weekly, instead of average week- 
ly wages, the basis of compensation, ex- 
cept if injured employe has not worked 
a complete week in which case his aver- 
age daily pay shall be used as rate basis. 
If he is a five day worker the weekly 
wage shall be determined by multiply- 
ing his wage for one complete day pre- 
ceding the accident by five. 

Assembly bill introduced by Harold C. 
Ostertag, Republican of Attica and re- 
ferred to Insurance Committee, amends 
section 89 Civil Practice Act, section 94-k 
vehicle and traffic law, and section 109 
Insurance Law, by providing in action 
to recover damages for personal injuries. 
Action shall not be abated by death of 
defendant by insurer to whom liability 
policy has been issued and he shall be 
substituted as defendant under this bill. 

No policy is to be issued after July 1, 
1935, unless it contains provision that 
death of person insured shall not release 
carrier from payment of damages for in- 
juries sustained during life of policy. 

Assembly bill introduced by Ralph 
Schwartz, Democrat of Brooklyn, and re- 
ferred to Motor Vehicle Committee, 
amends section 53 vehicle and traffic law 
relative to security for costs by striking 
out provision that attorney for plaintiff 
in action against a non-resident defend- 
ant shall be liable to him for costs to 
amount not exceeding $100 until security 
is given. 


JERSEY CITY SAFETY LECTURES 


Plans have been completed for a series 
of safety lectures for executives, super- 
visors and engineers by the Hudson 





County Safety Council, to be held in the 
Jersey City Y. M. C. A. running from 
Jan. 29 to Feb. 26. The movement is 
backed by casualty underwriters and 
general insurance agents in the county. 


Compensation Control Big Topic At 


Recent Eastern Safety Conference 


16 Sessions and 55 Speakers Provide Plenty of Stimulation For 
Delegates; Insurance Men Alert to New Trends; 
~Monopolistic Fund Threat 


By Fred M. Rosseland, 
Secretary-Manager, Newark Safety Council 


Viewed in the retrospect the eleventh 
annual eastern safety conference was 
one of the most valuable executive safety 
gatherings ever held in the East. Held 
at Asbury Park, N. J., both speakers 
and delegates found every incentive for 
that frank, open discussion which brings 
out the fundamental points so essential 
in every phase of accident prevention. 
There were sixteen sessions—more than 
fifty-five speakers—over 400 executives 
and officials attending—plus interesting 
exhibits which brought appreciation. 

To the enjoyment of insurance men 
the conference this year devoted two 
sessions to the workmen’s compensation 
and the occupational disease problems, 
both far-reaching in their importance at 
this time. Speakers not only told of 
present conditions but pointed out 
trends, voiced warnings concerning pos- 
sible developments and endeavored to 
prophecy what the future held in store. 
Along this line was the address by 
Stephen J. Lorenz, counsel of the New 
Jersey Department of Labor, who sound- 
ed the note that unless companies issu- 
ing compensation insurance take meas- 
ures to guarantee payment of benefits 
to claimants under their policies, the 
state will institute a program of mono- 
polistic insurance. 


Interstate Compact Possible Remedy 


Mr. Lorenz mentioned several other 
ways in which compensation policies 
could be made more secure, one being 
to require insurance companies to post 
securities in New Jersey as a fund for 
the ultimate payment of awards in the 
event of insolvency of the company. He 
said the companies are opposed to this 
measure because of fear of retaliation 
by other states and, in his opinion, 
“their objections are apparently well 
founded.” He then went into detail on 
the idea of the interstate compact rela- 
tive to requirements for workmen’s com- 
pensation business under state laws and 
said: 

“The difficulty of this entire problem 
from the company viewpoint is due to 
the difference in state laws. We have 
seen that control of this business de- 
mands uniformity beyond the boundar- 
ies of any one state. It is doubtful 





HAD SATISFACTORY 1934 





Employers Reinsurance Gained in Pre- 
miums Written, Assets and Surplus; 
Loss Ratio 44+% 

A generally improved financial show- 
ing for 1934 is presented in the annual 
statement of the Employers Reinsurance 
Corp. of Kansas City. Assets at the 
close of 1934 totaled $9,896,721, a gain of 
more than $1,000,000 while surplus was 
arbitrarily fixed at $1,500,000, a slight in- 
crease over the previous year. It is ex- 
plained that earnings not passed to sur- 
plus are carried as special reserve at 
$523,411, a practice adopted to eliminate 

fluctuation in surplus. 

Total premiums written by the Em- 
ployers Reinsurance last year were 
$6,356,272, a gain over 1933 of $1,712,326. 
Earned premiums amounted to $4,720,224, 
a slight decrease as compared with 1933. 
Investment earnings last year were 
$302,665, an increase of $3,773. The com- 
pany made a definite improvement in 
underwriting on all but fidelity and sure- 
ty lines which failed to come up to 1933 
performance. General loss ratio was 
44+%. Dividends to stockholders last 
year were $240,000. 


whether the Federal Government will 
step in with uniform requirements and 
control of this as an interstate business 
and still more doubtful whether such 
control is desirable. 


“T submit that this problem could 
easily be solved if the states entered 
into compacts with each other relating 
to uniform control of compensation busi- 
ness. Such control should be welcomed 
by insurance companies which are fight- 
ing for their very lives because of de- 
mands in different states for more 
stringent control of the business for 
safety of compensation policies. I have 
attended, as representative of New Jer- 
sey, many conferences on the interstate 
compacts relating to industry and labor 
and I know that the problems facing 
New Jersey with reference to control of 
business and industry are identical with 
the problems of other states. 


“This depression has brought to us 
the realization that the checkerboard 
variation in state laws are in no small 
measure responsible for the keenness of 
interstate competition. There must be 
some uniformity of control. 

“This idea is now being followed for 
purposes other than labor and industry. 
It was my privilege to be the author 
of a resolution now pending before the 
Legislature of New Jersey for the cre- 
ation of a standing Commission on In- 
terstate Compacts with authority to 
study with similar commissions of other 
states, uniform laws on taxation, crimes, 
trucking, etc. Under a compact, the in- 
surance companies instead of grappling 
with administration of, say, ten states, 
would meet with the requirements of the 
Compact for all member states.” 


Other Speakers 


H. A. Hennessy, manager, Carteret In- 
dustrial Association, was also.a speaker 
at the compensation group meeting and 
in a scholarly address on “Some Eco- 
nomic Aspects of Compensation” he 
pointed out some of the unfortunate sit- 
uations now existing and urging revi- 
sions tending toward a most just and 
equitable treatment of employers and 
employes involved in industrial accidents. 

An unusual feature of the Fire Pre- 
vention Session, which was not listed in 
the program, was the graphic, informal 
talk by the Chief of the Asbury Park 
Fire Department, who told of the seven- 
day fight to extinguish the fire in the 
steamship Morro Castle. 

Then followed a paper on the Health 
Problem in Industry by E. H. Briggs, 
director of health, Western Electric Co., 
who frankly stated that industrial 
health work was not carried on gener- 
ally and that he did not believe that it 
should be handled as a part of organized 
safety work. He told of the work in 
his own plant (Kearny Works) during 
the past two years and of their distinct 
conviction that the health of workers— 
not involving occupational diseases—was 
an extremely important management 
problem. 

In the discussion that followed Lewis 
A. DeBlois, consulting engineer, said he 
hoped that organized efforts to promote 
industrial health of workers would be 
developed intelligently and that the mis- 
takes made in the early days of the 
treatment of the subject would be 
avoided. 

President Long on “Insuring Safety” 

President John E. Long of the Na- 
tional Safety Council gave an inspiring 
luncheon address, relating some of the 
experiences in the early days of indus- 
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trial safety. He told how emphasis hy 
been changed as experience was gained 
until today the importance of Supervisory 
executives and officials in industry in id 
suring safety was generally accepted 
Despite the setbacks during the mop 
than twenty years of organized safety 
work in this country, some real = 
cesses had been achieved. An examina. 
tion of the records since 1919, he gai 
indicated that 175,000 people had beer 
saved from accidental death. Issuing , 
warning concerning the present sity. 
tion, Mr. Long urged that attention } 
given to employes rehired after long lay. 
offs, as well as to new employes, 

The inclusion of three public safety 
subjects added much to the value of the 
conference and permitted industrial ex. 
ecutives to learn more about important 
phases of community safety work, A 
novelty in the traffic safety session was 
the talk on the “Use of Radio Cars a; 
Effective Traffic Control Agencies.” The 
discussion of Safety Devices for Motor 
Vehicles at the Commercial Vehicle Ses- 
sion held attention, and_ the story of 
what the New Jersey Department of 
Public Instruction is doing for child 
safety was an eye-opener to many 
delegates. { 
Lawrence on Placing Costs of Accidents 

One of the most informative talks of 
the meeting was by A. R. Lawrence, 
chairman, Compensation Rating and In- 
spection Bureau of New Jersey, on 
“Placing the Costs of Accidents.” The 
speaker gave first the attitude of the 
self-insured concern toward compensa- 
tion awards as contrasted with that of 
the insured employer. In the first in- 
stance, the self-insurer if he will do a 
thorough a job as he should do, will not 
stop with a summary of the indemnity 
award for the injury, plus the cost of 
medical and hospital service and appli- 
ances, nor yet with the legal expense 
which may be entailed in the negotia- 
tion and settlement of the claim. 

Mr. Lawrence added: “In addition he 
will make a careful survey of the time 
directly or incidentally expended upon 
the case of the various individuals and 
departments within his own organization 
concerned with the emergency treat- 
ment, the collection of data and evidence 
as to the circumstances of the accident 
and the subsequent detailed study and 
adjustments which should lead to 
restoration of normal working procedure. 

“Perhaps these circumstances may 
more vivid in the thoughts of the man- 
agement of the alert self-insured concem 
with the conscious knowledge that the 
entire cost of whatever character be 
comes completely the responsibility and 
charge upon that organization. The in 
sured employer, on the other hand, after 
the first shock and excitement surroun¢- 
ing the accident, having promptly tt 
ported the same to his insurance cat 
rier, is less likely to follow in close 
detail all subsequent developments and. 
in many instances, it is to be doubted 
if he has a correct appraisal of their 
meaning and their effect upon him i 
dollars and cents. 

“It is not at all uncommon to find # 
employer whose frank outlook is thal 
the matter is wholly the concern of the 
insurance carrier. He presumes the set 
tlement will be effected in accordant 
with the law and that all necessary & 
tails will be carried through by his 
surance carrier. Toward that end he ha 
purchased insurance, paid the require 
premium and that is the end of the mat 
ter so far as he is concerned. 


Schedule and Merit Rating 


“But the matter does not end thett 
Compensation insurance, unlike _ 
other forms of social security and reli¢ 
measures, is surrounded by various SP 


(Continued on Page 46) 
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Hernia Injection Literature 


A Letter From a Pacific Coast Doctor Who Has Reviewed 
Writings on Subject Since 1929 


Few articles published by The Eastern Underwriter in recent years have 
attracted more attention than one written by Frank E. Rutledge of New 
York, entitled “The Lowdown on Hernia,” and appearing in the issue of this 
aper of November 2, 1934. Mr. Rutledge made the point that millions of 
dollars per year would be saved by injection treatment as a substitute for 


operations. 


The author had been cured of hernia through injection treat- 


ments, and eleven years before had had a surgical treatment which was not 
successful. He was so elated over the success of his injection treatments 


that he wrote the article. 


Since the publication of Mr. Rutledge’s views this paper has received 
, copy of a letter written by Dr. Nelson J. Howard of San Francisco to 
W. H. Hitchings, head of the claims division, Pacific Coast Department, 
Hartford Accident & Indemnity. Dr. Howard has spent considerable time 
in going over literature on the injection phase of hernia, having reviewed 
published articles on the subject from 1929 to 1934. The Eastern L nderwritet 
asked Pacific Coast Manager Joy Lichtenstein of San Francisco, vice-presi- 
dent of the Hartford A. & I., and Mr. Hitchings for permission to repro- 
duce the letter, which permission they have obtained from Dr. Howard. 


His letter follows : 


Dear Mr. Hitchings: ees) 

Following our conversation in regard 
to the injection method of treatment of 
hernia and the opinions that I expressed 
to you at that time, I have spent some 
effort in going over the literature on this 
particular phase of the subject. The lit- 
erature reviewed is composed of pub- 
lished articles on the injection of hernia 
from 1934 back to and including 1929. 

During the last four years articles on 
the injection treatment have appeared 
with greater frequency, but in no one 
year have more than seven articles ap- 
peared in the American, English, Ger- 
man, French, Italian and Spanish litera- 
ture. During this same period each year 
from 150 to 200 articles have appeared 
on different phases of the subject of 
hernia. 

Injection Treatments Date From 1837 

As I previously informed you, the in- 
jection treatment of hernia is nothing 
new and the methods have not changed 
materially since the introduction of in- 
jection for hernia in 1837. The only ap- 
parent improvement is in the direction 
of a choice of an injection fluid which 
is less irritating than those first used, 
and so less liable to cause gangrene of 
the tissues into which it is injected, and 
in the compulsory wearing of a truss 
day and night over the entire period of 
time, which varies from eight to four- 
teen months. 

With the first of these improvements 
the large percentage of gangrene with 
resulting sepsis and not infrequent death 
has diminished but not entirely disap- 
peared from reports. The continued 
wearing of a truss during the long pe- 
tiod of treatment apparently has insured 
a higher percentage of cures. 

é€ most impressive and apparently 
most honest and careful article in regard 
to the injection treatment with a follow- 
up attempt is reported in the Swiss 
Medical Weekly. The gentleman report- 
ing a series of over 2,000 hernia treated 
by injection over a period of more than 
twenty years, reports 91% successful, 9% 
of recurrences, while an additional 8.3% 
still wore trusses. His patients were al- 
most all from the laboring classes, and 
in Switzerland every adult male has a 
long period of military service, followed 

y an even longer period of reserve 
service in which annual skort military 
duty is necessary. Again, in Switzer- 
land workmen’s compensation laws have 
been enforced for many years. The fol- 
low-up consisted in reporting those cases 
returning to the physician because of re- 
currence of hernia and he assumed that 
the others remained cured, since he felt 
that recurrence would be picked up 
tither at the annual military camps or 
through the industrial surgical contacts. 


Number of Injections Before Cure 


This gentleman feels that twenty to 
thirty-six injections are necessary for 





complete cure over a period of from 
eight to twelve months. One of his 
colleagues, reporting a small series of 
cases (less than 200), and to whom he 





STOLENY 
Enough to build 6 bridges 


| collected over $300,000,000 
from America’s banks and business 
during 1934.* 


When you consider that any of the 
billions of checks cleared annually 
by banks may be a spurious repro- 
duction, an altered instrument or bear 
a forged endorsement, it is easy to 
understand why many banks are ac- 
tively cooperating with National Sure- 
ty representatives in explaining 





refers, reports 40% of recurrence in less 
than a year, and states that those pa- 
tients who receive less than twenty in- 
jections cannot expect a cure. 

In Germany the injection method is 
carried on entirely by so-called “quack” 
physicians or healers who are unlicensed, 
and the majority of the reports issuing 
from Germany deal with the complica- 
tions and dangers of the injection meth- 
od. As an example of this, Goldhahn 
in Germany reports that in 1930 he has 
personally treated six cases that have 
come to him following injection by a 
“quack” physician. Two of these cases 
developed fecal fistulae with discharge of 
bowel movements through the abdominal 
wall, and the third developed sepsis 
which ended in death. The remaining 
three required operation for hernia, un- 
relieved by injection treatment. 

A reference handbook on the entire 
subject of hernia and its treatment ap- 
peared in Germany one year ago, and 
in the 1,400 pages of this text there is 
no mention of the injection treatment 
of hernia. 

In the Latin-American countries, in 
Spain and in Italy, the subject seems to 
have been revived since 1930 and reports 
are emanating from _ these localities 
which deal mainly with the method of 
injection but without a single instance 
of worthwhile follow-up study. 

Ralph Wolf’s Experiments 

Ralph Wolf of Brookline, Mass., re- 


























George Washington Hudson River Bridge 


Forgery Bonds to their depositors. 


The motive for this cooperation lies in 
the fact that Depositors’ Forgery Bonds 
not only insure the depositor, but in- 
demnify the bank on which the check 
is drawn. Your banker will probably 
welcome the opportunity to recommend 
this protection to his depositors. 


There are National Surety representa- 
tives almost everywhere, but your in- 
quiry will have our prompt attention. 


*Estimated by National Retail Credit Men’s Ass'n. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, PRESIDENT 














GENERAL AGENCY WANTED 


A general agency with 
500 agents in lowa and an 
equal number in South Da- 
kota desires to make a Cas- 
ualty connection. Address: 


BOX 1253, 
THE EASTERN UNDERWRITER 
94 Fulton Street, New York 











ported that in 1933 he had first attempted 
the injection of hernial sclerosing fluid 
in rats. Injected into the abdominal wall 
of rats, all the rats died and at autopsies 
were found to have fixed, massive adhe- 
sions of the bowel to the abdominal wall, 
even though apparently no direct injec- 
tion into the abdominal cavity had oc- 
curred. When injections were purposely 
given into the abdominal cavity, less than 
1 c.c. of the fluid caused death within 
fifteen minutes. Attempts to introduce 
the fluid into the thigh muscles of the 
rats, and so prevent peritonitis with ad- 
hesion formation, were followed by ul- 
ceration of the skin overlying the injec- 
tion. In dogs the injection material was 
better tolerated and microscopic sections 
showed a dense inflammatory reaction 
with slow fixation of fibrous tissues. 
Wolf then proceeded to treat twenty- 
cases by the injection 


Four of these cases are interesting. 
One patient with thirteen injections ob- 
tained no cure, and after the thirteenth 
injection developed cough, pain in the 
chest and purulent expectoration, which 
may have been caused, in my opinion, 
by pulmonary emboli. Another patient 
received eleven injections with no cure 
and an actual recurrence and could no 
longer continue work. The third pa- 
tient received eighteen injections with- 
out complete cure and _ discontinued 
treatment himself. The fourth patient, 
in whom the hernia was apparently 
healed, developed a hydrocele which did 
not subside for four months. 


Ignatz Mayer Chief Proponent 


The most persistent proponent of the 
injection method in this country is Ig- 
natz Mayer of Detroit, who claims to 
have treated over 2,100 patients in thirty 
years’ time with less than 2% of recur- 
rence. He does report in detail fifteen 
cases with an unusually long follow-up 
period, re-examined by himself from five 
to twenty years after treatment, who had 
remained cured. However, in his numer- 
ous writings he has never discussed a 
systemic careful follow-up re-examina- 
tion in an effort to determine the actual 
percentage of cures existing, and he has 
never reported any complications aris- 
ing in the course of the treatment. A 
search of the membership lists of the 
various recognized medical societies fails 
to reveal the name of Ignatz Mayer as 
a member of any recognized national 
medical society. 

Carl O. Rice, reporting from the Uni- 
versity of Minnesota, in May, 1934, dis- 
cusses the injection method of treatment 
of hernia and states that only eight to 
nine injections are necessary and that 
two or three injections may be sufficient. 
He finds that hydrocele of the cord as 
a complication of the injection treatment 
is frequent, and that ulceration of the 
skin does occur. He makes no note of 
the number of cases treated, the per- 
centage of cures or the length of the 
follow-up, since he has been using the 
method for only a short time. 

Not Positive About Non-Recurrence 

The information given in the above 
paragraphs will serve as a basis for esti- 
mating the desirability of the injection 
method of treatment for hernia. The ra- 
tionale of the treatment depends upon 
the injection of a fluid sufficiently irri- 
tating to kill the tissues into which it 
is injected in order that the dead tis- 








ane ome. 


etn 


a TT 


Page 46 








sues may be replaced by scar tissue and 
so prevent the descent of bowel or omen- 
tum into the hernial sac. While the 
treatment is ambulatory in nature, it 
must extend over a long period of time 
(eight to nine months), and even the 
advocates of the method feel that if 
treatment is not carried to completion 
(thirty or more treatments) nothing is 
gained. The actual incidence of com- 
plications is surely greater than appears 
at first glance, and these complications 
may be: Skin ulceration, cellulitis in the 
abdominal wall, hydrocele, neuritis of 
the nerves to the testicle, atrophy of the 
testicle, pulmonary embolism, peritoneal 
adhesions, gangrene of the bowel, fecal 
fistula, sepsis and death. 

The injection method has usually been 
in the hands of medical men of ques- 
tionable reputation in this country, at 
least until recent years, and as yet no 
worthwhile opinion as to the real value 
in giving rise to cure, as to the ten- 
dency to recurrence and as to the fre- 
quency of complications can be obtained. 

A number of careful follow-up stud- 
ies on the operative treatment of hernia 
are available. These studies are prob- 
ably worthwhile only when carried out 
for a period of years, and only through 
personal re-examination rather than de- 
pending upon questionnaire reports by 
the patient, and again only of true value 
when one can feel confidence in the re- 
liability of the observer. One such ex- 
cellent study is by Adrian S. Taylor, in 
1920, whom I know to be thoroughly re- 
liable. In reporting 2,230 operations on 
hernia over a period of twenty-two 
years, 816 cases could be re-examined 
two years or more after operation. In 
this series there was 5.6% of recurrence 
of indirect hernia. In ninety-four direct 
hernia re-examined there was 18.08% of 
recurrence. In 2,486 operations (this in- 
cluded bilateral operations) there was a 
mortality of 0.48%. This study, while it 
is not the one reporting the least num- 
ber of recurrences, is one that I can relv 
upon and which meets the opinions of 
myself and the colleagues with whom I 
have been associated. 
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Max Silverman to Re-enter 


Bail Bond Agency Business 


Max Silverman, a familiar figure in 
New Jersey surety circles whose last 
connection was with the M. & S. Agency 
of Newark, is re-entering the business 
with the formation of an agency under 
his own name to write bail bonds. Ac- 
cording to his present plans he will lo- 
cate either in Newark or Jersey City 
and will make a company tie-up whereby 
he will be able to do business nation 
wide. This company, which is expected 
to be known next week, is now doing 
business with a capitalization of $2,000,- 
000 according to Mr. Silverman. 

For the past twenty years Mr. Silver- 
man has deen active in the agency field. 
His last connection was with the Public 
Indemnity of New Jersey. He has been 
a large producer of bail bond business 


N. J. CLAIM MEN’S DINNER 

The mid-year dinner of the New Jer- 
sey Claim Men’s Association was held 
yesterday at the Hotel Douglas, New- 


ark, with Frank P. Cippler, president, 
presiding. There were no set speeches 
B. C. Orsor was chairman of the enter- 


tainment committee. 
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Transfer of Securities by N. J. Fidelity to 
Commercial Set Aside by Trenton Court 


Vice-Chanccllor Backes of Trenton has 
set aside the transfer of securities val- 
ued at more than $1,000,000 of the in- 
solvent New Fidelity & Plate 
Glass to the Commercial Casualty in 1932. 
The that the se- 
curities be turned over to the state com- 


Jersey 
vice-chancellor orders 


missioner of banking and insurance, who 
took over the New Jersey F. & P. G. 
about a week after it had reinsured its 
casualty business in the Commercial Cas- 
ualty. 

The court held that unearned premiums 
of an insolvent insurance company are 
not trust funds for making reinsurance 
and that such a company cannot use as- 
sets to reinsure policy liability. 

In the complaint made by Central-Penn 
National Bank and the Industrial Accept- 
ance Corp., creditors, it was alleged that 
when the transfer of securities was made 
the New Jersey F. & P. G. was insolvent, 
had suspended business for want of 
funds, and that the transfer was void 
as against creditors. 

Commercial Casualty to Appeal 

It was learned this week that the Com- 
mercial Casualty will appeal the New 
Jersey Court of Chancery’s order direct- 
ing the transfer of the securities to the 
state’s custody. The appeal will be made 
as soon as the court fixes the decree. 
It is contended that the Commercial Cas- 


ualty has put more into the New Jersey 
Fidelity than it got from it. 

In its annual report, December, 1931, 
the New Jersey Fidelity disclosed it had 
paid more than $1,500,000 in surety losses 
during the year and that there were un- 
paid claims running into millions. The 
banking department made an examina- 
tion and then took over the company. 
It was disclosed that during 1931 dis- 
bursements by New Jersey exceeded its 
income by more than $1,000,000, that its 
capital of $800,000 was impaired to the 
extent of $742,656 and that liabilities ex- 
ceeded assets by $323,092. 

There were more than $3,500 000 in lia- 
bility claims and $6,000,000 of bonds and 
mortgages guaranteed by the company 
which were in default in interest. Con- 
fronted by this situation, Vice-Chancel- 
lor Backes said the New Jersey Fidelity 
approached Commercial Casualty with 
which it entered into two reinsurance 
agreements. 

The vice-chancellor said in part: “The 
New Jersey Fidelity was not only insol- 
vent to the knowledge of its directors 
when the securitics were diverted but it 
had actually suspended its ordinary busi- 
ness. The Commercial Casualty had no- 
tice of both condition and situation. It 
had strolled into dangerous fields when 
it engaged in the fidelity and surety 
business, became venturesome, prodigal 
and finally was overwhelmed by debts 
and claims, hopeless in their magnitude.” 





Mich. Compensation Law 
Criticized by Commission 


Extensive recommendations for re- 
form of the Michigan workmen’s com- 
pensation law and for reorganization of 
the state department of labor and indus- 
try have been submitted to Gov. F. D. 
Fitzgerald by Claude S. Carney, retiring 
chairman of the four-member commis- 
sion which operates that department. 
Mr. Carney has just been succeeded as 
chairman by Frank F. Ford, Kalamazoo 
lawyer. 

In two years’ experience as chairman 
Mr. Carney claims the Michigan law 1s 
far from satisfactory; that it is the least 
liberal to labor of any in effect in in- 
dustrial states. He said the state depart- 
ment of labor would function more eff- 
ciently if divided into two distinct divi- 
sions with three commissioners named 
for stagcered terms, handling compen- 
sation cases as at present but not linked 
with the fourth commissioner who would 
be given exclusive jurisdiction in en- 
forcement of other labor laws. He fa- 
vored immediate legislation making oc- 
cupational diseases compensable and 
would make the law specify that hernia 
contracted in employment be conclusive- 
ly presumed to have arisen accidentally 
and therefore be subject to the compen- 
sation law. 


FROWN ON MICHIGAN BILL 

Surety company representatives are 
frowning on a bill just introduced in the 
Michigan legislature by Senator Bald- 
win, Albion, which apparently would re- 
move safeguards from the law govern- 
ing the provision of tax collection bonds 
for city and township treasurers. The 
bill, now in the hands of the senate tax- 
ation committee, will be carefully studied 
by company men in an effort to deter- 
mine its exact effect. 


Rutherford Convalescing 
From Appendicitis Operation 


Paul Rutherford, vice-president and 
ceneral manager, Hartford Accident & 
Indemnity, was unable to attend the an- 
nual stockholders’ meeting of that com- 
pany, as he was recuperating from an 
appendicitis operation in Baltimore. He 
had gone there to visit with friends when 
stricken a short time ago. Mr. Ruther- 


ford’s many friends will be glad to know 
that he will be up and around soon. 


N. J. Safety Mee 
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cial safeguards and provisions designed to 
make it at once a measure of economic 
redress and security and at the same 
time a strong incentive to attack the 
problem at its source, namely, to control 
the occurrence of accidents. As much 
as eighteen years ago the legislature 
of New Jersey in its wisdom set forth 
the dictum that the Commissioner of 
3anking and Insurance should approve 
such uniform systems of schedule and 
merit rating as would encourage employ- 
ers to reduce the number and severity 
of work accidents and to offer reduced 
premium rates for improved working 
conditions. Under one form or another 
and with or without statutory mandate, 
much the same sort of rating procedure 
has been followed generally throughout 


(Continued from 
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the country except as to some of th 
states where private carriers may me 
operate. In New Jersey the dictum he 
taken the form of separate but colla . 
ally applied systems of schedule ra 
and of merit or experience rating.” 

The speaker then described these te 
systems, explaining that since there o 
wide range of plant conditions whic 
schedule rating cannot effectively reach 
it is not applicable to all industries anj 
within some of those to which it is ap. 
plied its effect is somewhat limited. Ey. 
perience rating was described as essen. 
tially “nothing more or less than a com. 
parison of the accident loss record of 
the individual plant with a standard or 
normal performance for the average 
plant of the same size in the same line 
of business.” Continuing, the Speaker 
said: 

“Here, then, we begin to see the fal. 
lacy of assuming that any employer js 
without interest in the performance oj 
his risk after he has complied with the 
law and insured his liability. The pre- 
mium payment is recomputed each year, 
The rate he pays today is fixed for the 
standard policy period of one year and 
may not be extended. That rate re. 
flects his accident record for the preced- 
ing five years. When another year rolls 
by and his contract must be renewed 
the price or rate of premium will be re. 
computed. At that time the oldest year 
in the experience period will be dropped 
out and the most recent year will be 
newly introduced to maintain the moy- 
ing five-year period of test. A new 
modification, or individual rating, will 
then be established to control his opera- 
tion for the next ensuing year. 


ter. 
ting 


The Continuing Cycle 


“Thus we have the continuing cycle: 
Today a definite rate promulgated for 
the year ahead. A policy is issued and 
runs for ‘a year. Within that period 
various things happen. As it draws to 
a close a new rating is computed and 
the fresh year of performance is intro- 
duced into the rate calculation in sub- 
stitution for the oldest of the five years 
of experience which thereupon drops out. 
Here, in effect, we have the effort to 
forecast a rate of loss in the future as 
based upon the actual performance of 
the recent past or at least the reward, 
in kind, for the results attained in the 
period under review.” 


CINCINNATI APPOINTMENT 
W. P. Fisher. who for the past ten 
vears has been bonding manager of the 
Earles-Blain Co. of Cincinnati, is now 
similarly employed in the Cincinnati 
branch office of the Standard Accident. 








Nat’! Bureau Co-operates In Smashing 
Fraudulent Claim Ring In Youngstown 


Stock casualty insurance companies, 
members of the National Bureau of Cas- 
ualty & Surety Underwriters, have just 
won the first engagement in their pro- 
longed fight against fraudulent claim 
practices in northern Ohio. Five men 
and one woman, all of Youngstown, were 
convicted in the United States District 
Court of using the mails to defraud. 

\ft-r nine davs of trials during wh'ch 
witnesses for the government were in- 
timidated and cajoled by persons un- 
known in efforts to make them “forget” 
their damaging testimony, Assistant Dis- 
trict Attorney Hugh McNamee and 
Parker Fulton succeeded in smashing one 
of the several fake claim rings reported 
in this area. 

The band, which pressed several thou- 
sand dollars in trumped up automobile 
liability claims over a period of many 
months, consisted of one-doctor, a law- 
yer, an insurance adjuster, three “fixers” 
and several claimants. The doctor, Wal- 
ter Wieckenand, who was formerly em- 
ployed as examining physician for insur- 
ance companies and railroads, was first 
to be convicted. After disagreeing in 
two of the cases for which he was tried, 


a jury found Wieckenand guilty in two 
other cases involving two counts each of 
the mail charges. According to testi- 
mony Wieckenand participated in the 
frauds by filing detailed injury reports 
for claimants who never sustained any 
hurts. He faces a maximum penalty of 
five years in the penitentiary and $1,000 
fine on each count. 

Robert T. Nelson, a former insurance 
adjuster, was convicted in two cases In- 
volving a total of six counts; Vincent 
Buonpane, a lawyer, was convicted in 
two cases involving two counts each, and 
George Mores was found guilty on one 
count. 

Joseph Wald, alleged chief of the “fx 
ers,” and Mary Brown, his assistant, 
both pleaded guilty, Wald in two cases 
and the Brown woman in one. Wald 
was sentenced to two years in the pen 
tentiary and Miss Brown to four months. 

Clair conditions in Youngstown an 
surrounding territory have frequently 
been described by casualty underwriters 
as the “worst in the United States. 
Spurred by the convictions here this 
week, investigations into the activities of 
other bands will continue at double spee4 
it was said. 
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Firemen’s Insurance Company of Newark, New Jersey, organized 1855 
The Girard Fire & Marine Insurance Company organized 1853 Milwaukee Mechanics’ Insurance Company organized 1852 
The Mechanics Insurance Company of Philadelphia " 1854 National-Ben Franklin Fire Insurance Company © 1866 
Superior Fire Insurance Company - 1871 The Concordia Fire Insurance Company of Milwaukee ” 1870 
The Metropolitan Casualty Insurance Company of New York “ 1874 Cormmeicial Casualty Insurance Company . 1909 
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CELEBRATES !ITS$ NINETIETH ANNIVERSARY, 


THE EDUCATION OF A PRESIDENT 


A BIOGRAPHER of James A. Garfield, 


twentieth President of the United 
States, writes: “The struggling, hard- 
working boy had developed into a 
self-reliant man... 

“He had saved from his school-teach- 
ing and carpenter work about half 
enough money to carry him through 
the two years in which he thought he 
could finish the ordinary college course. 
He was growing old, and he determined 
that he must go that fall. 

“How to procure the rest of the 
needed money was a mystery; but, at 
last, his good character, and the 
good will this brought him, solved the 
question. 


“He was in vigorous, lusty health, 
and a life insurance policy was easily 
obtained. This he assigned to a gentle- 
man, who thereupon loaned him what 
money was needed, knowing that if 
he lived he would pay it, and if he 
died the policy would secure it.” 

Garfield attended Williams College, 
graduating in 1856. Thus did life in- 
surance play a part in starting him 
upon a career which was finally crowned 
with the Presidency. 

Later in life President Garfield 
insured for $25,000 through a repre- 
sentative of the New York Life. 
He had paid the first premium on this 
policy only a few months before an 


assassin’s bullet made him one of our 
martyred Presidents. 


90 Years... 1845-1935 


This year New York Life celebrates its 
Ninetieth Anniversary. Including Gar- 
field, seven Presidents of the United 
States were insured in New York Life 
at the time of their death. Most recent 
was Calvin Coolidge, a member of the 
Company’s Board of Directors and 
Chairman of its Agency Committee. 
Ask the New York Life representative 
in your community for our “‘Ninetieth 
Anniversary” booklet. Or write for a copy. 


Make Life Insurance 
The Foundation of Your Financial Program 


SAFETY IS ALWAYS THE FIRST CONSIDERATION . . . NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY 
THOMAS A. BUCKNER, President 





New York Life Emblem Since 1859 


FOUNDED IN 1845 


51 MADISON AVE:, NEW YORK 


(The above advertisement appears in The Saturday Evening Post, Collier’s, Time, The Literary Digest and American Magazine.) 
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